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HOLE TO ADJUST HANGER 
AND OIL BEARINGS ao 





NATIONAL 
88 THE BROTHER OF 77 


Last week we told you 
what a_corking good 
Barn Door Hanger the 
National No. 77 is, well, 


the model shown _ this 





week, No. 88, is the brother—so make , 


acquaintance. 


Looks strong and well built, doesn't 
he? He is—fit for any sliding barn door, 
able to weather any storm and ready for 
years of hardest service. 


About the only difference between the two 
is that 88 has two adjustment features, ver- 
tical and lateral and carries the door closer 
to the rail than any other hanger. 


And, as emphasized in our last ad, that snug 
fit, storm-proof feature that keeps out wind 
and rain, snow or hail is what “‘takes’’ with 
farmers and barn owners. 


One more big point about 88, it leaves no 
space for birds to get in and build their nests 
on the track and interfere with the perfect 
operation of the hanger. 


The Storm-Proof Rail that’s made for this 
hanger is flat like a board and easily carried. 
Being in two pieces, track and cover, the 
carpenter has only one-half the weight to 
handle while lining up the rail, as the cover 
is not applied until everything is ready for 
inserting the lag screws. 


We protect both the corners and edges in 
packing. That's why it reaches you in good 
condition. Sell National Builders’ Hard- 


ware and please customers. 


Our direct ‘Dealing with the Dealer’ 
method is a short cut to more profits. 


Write for complete catalog and prices. 





National Manufacturing Co. 


Sterling, Illinois 
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Baker. 

Baker Bros. 
Seven of them. 
Business- Pies. 
Specialty One Dollar Pies. 
Sales. 

4000 in one day. 

And all that over the telephone. 


That’s what the story is going to be about. 


This is how it happened. 
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And There’s Money in this Dollar Pie Idea for Hardware Men. 


By Roy F. SOULE 


owned and operated a little shop in the out- 

skirts of the great steel city of Pittsburgh. 
He had one horse and one delivery wagon and he 
kept that outfit going. If someone had died and 
willed the old man another horse and wagon he 
would probably have doubled his business, but 
having one horse he seemed perfectly contented 
with a one-horse business. 

The income of Pa Baker’s shop was spread out 
considerably. Mrs. Baker made it buy the clothes 
and food and books and pencils for seven sons 
whose inheritance can be summarized in healthy 
bodies and a course in baking in Pa Baker’s plant. 

Seven years ago the seven Baker Brothers got 
their heads together in the back room of the old 
bake shop that tutored, biscuited, bunned and 
browned them, and organized the firm that bears 
their name. 


P* BAKER was a baker. ‘ For many years he 


BAKER BROTHERS. 


Ifo Pie 


SPECIAL DELIVERY 


ep apne 


BAKERY PRODUCTS OF ouauit™ j 
ia : ~ s 


——— gabe Tob. ; 





Began to Specialize 
praon the jump off they specialized. They made 
a name for Baker bread, big loaves, little 
loaves, biscuits, graham, white, whole wheat. They 
boosted and baked “Baker’s” bread until Pitts- 
burgh was convinced that all really truly good 
bread was labeled “Baker Bros.” 

This program put three wagons on the job and 
gave every one of the Baker boys an honest-to- 
goodness job. 

Then came their cake campaign with side issues 
of birthday cakes, wedding cakes, whoppers and 
cakelets, all labeled Baker Bros. Net results. Six 
more Baker Bros.’ wagons on Pittsburgh streets. 

Then cookies began to tumble out of their ovens. 
They created more new fangled cookies in six 
months than their daddy had in sixty years, and 
when another year had rolled around half a dozen 
more Baker Bros.’ wagons had joined in giving 
Pittsburgh people prompt deliveries. 

In 1918 these boys did a million dol- 
lar business. Some bake shop. 

On Jan. 1 they had 30 wagons and 
20 trucks making deliveries while the 
bread and cake and cookies were still 
hot. 

Lou Baker, who heads the firm, be- 
lieves in doing things other people 
don’t dare to tackle. 


The “Dollar Pie” Dream 


just before Christmas he passed a 
drug store where one of those cele- 











The horse was too slow for dollar pies 


brated dollar days held sway. All that 
day he worked with “dollar day” 
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popping up in front of him, and that night, just 
as he was slipping on the fur-lined coat that had 
marked their last melon cutting, he saw the way 
to put “dollar day” to work for Baker Bros. 
“Dollar Pies,” he yelled, “Dollar Pies. Not piker 
pies at a dollar a dozen, but super pies. Pies such 
as mortal man has never baked. Pies such as 


mortal man has never tasted. Baker Bros.’ pies 
at one dollar apiece.” 
That night Lou Baker dreamed pies. He saw 


them going out by the truck load and saw the 
dollars coming in by the basketful. 


He was on the job next morning, and when 


“4000 of them delivered piping hot” 





came in he began selling his 
idea. One by one the partners came to work, and 
one by one they grasped the big idea and said ‘“‘we 
can make it stick.” Then they created those pies. 
Into them went the best products Baker Bros. 
could buy. They were big, they were juicy, they 


3aker Brother No. 2 


Hardware Age 


looked great, smelled divine, and tasted yum-yum— 
say, the taste simply couldn’t be described. Then 
they put their men out to sell these pies, and when 
night came salesman after salesman limped back 
to the bakery with conflicting stories that told in 
forty different ways that dollar pies were just 
a dream that would never develop into a commer- 
cial reality. 

Lou Baker was mad, plumb crazy bakeshop mad, 
and the things he told those salesmen were pepper 
filled and sulphur frosted. 


A Hardware Man to the Rescue 


HEN he grabbed the telephone. 

ler Bros. Yes, the Heckler Bros. 

yes—say, which one of you is it?” 

“Lou. Well, as sure as you’re my namesake, 

I want action. Can a dollar pie be sold in Pitts- 
burgh?” 


“Gimme Heck- 
Hello, Hello, 


“The principal ingredient was not mincemeat” 


“Rye _— 
f S 


iF fiwiriarive, 
lhl ee 2 


the wire Lou Heckler 








other end of 
Through his mind floated a picture of 
It must 


On the 
grinned. 
the kind of a pie a dollar would create. 
have looked good, because he said: 

“A dollar pie looks good to me. 
one send it to me with your bill.” 

“Thanks, Mr. Heckler,” and the receiver snapped 
an end to the interview. 

Rapidly one by one Lou Baker called a dozen 
of his friends and the pad at his elbow registered 
twelve sales. Then he went home to supper. He 
didn’t just walk, he marched. Each step seemed 
to stamp on the neck of a salesman who had 
failed. His jaw was set as he thought, “I’ll show 
‘em. I'll show that bunch how to put a dollar pie 
on the market. They would throw that idea into 
the waste basket, would they? Just you watch 
me!” (Concluded on page 79) 
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GET A HOLIDAY 
“BUTTER CRUST” 


THE HIGHEST PRICED 
PIE IN PITTSBURGH 


Worth All it Costs 
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Order Yours Today 


The Government has lifted the ban 
on substitutes—Crusts of Pure Flour 
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Neat Home-made Fixtures 


EED & Co. of Rochester, N. Y., have a big 
store and a good one. It is an immaculate 
store, and every man in it is a sworn 


enemy of dust and disorder. In hardware stores 
where neatness is the order of the day you can 


How Hose Clamps Help Sell Goods 


that Any Retailer Can Make 


onstrate a line of goods that must be demonstrated 
to properly put over the right sort of a selling talk. 
Many similar fixtures have been built in various 
hardware stores, but the support which holds the 
goods to the display rack is usually clumsy. If 
made of pipe coup- 








home - made fixtures 
that co-operate in 
good display and 
quick service. In 
Weed’s one good idea 
is working through 
two such fixtures. 
The keystone of con- 
struction and utility 
in both of these racks 
is a common hose 
clamp. 

The first fixture is 
designed to display 
anddemonstrate 
chain blocks. The 
base is built of 2 x 
1’s and one-inch lum- 
ber, and is supported 
by four heavy cas- 
ters. It is 18 in. wide 
and 6 ft. long. Fas- 
tened to this platform 
by heavy floor plates 
are two upright stan- 
dards of 114-in. gal- 
vanized pipe. Elbows 
at the upper ends re- 
ceive a connecting 
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lings it entails a lot 
of extra work and ad- 
ditional expense. If 
made of wire it is apt 
to look like a_ baled 
hay wire patch on 
a shiftless farmer’s 
harness. The_ hose 
clamps used in Weed’s 
fixture are thin, 
strong and neat look 
ing. The idea is well 
worth copying. 

In the same store a 


particularly good 
skate rack incorpor- 
ates the same _ hose 


clamp construction. 
This rack is made of 


floor plates attached 
to the back of a 
heavy counter. The 


uprights are one-inch 
galvanized pipe, and 
the cross bar is made 
of %4-in. pipe. The 
two lower bars from 
which skates are hung 
are made of light 
lumber and to them 

















pipe of the same ma- 
terial and to this pipe 
is fastened four com- 
mon hose clamps which in turn hold four heavy 
metal rings in place. Into these rings the hooks of 
the hoists or blocks are inserted. 

The surplus chain is accommodated on the plat- 
form and from this compact neat fixture 
the boys in the big Rochester store dem- 


Here is the Weed 


chain block display the 


No Skates Shoes 


are fastened not onl) 
hooks on which 

sample skates are 
hung, but price and number tickets which give ready 
information to the salesmen. 

On this skate rack the hose clamps do double duty. 
On one row of such clamps-are inserted the wire 
hooks from which the skates are hung, 
and to another series are price tickets. 
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Ohio Hardware Association 
Convention Howling Success 


Hardware Association, held at the Hotel 

Deshler, Columbus, Feb. 18-21, was the most 
serious, successful and best attended in the his- 
tory of that organization. The association now 
boasts of more than 1100 active members, and a 
much larger percentage of these were present than 
at any previous meeting. 

All business sessions were well attended, and, 
in fact, there were few absentees at the different 
meetings. Everyone seemed to realize that after- 
the-war problems could be solved by co-operation 
better than any other way. Even after the business 
sessions were over there were impromptu group 
meetings of members and exhibitors, in some of 
which gatherings the discussions were very interest- 
ing. 

The general undercurrent of feeling was that the 
country is almost on the threshold of real healthy 
prosperity, but everyone realized that it will take 
team-work to bring closer that period. Many 
speakers referred to the Bolsheviki movement as 
requiring the best thought and concerted action of 
the country to check it in its infancy. 

Many discussions on the outside of the executive 
sessions as well as during the meetings, referred to 
the profits hardware dealers were making on auto- 
mobile accessories. Other so-termed sidelines, 
house furnishing goods, ete., were also given atten- 
tion. 

The following officers were elected for the ensuing 
year: President, Charles W. Lammers, Cincinnati; 
vice-president, Albert Zettler, Columbus; secretary, 
James B. Carson, Dayton; treasurer, Alex M. Gloeck- 
ner, Portsmouth; directors, Frank Potter, Cleve- 
land; Henry Afderheide, Toledo; W. H. Hunter, Me 
chanicsburg; J. A. Johnson, Middletown. The fol- 
lowing delegates to the National Convention were 
chosen: B. C. Bates, Alliance; John F. Raker, Day 
ton, and Nat Hunter, of Jamestown. 


Th twenty-fifth annual convention of the Ohio 


Memorial Service Tuesday 


ee morning was devoted to the registra 

tion of members and guests and in the distribut- 
ing of badges and tickets to the different entertain 
ments provided. In the afternoon President C. C. 
Heller called the convention to order. After singing 
“The Star Spangled Banner,” the invocation was 
pronounced by W. P. Bogardus, of Mt. Vernon, who 
has performed this duty since the first meeting of 
the organization. 

A memorial service for twelve hardware men who 
lost their lives or were wounded in the service of 
their country was held,with Governor James M. Cox 
as the principal speaker. He referred especially to 
Frank J. Goldcamp, a former hardware dealer of 
Ironton, who lost his life in trying to save a wounded 
comrade and who was awarded the distinguished 
service cross. Governor Cox decried the spread of 
Bolshevism and said that any creed that enveighs 
against God and government certainly will bring 
disaster. He pleaded for 100 per cent Americanism 
and reiterated his demand that disloyal aliens be 
deported. In his opinion the soldier boys who knew 
what Bolshevism was could be safely relied upon to 
take care of red flag adherents. 

Mayor George Karb of Columbus extended a 
heartv welcome to the city. He was followed by 







Arthur Lloyd Milli- 
kin, the 13-months- 
old son of W. L. 
Millikin, a member 
of the former ex- 
hibit committee of 
the Ohio Association 


Mrs. L. B. Kauffman, chairman Women’s Commit- 
tee, Council of National Defense, who welcomed the 
visiting ladies.. 

John F. Baker, of Dayton, a charter member, gave 
a history of the organization of the association. He 
stated that in September, 1894, several hardware 
men received a letter from Theodore Butler, presi- 
dent, the Standard Hardware Co., Akron, asking 
their opinion as to the formation of a state retail 
hardware association. On Oct. 10 a meeting was 
held in Columbus at which the following nine hard- 
ware dealers were present: Theodore Butler, Akron; 
Clayton Wagner, Mansfield; Ferdinand Stone, Ur- 
bana; C. A. Van Aulstine, Sandusky; Fred Haber- 
man, Marion; B. Worth Ricketts, Cochocton; 
Thomas Morris, Lima; F. N. Bashore, Paulding, and 
Adam Strome, Warsaw. On Feb. 13, 1895, the first 
annual con’ention was held in Columbus but in spite 
of the fact that the meeting was widely advertised. 
only sixteen hardware men were present. Mr 
Baker thought it was remarkable that the organiza 
tion should have been able to grow to its present 
size in such a comparatively short period, and he 
predicted that in a brief time practically every hard 
ware man in the state would be a member. 

At the evening session on Tuesday F. J. Zurlin 
den, assistant to the governor of the Federal Re 
serve Bank, Cleveland, addressed the association on 
the question of “Trade Acceptances.” He also took 
occasion to warn the members of the dangers of 
Bolshevism. He was followed by Prof. D. C. Thomp 
son, Ohio State University, who told of his recent 
vicit to France and Belgium. One point brought 
out by Professor Thompson was that in aiding in 
reconstruction work the American manufacturer and 
exporter must bear in mind that it will be difficult. 
if not impossible, to force American ideas of re 
building on the French, especially as far as residence 
construction is concerned. 


House Furnishings to the Fore 
EDNESDAY morning’s session was devoted 
principally to reports from President C. C 

Heller, Secretary James B. Carson and Treasurer 
Alex M. Gloeckner. Both President Heller and 
Secretary Carson called attention to the fact that 
while the war had been won in Europe it had not 
been won on this side and that co-operation was 
urgently needed between business men at the pres 
ent time. 

It was unanimously decided to raise the annual 
dues from $4 per year to $5 in order to take care of 
increased expenses. 

S. R. Miles, of the National Association’s office. 
Argos, Ind., gave an interesting talk on “Account 
ing Systems in Hardware Stores.” 

Thursday morning’s session was opened by L. H 
Lightcap, of the International Harvester Co., whr 
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gave the dealers a number of pointers as to han- 
dling farming implements. 

W. C. Kennedy, Columbus, led a discussion on 
“What House Furnishings Mean to a Hardware 
Store.” Mr. Kennedy’s personal opinion, based on 
experience, was that this line was a profitable one, 
especially for the country merchant that did not 
have to compete with the department stores. Even 
city merchants were making money out of it and 
were able to draw other trade, especially from 
housewives. 

P. E. Snyder, Blanchester, who has made a 
specialty of handling household goods for a number 
of years, gave some very important pointers as to 
how to make this department a success. Attractive 
displays, he stated, would draw business better than 
any other method. As ladies were the principal 
customers, he emphasized strongly that one’s store 
should be made as attractive as possible. He said: 
“Less than one-thousandths part of an ounce of 
dust has lost many a sale, and in some instances 
probably a good customer.” Mr. Snyder also has 
some unique ideas as to drawing the feminine trade. 
Within the past four years he stated that he had 
sold tons of candy, and that his sales of peanuts 
rarely ever averaged less than one barrel a week. 
While this was out of the regular business, it was 
a real genuine sideline that brought him custom 
and at the same time he made a good profit on the 
extra goods sold. He further called attention to the 
profit in stoves and ranges, if handled properly. 
Mr. Snyder seemed to think that only one good 
make of stoves and ranges should be carried, and 
cited where he had lost sales by carrying several 
different makes. His idea was that one should con 
centrate his mind entirely on one line and to carry 
assorted sizes and patterns of this one line. Chas. 
F. Hauck, Springfield, emphasized that a neat at 
tractive store was necessary to draw business from 
women, but he seemed somewhat inclined to differ 
with Mr. Snyder as to carrying only one make of 
stoves and ranges. ° 

E. G. Weir, advertising manager, the Beckwith 
Co., Dowagiac, Mich., made an address on “The 
Two Determining Factors that Directly Influence 
Sales and Profits,” that kept the audience almost 
spellbound for over an hour. During Mr. Weir’s 
talk a discussion arose as to present prices. Quot- 
ing from others supposedly in position to know con- 
ditions, Mr. Weir stated that he could not personally 
believe any reductions would be made at an early 
date. Briefly, he called attention to the fact that 
manufacturers have to buy months ahead in order 
to fill their customers’ requirements and that this 
system of contracting extended back to the raw ma- 
terial stage. 


The Problem of Credits 


W A. KEYS, of the Smith Bros. Hardware Co., 
* Columbus, discussed the question of 
“Credits.” One of the salient points in his address 
yas that the hardware merchant too often erred in 
extending credit too freely in order to get more 
business. In some cases a customer buys more than 
he can take care of and as a result the dealer some 
times loses both the amount of the account and a 
customer. He stated that accounts should be opened 
carefully and that the customer should not be urged 
to buy goods above the limit of his credit. Discus 
sions arose as to the best method of collecting past 
due accounts, but no radical changes in former 
methods that principally included sending state- 
ments by mail were suggested. While it was gen- 
erally agreed that credit buSiness was not always 
satisfactorv, it was also stated by the majority of 
members that a strictly cash business, as far as a 
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Charles W. Lammers, 
new president of Ohio 


Albert Zettler, new vice- 
leh, president of Ohio Hard- 
Hardware Association ware Association 


hardware store is concerned, is almost an impossible 
proposition. Mr. Keys, in the general discussion, 
said that charge accounts were being reduced rap 
idly, and this statement was borne out by state- 
ments from merchants in different parts of the 
State. 
Selling Automobile Accessories 

N address on automobile accessories as a profit 

able line for hardware dealers was to have been 
made by C. E. Justus, of the Justus & Parker Co. 
Columbus. However, on account of illness Mr 
Justus was unable to be present. But at informal! 
discussions, held after the executive session, it was 
the generally expressed opinion that the field for the 
hardware dealer was a very large one and also one 
that would develop rapidly if pushed properly. The 
address by Mr. Justus was read Friday. In part 
it follows: 


As to profit in automobile accessories in a hardware 
store there is no question. Some fellows might say 
this is a fine opportunity to get up and sell your mer 
chandise, but I know the hardware trade and this asso- 
ciation too well to take advantage of the situation, and 
to turn this discussion into a selling talk, 

I am going to treat this subject of accessories as one 
on the inside looking out, and not as an outsider theoris 
ing on a branch of your own business. 

If I were a retail hardware dealer I would associate 
my store with the wants of the motorists, for severa) 
reasons. 

First, because I would occupy a neutral position with 
reference to the car owners’ source of supply. The 
Ford, Buick, Packard or truck owner would feel free 
to place his business with me. His car agent not carry 
ing a line of supplies sufficient to take care of his 
wants, he would come to a neutral hardware store 
rather than go to a rival car dealer. 

Secondly, the automobile supply business is divided 
between accessories, repair material, tools and shop 
equipment. You retail hardware dealers have been in 
one of the most important branches of this business 
for years, namely, the tool end of it Your stock of 
tools go a long way toward supplying the wants of the 
motorists. Repair material and shop equipment need 
not concern the hardware dealer unless he operates a 
repair shop for automobile work or goes after the 
garage business—-so this leaves accessories the most 
interesting, the most easily sold and the most profitable 
branch of the business for the hardware man to en 
courage and to build up. 

I have yet to find the first hardware dealer who 
could not sell a pump or jack to an automobile owner 
as easily as a block plane or saw to a carpenter. 

To make this or any other line profitable and perma 
nent we must have display and interest. I have often 
seen accessories buried in a hardware store, while the 
show cases and windows were given over to drills, 
hatchets, pitch forks and shovels Everyone knows 
that no hardware store is without these tools, but an 
interesting and profitable line of accessories should 
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have the best show case and at least part of the show 
window for twelve months a year. 

You or your clerks must interest themselves in the 
needs and refinements of a motor car, Eight years ago 
it was said that the only hardware man who was not 
successful in selling accessories was the one ,who didn’t 
own acar. To-day “There aint no such animal.” 


Selling from Experience 


HAT better selling talk on a tire or spark plug 

can there be than a recital of your own experi- 
ence with them? If you have increased your gasoline 
mileage 50 per cent by using a certain carbureter you 
know you can sell a dozen of them, but you have a hard 
time selling equipment if you don’t know the d_fference 
between a differential and “wheel base.” 

All of you handle some sporting goods, even if it’s 
only fishing tackle. If you are not featuring automobile 
equipment you are passing up the greatest sport in 
the world to-day. There are a hundred motorists to one 
fisherman, and the car owner’s equipment will make the 
most extravagant fisherman’s kit look like a fire sale in 
a five- and ten-cent store. 

Get next to that new phrase “Automotive Equip- 
ment,” it was made to take the place of automobile ac- 
cessories. It’s a better name and more worthy of one 
of the biggest businesses in the country to-day. 

AUTOMOTIVE EQUIPMENT! Think what it covers, 
every motor propelled piece of machinery, aeroplanes, 
automobiles, trucks, tractors, gas engines, motor boats, 
motorcycles. Think men what a field of activity to 
supply. Do you realize there is not a county in Ohio 
to-day with less than three thousand automobiles, which 
means not less than $600,000 yearly for maintenance 
and supplies, to say nothing of farm engines, tractors, 
motor boats, motorcycles and aeroplanes, which last by 
the way is a very live subject this week at the first 
aeroplane show in New York City, and which will be a 
live subject in your own territory before many months 
have passed. 

I have watched the progress of the hardware trade in 
regard to their interest in automotive equipment for 
the past five years, and well remember that in 1914 we 
made the only exclusive automotive equipment display 
at the Cincinnati Convention. 

While to-day at Memorial Hall there are as many 
displays of automotive equipment as there are of stoves 
or paint. I believe that this interest shown in this live 
and established line is an indication of the continued 
health and prosperity which the hardware trade has 
always enjoyed. 

Convention Notes 
HE meeting Wednesday morning of the Ohio 
Mutual Hardware Dealers Insurance Co. was a 
very interesting one. T. J. Duffy, president of the 
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organization, introduced Fire Marshall Fleming of 
Ohio, who made the startling statement that the 
average fire loss in the United States was $1,400 
per minute. He said that fully 80 per cent of this 
loss was preventable and urged members to co- 
operate in every way possible to cut down this tre- 
mendous destruction of the Nation’s property. He 
gave some very important information regarding 
the adjustment of fire insurance rates and said 
that many times one’s neighbor was at fault in the 
assessment of a larger premium than probably the 
character of the building insured warranted. 

T. J. Duffy and George M. Gray were re-elected 
respectively president and treasurer of the insur- 
ance organization. 

In some of the impromptu group meetings held 
after convention hours many interesting topics 
came up regarding the handling of automobile ac- 
cessories and supplies. Oscar Small, of the Foy 
Paint Co., Cincinnati, presided at one of these 
smaller gatherings and directed attention to the 
fast increasing business in paints for automobiles 
that some dealers were doing. He cited the fact 
that the ordinary contract cost for painting an 
automobile was around $20 to $25, but that if a 
dealer could persuade the car owner to do the job 
himself the cost would be less than $4. 

The exhibits were placed in Memorial Hall, which 
was crowded at every hour of the day when the 
doors were opened. Without exception, exhibitors 
were well pleased with results. While orders were 
smaller in size they were more numerous than at 
any previous convention. 

Entertainment Features 

HE entertainment program for the visiting la- 

dies was quite an elaborate one. Tuesday eve- 
ning a theater party was given at the Knicker- 
bocker Theater. Wednesday afternoon a luncheon 
was served at Lazarus’ department store. Wednes- 
day evening all members and their friends attended 
a dance at the Southern Hotel and on Thursday 
evening a theater party at Keith’s. The record- 
breaking attendance of the convention was proved 
by the fact that Keith’s Theater, seating nearly 
1600 people, was not able to seat the crowd. The 
overflow was taken care of at the Southern Theater. 


Sales Demonstrations in Illinois 


Retailers Hold Successful Convention—H. S. Daniels Elected President— 
Woodward Raps German-Made Goods 


HE Twenty-second Annual Convention of the Illi- 

nois Retail Hardware Association, held at the 

Hotel Sherman, Chicago, Feb. 18-19-20, seems 

to have distanced all previous meetings in both attend- 

ance and enthusiasm. President Chas. H. Robinson of 

Springfield and his efficient corps of officers have 

worked faithfully during the past year, and the result 
was no more than was to be expected. 

All the old wheel horses of the Illinois retail hard- 
ware trade were in their usual places, and there was 
a goodly bunch of new timber ready and willing to put 
their shoulders to the wheel. There was Harry Daniels 
of Jerseyville, H. G. Cormack of Centralia, Charley 
Williams of Streator, Fred Ruhling and Martin Engel- 
hart of Chicago, H. R. Beatty of Clinton, R. L. Sweet- 
nam of Armington, Frank Burke of Waukegan, Jas. 
Ryan of New Holland, and Charlie Woodward of Car- 
linville, all on deck, and each with pep enough to put 
over a real convention single handed. Fred Ruhling’s 


entertainment committee never slipped a cog, and the 
wants of the visiting ladies were fully filled by the 
Chicago fair sex under the leadership of Mrs. Porter, 
Mrs. Engelhardt and Mrs. Ruhling. Also the Hardware 
Club of Chicago was holding open house, with President 
A. Vere Martin personally in charge of the club’s hos- 
pitalities. 

Both the meetings and the exhibit features were held 
on the second floor of the Sherman Hotel, and while more 
space could easily have been utilized, that which was 
available was a bee hive of industry. There were no 
dull sessions or tiresome lectures on foreign subjects. 
Much of the convention’s working time was devoted to 
a series of practical sales demonstrations, planned and 
carried out by R. L. Sweetnam, while Charlie Wood- 
ward never failed to find good material for his Question 
Box sessions. 

Last, but not least, Secretary Nish, and his efficient 
assistant, Bob Wallace, were on the job from morning 
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till night, guiding the business machine and keeping 
the bearings we!l oiled. The Illinois hardware man 
who failed to attend was the only loser and no salary 
he can set for the time he stayed with his business can 
ever offset the loss. 

President Robinson Lauds Association Activities 
HE first session of the convention 
order at 10.30 a. m. Tuesday, and after an im- 

pressive invocation by T. J. Mathews, President Robin- 
son delivered his official address. He began by sum- 
marizing the war work of the ussociation, then 
launched into a talk on general association activities, 
with recommendations for future policies. The new 
law affecting the interests of the members engaged in 
handling plumbing supplies was explained, and Mr. 
Robinson assured the members that a satisfactory bill 
would be presented to the Legislature at an early date. 

In the matter of exhibit Mr. Robinson ex- 

pressed himself as well pleased with the response ac- 
corded the announcement of the exhibit. The available 
space was taken very quickly, and more could easily 
have been sold had it been at hand. He urged dealers 
to show their appreciation by doing their necessary 
buying during the convention week. 

In speaking of the last National 


was called to 


space, 


Convention, the 


president called attention to the test at that time, 
which disclosed a sartling variation of retail selling 
prices on staple merchandise. He recommended that 


the advisory committee, through the Bulletin, give lists 
of prices made by members in different localities, with- 
out mentioning the names of those giving the reports. 
In accord with this idea, he declared that the meetings 
of the association would profit the members more if 
they learned from each other the prices used both in 
buying and selling, and announced that he had ap- 
pointed a committee to make some investigations along 
this line. Mr. Robinson also announced the appoint- 
ment of a social committee to interview the individual 
members and bring before the convention the problems 
uppermost in their minds at this time. 


Annual Report of Secretary Nish 


ECRETARY NISH was next on the program with 
J his annual report, in which he called attention to 
the fact that, while the past year had shown the great- 
est number of business changes in the history of the 
association, yet the membership had increased ma- 
terially during that time. He urged the members to 
make greater use of the freight audit bureau and the 






A group from Secretary Nish’s office, headed by 
Assistant Secretary Bob Wallace 


















Fred Ruhling, Chicago 


information and service department of the secretary’s 
office, and recommended the adoption of the national 
accounting system. A part of his report was given 
over to legislative matters, and a list of the bills which 
had been introduced to benefit the retail hardware trade 
was taken up in detail. In closing Mr. Nish pointed 
out to the delegates the fact that each member of the 
association gets out of it just in proportion to what he 
puts into it, and urged greater co-operation of time, 
thought and energy in an effort to make the association 
work of still greater value to all. 

At the close of the secretary’s report, Mr 
Allen of Chicago was called upon to explain the national 
accounting system, which he did in a very comprehen 


Homer F. 


sive manner, 

The afternoon session was taken up mainly in a dis- 
and trade conditions by Na- 
Sheets, and in a Question 


W oodw ard. 


cussion of readjustment 
tional Secretary Herbert P. 

.e , : 
Box discussion under the leadership of Mr 


Frank Burke Outlines His Credit System 


7. principal feature of the Wednesday 

session was a chart talk on credits by Frank Burke 
of Waukegan. Mr. Burke has recently inaugurated a 
new policy in his firm, and his explanation of the new 
system made a big hit with the delegates.. 

In starting his new policy, Mr. Burke began by giv- 
His big sign, prominently 


morning 


ing the customer something. 
displayed in the store, read as follows: 

WE GIVE 5 per cent discount 
chases of $1 or more. 

WE GIVE 3 per cent discount on all accounts paid 
by the 10th of the month following the purchase of the 
voods. 

WE CHARGE 6 per cent interest per annum on all 
accounts after 30 days. 

WE CHARGE 10c. for each delivery. 

As 20 per cent of his cash sales were less than a 
dollar each, he actually gave only 4 per cent discount 
on his gross cash sales. 

Through his charts, Mr. Burke demonstrated that, 
while the delivery charge cut his deliveries fully one- 
half, yet his sales increased 24 per cent. 

Another chart gives conclusive evidence of the suc- 
cess of the system. It is a record of cash and credit 
sales for 1917 and 1918, and reads as follows: 


for cash on all pur- 


1917 Per cent of credit sales over cash 56% 
1918 Per cent of cash sales over credit..... 86% 
1918 Credit sales decrease ........... 284 % 
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Retiring president Charles 


Newly elected president Cha 
H. Robinson, Springfield, 


H.S. Daniels, Jerseyville, 


Ill, of Illinois Retail Ill., of Illinois Retail 
Hardware Association Hardware Association 

LOLS Cae BER AOORNS > <.i. 6 o.cs orice esse » 109% 
His delivery chart for 1918 read as follows: 

TOtAl MeUVETICS MAMC «2... cscs wseess us 3045 

Total GeUVETY CZPONKE v0:4.6.6'scicc ce on abee ss $1,524.87 

Less 390 tin shop deliveries at 50c. each.. 199.50 


$1,325.37 
246.60 


$1,060.91 


Gross cost of deliveries... 
Less amount collected for 2646 deliveries 


Net delivery cost to the store... 


Total selling price of goods delivered... . 32,013.80 
Per cent of cost of delivery............ 3 1/3 
Cost HOP DOUVETT .6.655 6.0 bende nce eens’ 50¢ 


At the close of his talk Mr. Burke was a target for a’ 


battery of questions, showing the interest in the credit 
problem, all of which appeared to be answered to the 
satisfaction of the questioners 


Woodward Takes a Rap at German-Made Goods 


HE Question Box was then taken up, and, in intro 

ducing it, Mr. Woodward took occasion to rap any 
future policy of buying German-made hardware. He 
suggested that these words be painted on a banner to 
adorn the walls of all hardware convention hall: “Lest 
We Forget.” In defense of his proposal he recited the 
experiences of an aviator friend in the prison camps 
of Germany, and when he had finished his audience was 
with him to a man. The following questions then came 
up for discussion: 
among retailers?” “Is it practical between dealer and 
farmer?” “How many dealers have been weighing ex- 
press packages lately?” In this connection it was 
brought out that many packages weigh much less than 
they are billed, and dealers were advised to carefully 
watch their express shipments. 

At the close of the Question Box session, the com 
mittee in charge recommended an increase in the asso 
ciation dues from $5 to $8. A motion to that effect 
was put and carried unanimously. 


Ryan Sells a Hog Trough 


HE Wednesday afternoon session started off with 
one of the popular demonstration sales, in which 
Jas. Ryan went through with the sale of a hog trough 
to a supposed farmer customer. His first question 
was: “Have you been using wood or galvanized 
troughs?” This was to establish the argument that 
the galvanized trough was the more sanitary, and 
therefore the safest trough to purchase. When the 
sale was completed, there was a general discussion on 
the sales arguments advanced, and nearly an hour was 
taken up in good practical talks on selling. 
At the close of the sale, Mr. Francis G. Blair, State 
Superintendent of Public Instruction, was introduced 


and delivered a very entertaining address. He 


brought up the point that merchants will never be able 
to sell high grade merchandise unless they have intel- 
ligent, well educated customers, and for that reason 


“Is the trade acceptance popular | 





Hardware Age 


the correct education of the children has a vital bear- 
ing on the mercantile business of any community. 

The session closed with another Question Box dis 
cussion, covering a wide range of subjects. One of 
the questions was: “Do railroads trace lost shipments 
as thoroughly under Government control as they did 
under private ownership?” and the general consensus 
of opinion was that they do not. On a call for hands 
not a single delegate present voted in favor of Gover: 
ment ownership of railroads. There was also a livel, 
discussion over the merits of the pipeless furnace 


Other Sales Demonstrations 


A’ the sales demonstrations were so obviously th. 
feature of the convention, no report of th 
proceedings would be complete without describing som: 
of them. On the second day, R. L. Sweetnam, orig 
inator of the plan, was called upon to sell a pitchfork 
with Charlie Woodward in the role of a star cus 
tomer Sweetnam was on hand with a mighty good 
selling talk, and was able to ring up an imaginary 
sale on an imaginary cash register in record time 
On Thursday, Otto Hagen of Chicago was called 
on to sell a_ percolator to Frank Burke of 
Waukegan. Hagen had the arguments up his 
sleeve, but Burke was cagey and backed off with th« 
statement that he would send Mrs. Burke in to look at 
it. Then Mrs. Burke, in the person of ex-President 
Woodward, appeared on the scene and the sale took o1 
some humorous phases. Several other members took 
a hand in the proceedings, and it is a matter of record 
that the Burke family was stung for a percolator that 
exists only in some one’s imagination. Despite th: 
flashes of humor, there was much earnestness displayed 
in all the demonstrations, and the constructive criticism 
of nethods used brought out many good sales pointers 

The plan will probably be enlarged upon for the next 
convention, as it was conceded to be one of the best 
things attempted on the program for years. 

Mr. Sweetnam received a vote of thanks for his 
efforts. 


Daniels for President, and Chicago Next Meeting Place 
HE Thursday afternoon session was given over to 
detail work of the meeting, including the election 

of officers and the choosing of delegates to the next 

national convention. 

The following officers were elected: President, H. S 
Daniels, Jerseyville; vice-president, H. R. Beatty, Clin 
ton; treasurer, Fred Ruhling, Chicago; secretary, Leon 
D. Nish, Elgin; assistant secretary, R. Y. Wallace 
Elgin; directors, E. M. Oliver, Chicago; R. L. Sweet 
nam, Armington; Ed. L. Dowling, Danville; E. E. Voor 
hees, Blandensville; J. F. Deuth, Foreston; Ed. Meier, 
Chicago; delegates to the national convention, Fred 
Ruhling, Chicago; R. L. Sweetnam, Armington; Ed 
Dowling, Chicago; Geo. Myers, Peoria; Jas. Ryan, New 
Holland; E. B. Weber, Teutopolis; O. L. Percival, Cham- 


paign; U. T. Anderson, Sycamore; H. H. Priestly, 
Princeton; Frank Burke, Waukegan; John Wallace, 
Chicago. 


Chicago was again chosen as the meeting place, with 
no opposition. 


Entertainment Features of Program 
A*® was mentioned at the beginning of this report 
the entertainment of the delegates and their ladies 
was in good hands. On Tuesday night there was a 
genuine get-together meeting, with a program that 
would do credit to the best theaters of the country. It 
was followed by an informal dance running well into 
the small hours. Wednesday night was exhibitors’ 
night, when souvenirs were everywhere in evidence and 
the exhibit booths were swamped with visitors. Then 
on Thursday evening there was a theater party at the 
Palace theater, where the delegates were given an op 
portunity of looking over Eva Tanguay and othe 
vaudeville artists. Meanwhile the ladies had a special 
program of their very own, which included a reception 
at the Hardware Club, a matinee at Cohan’s Grand 
and an auto trip over the Chicago boulevards. 
Altogether it was a good convention, filled to the 
brim with good things and good times. If you lost 
out on it, take my advice and be on hand for the next 
one. It will be well worth your while. 











New Englanders Meet in 


Boston 


Annual Convention Closing on Washington's 
Birthday Draws Many Retailers from Eastern 
States—President Eaton Looks to Future with 
Enthusiastic Optimism — The “Associates” 
Have a “ Night Before”’ that Will Live Long. 


T the banquet of the New England Hardware Deal- Herbert W. Sibley, Ware, 
A ers’ Association, the climax of its Twenty-Sixth Mass., newly elected presi- 
Annual Convention at the Hotel Westminster, in Boston, dent 




















Friday evening, Feb. 21, we had the pleasure of sitting 
next a fellow from Southbridge, Mass. He told us a lot 
During the evening he said he was a small dealer 
erving a small town. “Th - . f 

The banquet over, we asked the gentleman from ere 1S a promise O 

ae ; ‘ , sre 2 "3 , eve s ¥ >_n ren. =) ~ a ~ 
it Faneuil Hall, where the closing event: of the conven one of the or atest crops 
tion were staged. In so many words he said he did not 

& 7 AS a 94 
wished; that he worked around his store throughout this country has ever 
the year until he felt himself getting rusty; that he 
in opportunity to get a lot of new ideas; and that he h 
\ . « > re) ‘ = 

it Faneuil Hall the next morning? You bet he would. t e Crops are guaran 

If the New England Hardware Dealers’ Association d b ? h 
Convention accomplished nothing else, it gave to this tee y t esovernment. | 
great deal to think over for many weeks, and was well |} Did anyone ever h 2A 
‘alled for. But it accomplished a great deal more, for 
there were many more fellows in the same boat as this 
ters of the members of the association were entertained __ || when big Crops sold at 
royally and they thoroughly enjoyed themselves. | 
safe to say approximately 350 members and their wives 
ind friends were present. No delegates to the National 
the place for holding the next convention, both matters Retiring president New England Hardware 
being left to the discretion of the executive committee. Set A ; 

eaters Association 

vention otherwise went through on schedule. 

After registering the members of the association as 


f interesting things about my boss, Roy F. Soule. 
Southbridge if we would see him the following morning 
have an opportunity to get to Boston as often as he 
was glad to take in the convention because it gave him | had. High prices tor | 
would go home full of pep and ambition. Would he be 
Southbridge chap a new lease of life, new ideas and a 
worth all the trouble, all the work, all the worry, it || 
of a bad business year 

Southbridge man, and in addition the wives and daugh- 

No official attend fi i t, but it i high , _ 

I ‘ial attendance figures were given out, bu s xAC 

o official attendance figures were given o ut i 19 prices r 

Convention were appointed, nor was there a selection of || Charles O. Eaton 
But the morning program for the first day of the con 
sembled and listened to the reading of the records; to 




















remarks by President Charles O. Eaton; to the report 
of George A. Fiel, secretary; to the report of Calvin M 
Nichols and of James P. Mackey, treasurer and auditor, 
respectively. 





Then there were the communications, committees’ re 
ports and a set of resolutions drawn up and ordered 
forwarded to the widow of the late Frank E. Stacy 
The election of officers followed with this result: 

Herbert W. Sibley of Ware, Mass., president; Hiram 
W. Colton of Cambridge, first vice-president; Arthur 

£ I 
C. Lamson of Marlboro, second vice-president; Calvin 
M. Nichols of Boston, treasurer; James P. Mackey of 
3rookline, auditor. Directors elected for a three year 
term were: J. A. Russell of Rangeley, Me.; Henry Dun- 
can of Everett; Norman E. Seavey of Dover, N. H.; 
and Edward R. Brayton of Providence, R. I 

The rest of the morning was given over to the ques 
ABOVE F. Alexande) tion box under the direction of Frank E. Pierson. The 
Chandler, who presided at , = : 
the Washington’s Birth- members then adjourned to the Winter Garden down 
day meeting. The picture stairs for luncheon. 
proves that Mr. Chandler ’ “ , " P : ‘ 
is an old-timer at selling President Eaton, in his remarks earlier in the morn 
hardware. It was taken ing, said in part: 
just after he had clinched B. pé ‘ , 

his first sale Just a moment for a look into the future. 
At Lert—George A. Fiel “There is promise of one of the greatest crops that 
was, of course, re-elected , p Ten 
this country has ever enjoyed, and the prices for the 


secretary 
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crop are regulated by the Government at satisfactory 
figures. Did any one ever hear of a poor business year 
following a great crop, and it is a fair prediction that 
after May 1, when the labor question will probably 
have been settled, that this country will enter into an 
era of prosperity similar to the years following the 
Civil War. At that time the country was in a de- 
plorable condition, and at this time our industries are 
at concert pitch and able not only to take care of this 
country’s business, but to manufacture goods for a large 
foreign trade.” 

In the afternoon session there was an address by 
Harold Whitehead on “Business Administration,” and 
one on “Fair Profits for the Hardware Dealer” by Sey- 
mour N. Sears, who claimed the trade was not getting 
enough money for what they sold. He frequently com- 
pared hardware values with those for women’s wear, 
and was highly entertaining. Then F. J. Chittenden of 
the sales department of the Walworth Manufacturing 
Company spoke on “Liberty Finish,” and said he 
thought it was up to the retail dealer to take Liberty 
finished goods off the hands of the manufacturer. Aus- 
tin H. Decatur followed, urging the members of the as- 
sociation not to take a too serious look at the future, ina 
talk on the “Co-operation of Jobber and Retailer.” D. 
I’. Barber, whose subject was “Elimination and Curtail- 
ment,” wound up the afternoon addresses. The rest 
of the time was devoted to the question box. 

The Banquet 

T the banquet that evening, President Eaton being 

indisposed, F. Alexander Chandler acting in his 
place, introduced Frank E. Pierson of Pittsfield as toast- 
master. Mr. Pierson called on Matthias Ludlow of 
Newark, N. J., a director of the National Retail Hard- 
ware Association, who brought to the New England As- 
sociation the best wishes of his organization. Then 
IF'rank W. Whitcher, president of the Massachusetts 
Chamber of Commerce, spoke and urged the members 
of the association to see to it that the industries of our 
country were protected so that the hardware and other 
business might prosper. Wallace D. Simmons of St. 
Louis, president of the Simmons Hardware Company, 
then gave an interesting talk dealing largely with the 
importance of hardware as a national developer. The 
closing address was made by Lieut. Harry G. Milson 
of the Canadian army, who appealed to the members to 
give our returning soldier boys a chance to get back 
into the business world and make a mark for them- 
selves. He said New England owed it to her sons. 

During the banquet there was plenty of excellent or- 
chestral music and singing by a quartette and the mem- 
bers of the association and their wives, daughters and 
guests. After dinner dancing was enjoyed by the 
younger. people until near midnight. 

The next morning, Feb. 22, Washington’s Birthday, 
at Faneuil Hall, Mr. Chandler again occupied the chair. 
He introduced as the first speaker M. R. Griffith, pub- 
licity agent of the General Electric Company. Prof. 
M. T. Copeland of the Business Administrative De- 
partment, Harvard University, followed. He told of the 
work of Harvard in regard to the retail hardware trade, 
how that months ago he and his associates tried to in- 
terest the trade in his work and of but 60 odd dealers 
responding. He said that the average cost of doing 
business among these 60 odd dealers was 21.9 per cent 
and that they turned over their stock 1.6 times per year. 
He believes that with proper co-operation the dealer’s 


expenses can be reduced and the turnover in stock 
greatly increased. 
Miss I. C. Bacon then gave an interesting talk on 


” 


“Education for Store Service. Her work along these 
lines had not touched retail hardware, she admitted, but 
she believed there was a field here for the work she and 
her teacher, Miss Lucinda W. Prince of Boston, repre- 
sented. She said that one of Boston’s largest retail 
hardware houses, thoroughly convinced of this fact, was 
about to enlist help along these lines with a view to 


greater efficiency. At the conclusion of her remarks, 


Miss Bacon was presented with a beautiful bunch of 
American Beauty roses. 

Lieut. Wilson of our own service, and at present con- 
nected with the Bureau of Employment for Soldiers and 
Sailors, spoke next, appealing to the members of the as- 
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sociation to co-operate in finding jobs for our returning 
boys. 
Simmons on Opportunity 


W ALLACE D. SIMMONS then spoke on the oppor- 
tunities ahead, our adjusting ourselves to them, 
and impressing upon the members present the spirit of 
service. He said the day of purchasing hardware in 
large quantities on a constantly advancing market had 
passed and left the average retail dealer in a dangerous 
frame of mind. He urged that the retailers make their 
dollars work, that they not try to get too large a profit 
from everything they sold, that they turn over their 
stock as frequently as possible, and in that way come 
through the readjustment period with success. 

Then Curtis M. Johnson of Rush City, Minn., was in 
troduced. He proved a highly entertaining and in- 
structive innovation to us New Englanders. He had «x 
story with a punch in it, that left an exceedingly pleas- 
ant taste in your mouth and much food for thought in 
your mind. His subject was “The Road to Happiness.” 

Lieut. Harry G. Milson was again called upon, and 
he talked along much the same lines as he had the even- 
ing before—the urgent need of our giving the return- 
ing soldier a chance to make good in the world. His 
reference to the love that England held out for us and 
the hope that America will entertain the same affection 
was a fitting ending of a convention of such representa- 
tive business men as the members of the New England 
Hardware Dealers’ Association. 


’ The Night Before 


OW would you like to be a member of a banquet 

committee, and two hours before it was time to 
sit down to eats, and you had made all your plans for 
250 fellows, and personally had inspected the tables, and 
was assured by the boss waiter that everything was all 
right, and you were just beginning to thank your 
lucky stars—when you were informed by a greatly ex- 
cited secretary that 350 wild and hungry salesmen were 
outside and on the point of breaking in the doors? 

That is what happened to the banquet committee of 
the New England Hardware Associates, Thursday even- 
ing, Feb. 20, at the Boston Athletic Association’s 
quarters. But the committee was right there and with 
the athletic management adjusted matters so that there 
was not a hitch and a great deal more than enough to 
go around. 

The affair was officially called “The Night Before” 
and a “Victory Get-Together Banquet.” All those who 
attended called it a “Hell of a Good Time.” Wow! As 
good old Bugs Baer says: 

“YEA BO.” 


There was no speaking, so to speak. Previous to the 
eats Austin G. Brown made a few remarks that were 
audible to the first six layers of fellows. He presented 
John E. Barnum, the retiring president, with a handome 
traveling bag, and John responded “feelingly” with a 
wave of a hand. Then the eats, and, believe us, they 
were SOME. 

During the “feed” there was a great deal of singing 
by members who were singers and a great deal more by 
those whose batting overage was very poor. But real 
honest-to-goodness clean healthy fun completely smoth- 
ered the discords. 

After very good cigars there was a bike race, while 
a real 24-foot ring, padded and roped, was erected. In 
this there were six boxing bouts and two wrestling 
matches, staged and presided over by George V. Brown, 
the B. A. A. athletic manager. The fun lasted until 
near midnight. 

Previous to the banquet there was a business meeting 
at which Antony P. Hitt] was elected president of the 
Associates. J. Frankland Miller of Bigelow & Dowse 
Company was elected vice-president; Austin G. Brown 
of the Rubberset Company was made treasurer; and 
W. G. McIntire of N. S. Wilson & Co., secretary. 

B. L. Almeda retired from the board of directors and 
C. L. Titus and E. C. Cully were added. John E. Bar 
num, the retiring president, was made a member of the 
advisory board. 











Uncle Sam’s Junk Pile Dwindles 








Advance Government Surplus Stock—Estimates Were Too Large—Markets 
Not to Be Disturbed—Efforts to Repeal Luxuries Taxes—Stevens 
Bill to Go Over—Extra Session Outlook 


By W. L. CROUNSE 


WASHINGTON, D. C., Feb. 24, 1919. 

HE Government is making good its promise 
T not to disturb trade conditions by dumping 

its big junk pile indiscriminately upon the 
market. Director of Sales Hare appears to be 
the right man in the right place, and the excellent 
example he has set in the handling of the big 
problems relative to the disposal of large quan- 
tities of surplus war material is being emulated 
by other officials who have similar but less im- 
portant puzzles to solve. 

Day by day the size of the big junk pile 
dwindles. The first estimates were made when 
the officials were still thinking in billions and it 
has since been necessary to put the pruning knife 
into all the original figures. 

Junk Pile Only Ten Per Cent of Original Estimate 

F the final checking-up shows an actual surplus 

of $200,000,000 the supervising officials will be 
surprised and it is more than likely that the total 
will shrink to $100,000,000 or even less. But for 
this big decline there is a reason. 

The original calculations were based upon hasty 
surveys of surplus material at several hundred 
different points but no allowance was made for 
shortages at other points of actually needed ma- 
terial nor was any account taken of the require- 
ments of the Government for future work or for 
projects which Congress is now engaged in au- 
thorizing in the big current budget bills which 
must become laws before July 1, next, most of 
which will be enacted before the adjournment 
of the present session on March 4. 

Two distinct but consistent plans, adopted by 
the Government, will be most helpful in disposing 
of the big junk pile without disturbing trade con- 
ditions. These are: First, the transfer of ma- 
terial from all points where a surplus has been 
accumulated to other points where shortages have 
developed, and, second, the calling in of original 
producers and manufacturers to assist the Gov- 
ernment in placing the surplus without breaking 
the market. 


Little Material To Go on Open Market 


Nae practical result of pursuing these methods 

will be to dispose of all surplus material with- 
out actually placing on the open market more than 
a negligible quantity. Of course, it will not be 
practicable either to reship every small lot of 
surplus material that may be discovered in the 
Government warehouses to some point where it 
can be absorbed for official purposes, or to call 
in manufacturers to take over every little junk 
pile that may be uncovered in the big clean-up 
now in progress. But by far the greater part of 
the material to be disposed of will be handled 
according to these rules and the remainder will 
be so seattered throughout the country that the 
method of its disposal will be of little or no con- 
sequence to the trade. 

One of the biggest problems to be faced by the 
Government has been the handling of surplus ma- 
terial accumulated in connection with the thou- 
sand and one construction projects of the War 
Department. Nearly five hundred of these pro- 
jects were going forward when the armistice was 
signed and the Government has since determined 
to abandon all or a part of each, thus leaving more 
or less material in the hands of the constructing 
quartermasters in charge. 


Surplus Materia! on Construction Projects 


S to how this situation has,been met Director 
of Sales Hare has prepared the following of- 
ficial statement: 


Some time ago all construction projects of the War 
Department were directed to send in inventories of ma- 
terials and equipment which were surplus and conse- 
quently available for sale or transfer. These inven- 
tories, as of Dec. 31, have been submitted to the chief 
of construction division of the army and compiled into 
general classifications. They are divided into the fol- 
lowing main groups: 

Lumber, plumbing and heating, electrical material 
and equipment, cement, wall-board, millwork, roofing, 
screening, etc., miscellaneous building material, steel, 
nails, bolts, nuts and washers, building hardware. paints 
and oils, railroad material, paving material, piling and 
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poles, raw materials, fencing, belting, cable, etc., chain, 
dynamite, caps, etc., fuel, hose, harness, etc., lanterns, 
flashlights, etc., rope, and miscellaneous. 

The total cost to the Government of the above ma- 
terials is approximately $12,000,000. In addition, there 
is construction equipment, office equipment, small tools, 
etc., amounting to approximately $3,500,000. 

Large quantities of the above material are being con- 
sumed inside the War Department, the Construction 
Division alone having made, since Dec. 31, 800 transfers 
of materials which were declared surplus at one project 
or another, transferring it to some project where work 
was being completed. Approximately $2,000,000 worth 
of building material has been absorbed in this manner, 
and the transfers still continue. 

The War Department is making no purchases where 
material can be obtained from some other project. 
The largest single item on the above summary is lum- 
ber, representing approximately one-half the total. A 
contract for this has been made with the producers 
and it will be distributed to the market at market 
prices. 

The Construction Division has probably 90 per cent 
of all building materials in the War Department. At 
each of the 476 projects there is a constructing quarter- 
master, who will make sales of his own surplus under 
general instructions issued from the director of sales. 
This means that the majority of this surplus will be 
absorbed in the particular locality in which it is located. 


Surplus Stock of Copper, Brass and Lead 


OON after the United States became involved 
S in the war the officials of the War and Navy 
Departments, with the co-operation of the War 
Industries Board, began the accumulation of 
enormous stocks of copper, brass and lead. The 
producers of these metals made very favorable 
prices on all of them for official use and the gov- 
ernment’s warehousing facilities were severely 
taxed by the accumulations made during the first 
six months of the war. 

A large proportion of this material has been 
worked up and a very substantial amount will be 
stored for future use. This will still leave a sur- 
plus to be disposed of and with a view to selling 
it without adversely affecting the market Director 
Hare, during the past week, called two meetings 
which were attended by producers of these metals 
who were invited to make suggestions relative to 
the handling of the surplus. 

The meeting with regard to the lead situation 
was attended by members of the sales office, a 
representative of the Geological Survey, and rep- 
resentatives of the lead industry. At this con- 
ference it developed that the surplus quantity of 
lead in possession of the War Department is a 
very small proportion of a year’s production. 


Small Amount of Lead on Hand 

HILE the figures are not yet final, on the 

basis of present information the department 
can not have more than a few thousand tons to 
dispose of ultimately. This quantity represents 
the surplus of lead in possession of the War De- 
partment, which was allocated by the Lead Pro- 
ducers’ Committee at the instruction of the 
Ordnance Department for use on cost-plus con- 
tracts. 

Although the detgils of the arrangements have 
not yet been worked out, it is practically agreed 
that some arrangement can be made between the 
War Department and the lead producers by which 
the surplus stocks of lead now in the hands of 
the War Department may be gradually fed into 
the market without affecting market prices and 
market conditions. 

The meeting on disposition of the surplus brass 
and copper now on hand in the various bureaus 
of the War Department was attended by repre- 
sentatives of the copper industry and members of 
The representatives of the War 
while anxious to prevent loss to the 
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Government on this material, realize that it would 
be injurious to the industry and especially to the 
workers if the market prices were upset by throw- 
ing this surplus on the market over a short period. 
Such action would also tend to reduce market 
prices and thus defeat the desire to obtain for the 
Government a fair price for this surplus stock. 

This meeting was merely a preliminary one, at 
which only a small percentage of producers was 
represented, but the discussion of the question 
will undoubtedly lead to an agreement with all 
producers which will permit a gradual feeding 
into the market of the surplus copper and brass 
in such a manner as to obtain fair prices for the 
Government without upsetting the market. The 
details will be worked out later with a full repre- 
sentation of the producers concerned. 


Work of Salvage Division 


—— problem the War Department is 
facing, which is closely related to that which 
the Director of Sales is now engaged in solving, 
is the turning into cash of material for which, 
apparently, nobody has any use in its present con- 
dition and which can hardly be disposed of as 
junk. To handle this material, which has been 
accumulated both in this country and in France, 
the War Department, many months ago, created 
the Salvage Division which has already fully 
justified the time given to planning its activities. 

During the month of January the Salvage Divi- 
sion disposed of unserviceable property to the 
amount of $313,851.51. Some idea of how appar- 
ently worthless material is turned into money for 
the Government may be gained from the fact that 
at Camps Jackson and MacArthur tin cans, which 
were originally to be disposed of as worthless or 
otherwise destroyed, were sold at good prices. 

Seven carloads at Camp Jackson were sold at 
$10 per ton and ten carloads at Camp MacArthur 
brought $7.50 per ton. Six hundred and twenty- 
eight steel drums, for which the Salvage Division 
had been offered $150, were finally sold for $3.00 
each, a net gain of $1,734 for the Government. 

The Salvage Division in France has recovered 
large amounts of copper and other metals from 
the battlefields and is already planning to utilize 
large quantities of leather, wool, etc., to be re- 
covered from old shoes, harness, saddlery, worn 
out unifoms, ete. 

Mail Order and Department Stores Fighting Luxuries 
Taxes 

BIG lobby composed of representatives of mail 

order houses and department stores is in 
Washington for the purpose of securing the 
elimination of the so-called luxuries taxes from 
the war revenue bill that will probably become 
a law during the coming week. These taxes were 
written into the bill by the Ways and Means Com- 
mittee of the House while the war was at its 
height and when the government’s needs of money 
seemed to justify the adoption of almost any 
expedient to get it. 

The House adopted the luxuries taxes exactly 
as they were reported by the committee and for 
the same reasons. When the bill reached the Sen- 
ate, however, the war clouds were clearing and 
before the measure was reported the armistice 
had been signed. 

Under these new conditions the Senate Finance 
Committee struck out all the luxuries taxes and 
it was confidently believed that the Conference 
Committee, to which the bill must go for the 
purpose of harmonizing the diverse provisions of 
the House and Senate drafts, would promtly agree 
to their abandonment. 
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Finance Committe Overridden in Senate 


HEN the bill was taken up on the floor of 

the Senate, however, Senator Kenyon, of 
Iowa, demanded that the luxuries taxes be re- 
stored, and in spite of the opposition of the 
Finance Committee he succeeded in rallying votes 
enough to put them back into the bill. When the 
measure was sent to conference the conferees 
were obliged to adopt the luxuries schedule for 
the reason that it had been approved by both 
houses and therefore was not within their juris- 
diction. 

Immediately the mail order and department 
stores began a crusade in the hope of inducing 
Congress, by some extraordinary parliamentary 
device, to strike the luxuries taxes out of the bill, 
but the Congressional leaders were afraid to at- 
tempt a reconsideration of the votes by which this 
schedule was put into the bill and it will, there- 
fore, remain in the measure as the President signs 
it next week. 

To meet the situation, however, it has been sug- 
gested that a joint resolution be rushed through 
both houses in the closing hours of the session re- 
pealing the luxuries schedule as an independent 
proposition. This is ticklish business for, of 
course, such a resolution would be open to in- 
definite amendment and the revenue bill might 
be revised from end to end before the proceeding 

ras finished. The attempt will probably be made, 
however, and the outcome will be awaited with 
great interest by the entire business community 


May Attempt Repeal of Tax on Firearms, Ete. 


LANS are said to be on foot to amend the reso 

lution so as to eliminate also the taxes on 
firearms, ammunition, hunting knives, automobile 
accessories, cameras, talking machines, etc. All 
amendments will be resisted by the Congressional 
leaders but the situation. may get so warm that 
they will be obliged either to consent to many 
modifications of the resolution or to abandon the 
measure entirely. The chances distinctly favor 
the latter course. 

The principal objection of the mail order and 
department stores to the luxuries schedule is the 
fact that the law requires the sellers of the mer- 
chandise to collect the taxes from the retail pur 
chasers, keep an account of the money and turn 
it into the Treasury at stated intervals. In this 
they carry no greater burden than will have to be 
borne by the hardware stores that sell firearms, 
ammunition, hunting knives, talking machines, 
cameras, etc. But neither your mail order house 
nor your department store likes to take on an atom 
of extra work even though it is to help the Gov 
ernment in its very necessary task of paying 
Uncle Sam’s running expenses, which are going 
to be very large for a good many years to come. 


Canadian Government After the Mail 
GERATORS and Representatives are much inter- 
7 ested in a report recently received here from 
United States Consul Slater at Sarnia, Ontario, 
Canada, to the effect that the Ontario Government 
is planning a tax on mail order houses in the in- 
terest of the smaller merchants. Mr. Slater says: 


Order Houses 


“As the mail-order business has become a constant 
source of irritation to the merchants in smaller towns, 
it is proposed by the Ontario Government at the next 
session of the Legislature to place a tax on the volume 
of mail-order business. On arriving at the amount of 
business so transacted it is proposed to obtain data 
from the railway companies, express offices, and the 
parcel-post department. The Ontario Retail Mer- 
chants’ Association is strongly urging legislation to 
this end.” 
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Readers of HARDWARE AGE will remember that 
under the original draft of the war revenue bill 
now about to become a law a tax on mail-order 
houses was provided. I did not hesitate to pre- 
dict when the bill was first made public that the 
mail-order house lobby would succeed in having 
this provision stricken out. 

The ink was hardly dry on the first print of the 
bill before the advance guard of the lobby ar- 
rived here. The result of their efforts was to 
induce the Finance Committee to eliminate the 
tax. ; 
Retailers 


No Concerted Action by 


GSN ASORS and Representatives have received a 

good many letters from retail merchants com- 
plaining of the Finance Committee’s action, but 
there has been no concerted movement to restore 
the tax. 

This illustrates graphically the difference in 
the methods employed by the big stores and the 
little ones. The big fellows get together, sub 
scribe a generous sum for expenses and dispatch 
a committee to Washington with instructions to 
get on the job and stay on it until the last horn 
blows. The little fellows buy a few postage 
stamps, write a few letters and then forget all 
about the matter until they are reminded of it by 
the pinch of adverse legislation which they could 
have prevented if they had gone about it in a 
systematic and vigorous fashion. 

The small retailers of the country are now suth 
ciently organized into state and national associa 
tions to give them enormous influence in Wash 
ington if they would adopt the tactics of the mail 
order and department stores. Any observer of 
national affairs will tell you that a committee of 
energetic retailers representing a national asso 
ciation known to have a large number of members 
can wield far more influence on Capitol Hill than 
any organization of big concerns, no matter how 
much money they may have behind them. 

Senators and Representatives look at a great 
many propositions from a voting standpoint. They 
count noses before they act. 


No Action on Stevens Bill This Session 

ONGESTION of railroad and beef trust legis 

4 lation will probably prevent action on the 
Stevens price maintenance bill at the present ses 
This is unfortunate but it is not likely that 
the measure will suffer any setback as the result 
of the determination of the House leaders not te 
take it up at this sesion. 

Plans to secure a favorable report upon the 
price maintenance bill were carefully laid and 
the promoters of the measure are confident it 
would have commanded a substantial majority 
Great pressure was brought to bear upon the com 
mittee, however, to consider legislation provid 
ing for the return of the railroads to their owners 
and to curb the practices of the big packers’ com 
bine. But so much opposition to legislation on 
either topic developed that the committee decided 
not to consider either subject. The best way out of 
the dilemma appeared to be to adopt a resolution 
declaring that the committee would consider no 
more bills during the remainder of the session. 

Of course, this shuts out the Stevens bill 
a number of other meritorious propositions 
it means merely a little delay and not defeat. 

The managers of the Stevens bill have. been 
very careful not to antagonize the program of the 
leaders and as a result the bill has never suffered 
an adverse vote from the day it was first pre- 
sented in Congress more than six years ago. 


sion. 
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Free Exhibit Space 


JAMES FERNLEY, secretary of the National 
i * Hardware Association of the United States, with 
a committee of hard working business men in that 
association, are rapidly completing arrangements for 
the big automobile accessory meeting which is to be 
held at the Statler Hotel in Detroit, Mich., March 20 
and 21. 

The automobile accessory branch of the National 
Hardware Association, which was organized four years 
ago, has grown more rapidly than any branch in this 
important organization. This branch has been holding 
meetings each fall in connection with the big meeting 
of the Wholesalers and Manufacturers at Atlantic City, 
but realizing that the season of greatest activity in 
automobile accessories is in the spring and early sum- 
mer months, and desiring to approach this season sur- 
charged with selling information and well stocked with 
goods, the leaders of this branch have planned this big 
meeting at Detroit. The buyers and managers of the 
automobile accessory departments of the leading whole- 
sale hardware houses of America will be in attendance, 
and practically every manufacturer of automobile ac- 
cessories will have representatives there. 

In an announcement just sent out from Secretary 
Fernley’s office to the associate members, it is an- 
nounced that an exhibition of the automobile acces- 
sories will be held in conjunction with this convention. 
The associate members of the automobile accessory 
branch are manufacturers of automobile accessories 
who have become affiliated with the wholesalers in an 
effort to distribute more automobile accessories through 
hardware channels. The exhibition plan will not be 
one requiring expensive displays or other features gen- 
erally installed for public exhibitions or shows. Each 
associate member desiring to exhibit will be allowed 
approximately 24 sq. ft. of table space, but if for any 
reason a greater amount of space is absolutely neces- 
sary, the exhibition committee will be able to allot 
extra space. 

There is one very unusual clause in Secretary Fern- 
ley’s letter, and that is the announcement that there 
will be no charge of any character in connection with 
the exhibition, the expenses being borne by the asso- 
ciation. In other words, the wholesalers of hardware 
want to see just what their associate members are 
manufacturing, and they are going out to meet these 
associate members more than half way. 


It is very probable that every associate member will 


take prompt advantage of this unusual offer. 

Mr. A. H. Nichols of Buhl Sons Company, P. O. Box 
1596, Detroit, Mich., is chairman of the exhibit com- 
mittee. A program of unusual merit for the conven- 
tion meeting is about completed, and will be announced 
in a later issue of Hardware Age. 

The majority of the wholesale hardware houses of 
the United States are now selling automobile acces- 
sories, and this meeting is an evidence that their in- 
terest is not of the passive nature. Hardware men 
have a habit of pushing things 


Cleveland Men Going Abroad 


PARTY of 36 Cleveland business men, members of 

the Manufacturers & Wholesale Merchants’ Board 
of the Cleveland Chamber of Commerce, will sail for 
Europe March 6, and will spend from 2? to 3 months in 
England and France. Trips will also be made to Glas- 
gow, Belfast. Dublin and other cities of the British 
Isles, and to Brussels, Belgium, and a few of the party 
will make trips to some of the neutral countries. The 
purpose of the trip is to get acquainted and establish 
friendly relations with the business men of the allied 
nations and to make them better acquainted with Cleve- 
land and its various manufacturing industries. Among 
those who will comprise the party are: Frank H. Blake, 
president Buckeye Aluminum Co.; G. H. Bohm? Baker 
R & L Co; E. S. Carman, secretary and chief engineer 
Cleveland Osborn Mfg Co.; J. S. Crider, vice-president 
national Carbon Co.; C. R. Doty, treasurer Upson- 
Walton Co.; E. S. Griffiths, president Cleveland Machine 
& Mfg. Co. and Bishop & Babcock Co.; M. S, Haas, 
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general manager Empire Plow Co.; Charles B. Hall, 
chemical sales manager Cleveland Cliffs Iron Co.; W 
M. Pattison, president W. M. Pattison Supply Co.; 
Julius Tuteur, president Frantz Premier Co., and W. R 
Warner, vice-president Warner & Swasey Co. 


New York Dealers Plan Theater Party 


HE Manhattan and Bronx Hardware and Supply 

Dealers’ Association held its February meeting 
Feb. 18, president Charles A. Bruhns presiding. J. M. 
Kohlmeier, Sr., gave an interesting report of the ex- 
hibition and convention held at Pittsburgh. The 
nominating committee filed its report for officers for 
the ensuing year. Election of officers will take place 
at the next regular meeting in March. The newly 
appointed buying committee for the coming year is 
Charles Eberhard, chairman; Arthur Shimell, Joseph 
Ringler and W. A. Schley. 

It was decided to hold a theater party and beefsteak 
supper on the night of March 4. All members of the 
association and all hardware dealers are invited to at- 
tend, with ladies and friends. The tickets are $3 each, 
and reservation can be made through Frank Becker of 
Becker Brothers, 755 East Tremont Avenue. 


Mistakes 


HEN a plumber makes a mistake he charges time 

for it. When a lawyer makes a mistake it is just 
what he wanted. When a carpenter makes a mistake 
it is just what he expected because the chances are 10 
to 1 he never learned his business. When an elec- 
trician makes a mistake he blames it on induction, be- 
cause nobody knows what that is. When a doctor 
makes a mistake he buries it. When a judge makes a 
mistake it becomes the law -of the land. When a 
preacher makes a mistake nobody knows the difference. 
But a HARDWARE MAN —he is different, he has to 
be careful, he cannot turn his mistakes into profit, or 
blame them on a profession. You’ve got to go some to 
be a HARDWARE MAN. If you live near Pittsburgh, 
don’t make a mistake by not attending the next meet- 
ing of the Pittsburgh Retail Hardware Association, 
Hotel Chatham, Pittsburgh, Feb. 28, 7.15 p. m. 


Twenty-sixth Annual Banquet 


far New England Iron & Hardware Association held 
its victory celebration and twenty-sixth annual 
banquet at the Hotel Somerset, Boston, on the evening 
of Feb. 18. A new high record for attendance was 
established, 225 members and guests being present. 
As near as can be figured, something like $5,060,000,000 
steel, machinery, hardware and jobbing interests were 
represented. Another record was_ established—the 
“good time” one. The committee of arrangements, 
consisting of A. B. Marble, chairman, and R. M. Bout- 
well, Frank A. Marvin, Herbert Field, Charles A. 
Adams, E. E. Farnham, Wilbur Sargent Locke, Fred 
L. Avery, Fred L. Greely, George J. Mulhall and George 
M. Gray are entitled to a great deal of credit. 

Previous to the banquet, R. M. Boutwell, chairman, 
and the other members of the reception committee saw 
to it that there was a general get-together. The ban- 
quet was served about 6.30 o’clock, with President 
Charles W. Henderson, Jr., presiding at the head table. 
Seated with him were Hon. Clarence B. Miller, mem- 
ber of Congress from Minnesota; Hon. Channing Cox, 
Lieutenant-Governor of Massachusetts; Rev. Charles FE. 
Park and Dr. Willard Scott, the guests of the evening, 
in addition to Charles A. Adams, who was president 
of the association in 1915-1917, and Charles F. Bragg, 
who served as president in 1904-1906. Hon. Samuel L. 
Powers was slated for toastmaster, but was unable to 
attend owing to illness. Mr. Powers was unanimously 
elected an honorary member of the association by a 
rising vote. President Henderson, Jr., acted as toast- 
master in his place. 

During the banquet singing was enjoved under the 
direction of Ralph E. Brown, Army song leader of the 
Northeastern Department, who appeared in uniform. 
Mr. Brown was generously credited with being ‘some 
song leader,” for he most certainly kept things lively 
by not letting the association get away with half- 
hearted noise. He demonstrated how the fellows should 
yell, and every one of them proved excellent pupils. 

President Henderson introduced Lieutenant-Governor 
Cox, the first speaker of the evening, as “the man 
who some day will hang his hat in the governor’s closet 
on Beacon Hill.” Mr. Cox paid a glowing tribute to 
the hardware trade and the part it played during the 
war. He told about things they had accomplished that 
became so commonplace with them they had almost 
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forgotten about them, but when reviewed by Mr. Cox 
“listened good.” He said the trade’s record then was 
such that they owed it to themselves to continue to 
play their important part in our commercial life. 


Taylor Investigating Trade Possibilities 


Cl F. TAYLOR, manager in New York of the 
Corbin Cabinet Lock Company, 21 Warren Street, 
one of the leading divisions of the American Hardware 
Corporation, New Britain, Conn., left New York Feb. 19 
for Vancouver, B. C., booked to sail for Yokohama, Feb. 
27. He is going to the Orient for the purpose of look- 
ing into business conditions and possibilities, together 
with such native competition, especially in Japan, as 
there may be. His itinerary will include the principal 
cities in Japan, after which he will go to China, cover- 
ing Shanghai, Tientsin, Canton and Pekin, and to 
Seoul, in Korea, now known as Chosen since the Japa- 
nese occupation. Returning to Hong Kong he will go 
to Manila, in the Philippines, and, depending on con- 
ditions as he finds them, may visit the Dutch East 
Indies, including such places as Batavia and Soerabaya 
in Java. 


Long Service Salesmen 


NE of the features of the New England Hardware 

Dealers’ Association’s program for the twenty-sixth 
annual convention was the full-page cut of the travel- 
ing salesmen and officers of Decatur & Hopkins Co. of 
3oston. Both Mr. Decatur and Mr. Hopkins take a 
great deal of personal pride in their working force in 
views of its length of term of service. 

Fourteen of the salesmen whose likenesses appeared 
in the program began their careers with Decatur & Co. 
as errand boys and from such worked their way up to 
the present standing, never having worked anywhere 
else. A. H. Jackson formerly was a member of the firm 
of Buckingham, Clark & Jackson of New Haven, but he 
has been with Decatur & Hopkins for nearly twenty 
years. W.N. Currier, P. H. Garvin and W. J. Dodd 
grew up with the Dana Hardware Company and when 
that firm passed out of existence they became asso- 
ciated with the Decatur-Hopkins combination. 

The other members of the sales force have all spent 
the greater part of their business lives with the firm. 


Released from Service 


HE B. B. NEAL HARDWARE COMPANY, 117-119 

Leonard Street, New York, is again active in gen- 
eral business after having been interrupted by the war. 
The company for a year or two has been specializing 
in business for the United States Government. Now 
the company is free to engage in business among mer- 
chants and manufafturers and is looking for it. 


Frank E. Stacy Dies 


EW ENGLAND hardware interests were shocked 

to learn of the death of Frank E. Stacy of Spring- 
field at his home in that city, Tuesday morning, Feb. 17. 
Mr. Stacy died of bronchial pneumonia, and was con- 
fined to his bed but four days. His death came but a 
few days prior to the annual convention of the New 
Ingland Hardware Dealers’ Association at Boston, of 
which he was president in 1911 and 1912. A _ public 
funeral was held at Christ Church, Springfield, on the 
afternoon of Feb. 19. 

Members of his city’s government, many mayors from 
New England cities, representatives of numerous lodges, 
business associates and a large number of personal 
friends attended the services. The New England Hard- 
ware Dealers’ Association was represented by Herbert 
W. Sibley of Ware, F. C. Carlisle and O, C. Alderman 
of Springfield, and Secretary Fiel. 

During the latter part of his life Mr. Stacy devoted 
most of his time to city affairs. His political career be- 
gan in 1903, when he was elected to the Springfield 
common council. In the fall of 1909 Mr. Stacy ran for 
alderman, but was defeated. But the following year he 
was elected. From then until 1914, when he was elected 
mayor of Springfield, Mr. Stacy served in the alder- 
manic chamber. 

When he decided to run for mayor in 1914, Mr. Stacy 
created a name for himself in Springfield politics by 
publicly announcing that he would stand his own cam- 
paign expenses and would make no promises. He de- 
clared that his hands were tied to no interests and that 
he was free to act for the public welfare. He won the 
election by an overwhelming majority. 





Frank EB. 


Stacy 


Mr. Stacy served as mayor from 1914 to 1917, retir- 
ing six weeks ago as “war mayor.” Space does not per- 
mit going into detail regarding the many beneficial re- 
forms he instigated during his term as mayor. A thor- 
ough business man, he put the city on a strong financial 
basis by a “pay-as-you-go” policy. 

While he endeared himself to the hearts of the citi- 
zens of Springfield it was in the hardware trade that 
he was best known and admired. Mr. Stacy grew up 
in the business of the E. S. Stacy Machine Company, 
with which he was so long actively connected. 

A a boy he acquired a thorough knowledge of the 
office end of the business as well as the machine shop, 
and under his direction the firm became an important 
factor in its field. His brothers, Harry W. and Rich- 
ard H., were associated with him in business most of 
the time, although Mr. Stacy himself had a large share 
of the active management of the concern of late. 

Mr. Stacy was one of the leading members of the 
New England Hardware Dealers’ Association, and was 
instrumental in having the 1913 annual convention of 
that organization held in his home city, it being the 
first large convention held in the Auditorium. When he 
first ran for election as mayor the association gave him 
a strong indorsement through a letter sent to him for 
use in the compaign. 

In addition to the two brothers already mentioned, Mr. 
Stacy leaves, beside his widow,, four children, Ruth M., 
Fred T., Helen W. and Madeline B. 


JOHN W. HuGHES, who has been identified with the 
cutlery buiness in the United States for about 57 years, 
died at his home in Staten Island, Feb. 20, following a 
stroke of apoplexy, aged 73 years As a boy he entered 
the New York office of Wade & Butcher, manufacturers 
of razors, pocket knives, etc., Sheffield, England, and in 
time became their New York manager, making his head 
quarters in later years with A. Kastor & Bros., New 
York. 

DANIEL NEIL MASON, vice-president of the Mason Tire 
& Rubber Co., Kent, Ohio, died at his home, 2608 Hamp- 
shire Road, Cleveland, Ohio, recently from pneu 
monia, in his thirty-first year. Mr. Mason, with his 
two brothers, organized the Mason Tire & Rubber Co. 
in 1915. He is survived by a widow and one daughter. 


JOHN HAEBERLIN, engaged in the hardware business 
for over 32 years, died recently at the home of his 
daughter in Ottawa, Ill. He was born in Switzerland 
in 1830, and is survived by six daughters and one son. 

Ap TANGUAY, senior member of the Tanguay-Paulson 
Hardware Co., Willow City, N. D., died at his home in 
Quebec, Canada, recently. He had conducted a hard- 
ware buiness in Willow City for the past 32 years. 


LuTHER H. WIGHTMAN, a member of Luther H. 
Wightman & Co., Boston, Mass., died recently following 
a week’s illness. He was 74 years of age, and was born 
in North Easton. He had been engaged in the hardware 
business practically all his life. 





Letters of a Sales Manager to His Men 


[X—Be Loyal 


Stand By Your Country! Stand By Your House! 
Stand By Your Friends! 


This is the ninth of a series of sales letters which, though intended primarily for traveling men, will be o/ 
interest to every member of the trade. They were written by the sales manager of a great hardware jobbing 
house to a corps of salesmen who in the last eight years have doubled the business of the firm. The letters are 
really short editorials which prefaced actual merchandise instructions. The author has consented to their pub 
lication at the solicitation of HARDWARE AGE, in which they will appear in succeeding issues through the year 


EN are being tried to-day, as they have never been before—and all men are 
learning that of the two qualities, “Efficiency” or “Loyalty”—loyalty is far 
the more valuable. 


Every day you and I meet with some disappointment and it’s such a temptation 
to put the blame for our unhappy state of mind upon some one else. 


Our plans go astray because some one whom we expected to contribute no small 
amount toward making our plans work out successfully fails, for some reason, 
to live up to our expectations. 


It matters not whether his failure was unavoidable or not. He failed us, and he 
is to blame! At least that is the way the fellow who always looks down the narrow 
lanes of life sizes up the situation. 


Perhaps you have worked hard to land an order for some line of goods, only to 
find that the house cannot ship because the goods are not on hand. 


Are you tempted to cuss the house and the buyer and to tell yourself—and per- 
haps your near and dear friends—what you would do were you the buyer or the 
boss? Or do you say to yourself that while you are disappointed in not being able to 
deliver the goods you know it’s not because the house has not exhausted every 
means for obtaining them. 


In other words, are you loyal to the house? 
You ask, “What difference does that make, so long as I am efficient?” 


A mighty difference, Mr. Man. So much difference that if I knew a man was 
100% efficient and 60% loyal I would fire that man on the spot. But if he was 
100% loyal and 60% efficient, I would feel that he was entitled to an advance in 


pay. 
That illustrates the relative value to-day of loyalty and efficiency. 


Men should take careful inventory of their loyalty these days. Not only their 
loyalty to their country, but their loyalty in other directions as well. 


Don’t cuss the house before your customers. 


Come in here and cuss us all you want to—if you have it in your system. The 
sooner you get it out the better. But don’t sow seeds of contempt, seeds of disre- 
spect, for the house when you are dealing with customers. 


To do so, means that you are sowing the seeds of a whirlwind that will some 
day envelop you and land you in the middle of the sidewalk in front of your cus- 
tomer’s store—because 


You will find in all merchants a disposition to distrust the salesman who roasts 
the house. The merchant thinks, and properly so, that you are doing that roasting 
to cover up some of your own defects and if you will pause and reflect you will find 
that you, yourself, are always suspicious of 100% efficient and 60% loyal employees. 
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EDITORIAL COMMENT 








Hardware Associations 
and Better Merchandising 


RE retail hardware conventions worth 

while? A visiting hardware manufac- 

turer in the office of HARDWARE AGE 
recently asked this altogether astounding 
question. The answer he received must have 
left the impression that he had unconsciously 
touched a button that set off a charge of 
dynamite. Had that manufacturer attended 
as many retail hardware conventions as have 
the editors of HARDWARE AGE he would have 
better understood the fever of the reply. 

Retail hardware associations with their 
various branches have done so much to de- 
velop good business men in retail hardware 
circles that a full review of their accomplish- 
ments would tax the contents of many full 
issues of this publication. 

The hardware men of the United States 
are better and more thoroughly organized 
than any branch of business men in this 
country. 

Let us start at the bottom and work up. 
Hardware organization begins in small 
groups of merchants commonly known as 
“local associations.” These include in their 
membership the hardware merchants of a 
city or district. For example, there is one 
in Pittsburgh, one in Philadelphia, one in 
Newark, one in New York City. The mem- 
bers meet monthly and discuss the problems 
of that particular town. They iron out a lot 
of differences and overcome a multitude of 
difficulties. They get to know one another 
well and establish a bond of most construc- 
tive confidence. They sell to one another 
their over-stocks. They swap information 
on credits. They unite in effort to improve 
municipal laws, and they discuss practical 
merchandising. These local meetings are a 
poor place for a theorist to expound his 
views. They are attended by hard-headed 
business men and are the strength measure 
of the state associations. 

What are commonly known as state asso- 
ciations in many cases are groups of states, 
geographically located for team work. The 
Retail Hardware Association of the Caro- 
linas, the Pennsylvania and Atlantic Sea- 
board Retail Hardware Association and the 
New England Retail Hardware Association 
are good examples. Altogether 38 states are 
organized in this way. Each of these associ- 
ations employs a well-paid secretary. Taken 
as a whole these retail hardware secretaries 
are brainy, hard working, efficient business 
men who understand their work. These men 
are putting into their associations the best 
there is in them, and without exception the 
state associations are growing in member- 
ship, bank rolls and business usefulness. 


This is the convention season. Many of 


the state conventions have already been held. 
Others are about due. To attend one of them 
is to take a short course in merchandising. 
In their meetings the question box is the 


most important thing. You can ask any 
question under the sun, and as long as it per- 
tains to the hardware business you can bank 
on answers, and they will be constructive 
answers. 

In conjunction with most of these meet- 
ings exhibits of hardware are held. At one in 
Pittsburgh last week more than 180 manu- 
facturers occupied 230 booths with one of the 
finest displays of hardware ever shown. In 
practically every other organized state simi- 
lar displays are held. 

The merchants in attendance see more 
samples in a week than they have an oppor- 
tunity to see at home in a year, and they buy 
the more intelligently. 

Then these state associations are banded 
together in a National Association, with 
headquarters at Argos, Ind., where they own 
their own buildings and conduct a business 
of magnitude. The National Association is 
a powerful influence in trade circles, and has 
done much with manufacturers and jobbers 
to improve the flow of merchandise from 
manufacturer to consumer. They have 
fought some fights, leveled some bumps, co- 
operated with other branches of the trade in 
legislative matters, and have proved an all 
around usefulness. They publish a monthly 
magazine devoted to association activities 
and it is a mighty good magazine. 

They Keep efficiency men in the field to 
help hardware members to better merchan- 
dising methods. They meet once each year. 
These national conventions are attended by 
representatives from each of the state asso- 
ciations, and have a well-earned reputation 
for doing more good business in less time 
than any business organization HARDWARE 
AGE knows anything about. 

It has been said that the membership of 
the retail hardware associations would suffer 
frightful decline if it were not for the Hard- 
ware Mutual Fire Insurance Companies. 
Knockers are wont to express this view. It 
is probably true, but the truth of such a 
statement reflects the more credit on the re- 
tail hardware associations, for they origi- 
nated and organized these mutual fire insur- 
ance companies which now offer fire insur- 
ance at regular old line rates to association 
members only, and rebate from 40 per cent 
to 50 per cent of the premiums paid at the 
end of the year. The saving in fire insur- 
ance alone more than pays the association 
fees of any member of a State Hardware 
Association, and from this saving alone no 
hardware merchant can afford to be on the 
outside. 

But the big dividend a hardware associ- 
ation member gets is from contact with other 
men who face the same problems he is facing 

The meetings this winter have been par- 
ticularly constructive, and will reflect them- 
selves in better merchandising as the vear 
advances. , 

The hardware merchant who does not be- 
long to his state hardware association is 
doing himself a lot of damage. 
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NEW YORK 


OFFICE OF HARDWARE AGE, 
New York, Feb. 24, 1919. 

HOLESALE and retail buyers generally are plac- 

ing orders mainly for actual needs and quite uni- 
versally without anticipating their wants much ahead, 
which at present seems to be good judgment. While 
they may not get reduced prices hoped tor, as soon as 
expected, it is advisable to exercise caution and reach 
a lower level gradually. Yet merchants with adequate 
stocks from which to fill orders, when the demand is 
stronger, will surely get the business, and merchants 
we meet are regulating themselves accordingly. 

One representative wholesale house reports that Feb- 
ruary sales have not been as large this year as for the 
corresponding month last winter, and find that on sea- 
sonal goods, including screen wire cloth, poultry net- 
ting, lawn mowers, hand plows and garden implements, 
etc., that but few advance orders have been booked for 
direct shipment from factory, which has caused sales to 
fall behind. Nevertheless, managers say that retailers 
have light stocks on hand of this class and that as 
spring business they believe will be goud a little later, 
are looking forward with confidence ultimately to satis- 
factory results. Consequently they have prepared 
themselves to deliver as required from stocks in their 
own warehouses. They also expect a marked continu- 
ation of the home garden idea which they are reason- 
ably confident will lead to a good output of garden im- 
plements, accessories and repairs for use in many 
localities. Another aspect of this idea, to which atten- 
tion is called, is that young men are continually being 
mustered out of the various services, and that relatives 
have deferred buying while they were away, which is 
likely to be resumed now. 

In builders’ hardware, at present, there is little to be 
said, as goods of this type are installed only after struc- 
tures go up, most of which are not yet begun. 

A principal in one of the best known concerns mak- 
ing thoroughly introduced mechanics’ tools says that 
orders are coming in fairly well for both domestic and 
foreign consumption. That for nearly two years their 
several factories have been concentrated on Govern- 
ment orders to the extent of 80 to 90 per cent. of out- 
put. During that time, necessarily, customers at home 
and abroad have been getting but little attention from 
them, which was unavoidable, as orders from the na- 
tional government took precedence. Yet when the 
slowdown came with the signing of the armistice, 
Nov. 11, they then had enough regular’ business 
booked to employ their forces for five or six months, 
so that there is business enough at present in hand 
for a good period ahead. Doubtless there are numbers 
of other producers similarly situated, which will serve 
to tide them over the few months of readjustment 
when the nation will, it is expected, be better prepared 
to go ahead again. 

There is a quite common opinion that the country in 
many lines is rather bare of goods. A leading manu- 
facturer says that orders have been coming in reason- 
ably well since Jan. 1, which, supplementing business 
already in hand, will postpone in this case the sending 
of salesmen out until a position has been reached where 
they will have goods ahead for delivery which are not 
available now. 

All in all, orders, as a rule, are relatively small, but 
frequent, and while it requires more work to transact a 
given amount of business, the totals for this season 
of the year are as good as should be expected. 

Handles.—The Turner, Day & Woolworth Handle 
Company, Louisville, Ky., has advanced its line of hard- 
wood tool handles to 50 per cent discount from list, 
owing to the scarcity of hickory lumber, which con- 
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dition is not expected to improve for some time, they 
say. 

Linseed Oil.—There is a slight, but only slight, im- 
provement in the demand for linseed oil, with no scar- 
city of oil available for immediate delivery. The sup- 
ply of seed, however, is short, for which there are no 
large stocks in the U. S. A. There is a little better 
seed movement to the crusher from growers in the 
Northwest, which has long been held up by transporta- 
tion conditions, due to priority war needs. These have 
not sufficiently improved to help much, as wheat and 
other edible grains have been taking precedence and 
line elevators have been clogged with cereals. It is 
estimated that there was but about 14,000,000 to 15,- 
000,000 bushels of flaxseed for the U. S, A. and Canada 
harvested from the last crop. 

Linseed oil, raw, in 5 or more bbl. is $1.48; in less than 
5 bbl, $1.50 per gal. Carload lots, raw, is $1.45, and State 
and Western oil also $1.45 per gal. 

Wire Nails.—There is rather more than a fair de- 
mand and slightly better inquiry, with actual business 
somewhat improved. Users of nails have been waiting, 
it is said, for some time, and have arrived at the point 
where they must renew their stocks. Out of store 
business in this market has about doubled so far in 
February over January, but that is largely because 
there have been more nails available for delivery. 

Wire nails, in store, are $4.75, and carted by the jobber, 
$4.85 base per keg. 

Cut Nails.—Cut nails are still exceedingly scarce, 
and distributors do not know where to get them in any- 
thing like appreciable quantities, although oddly there 
is a little softening in the price. 

Cut nails, in store, range from $5.75 to $6.25 base per 
keg, depending on stocks, kinds and destination, 

Naval Stores.—There has been a freer movement in 
turpentine in Southern primary markets, owing to mod- 
erate sales at Jacksonville recently, at about 2c. per 
gal. below a late previous basis. There has, however, 
been no change in spot turpentine in the New York 
market. Dealers report a rather good demand from 
wholesalers, which is sufficient to absorb most of the 
available stocks on hand. 

Turpentine, in yard, is 70 to Tle. per gal 

Rosin, common to good strained, in vard, on the basis of 
280 Ib. per bbl, is $13.10, and D grade, $13.15 per bbl. 

Rope.—Hemp prices are still advancing and there are 
makers who believe that fibre is likely to go still 
higher, because of recent conditions in the Philippines 
relative to the future marketing of raw stock. Rope 
manufacturers took a big loss in the former break in 
rope prices, but do not propose to be caught that way 
again. During the war chances were taken to insure 
adequate supplies of fibre, but the feature of raw ma- 
terial will be considered hereafter on economic, rather 
than patriotic, grounds. Some of them look for higher 
rope prices for at least four or five months, after which 
they are inclined to think quotations may taper off 
gradually, although this is only co..jecture. They cal- 
culate on from sixty to ninety days’ time for trans- 
portation of Manila hemp from the Philippines, and 
stock bought now will not be available until late April 
or early May. It is also pointed out that they are 
selling rope now within a cent pound of fibre prices as 
they are at present. Just how the recent arrangement 
for handling Manila hemp in the Philippines will work 
out in the long run remains to be seen, but some 
makers have not much faith in the plan for any length 
of time. Manila and sisal rope advanced 2c. per lb. 
Feb. 19, present prices being as follows: 

Manila hemp rope, ™% in. diam. and larger, highest grade. 
is 3le.; second grade, 30c., and hardware grade, 28c. hase 
per lb. Sisal rope, ™% in. diam. and larger, highest grade, is 
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25e., and second grade, 22c. base per lb. Sisal, hay, hide and 
bale rope, medium and coarse, first quality is 254.c. and 
second quality, 2244c. base per lb. Sisal, tarred, medium and 
ath yarn, first quality is 25c. and second quality 22c. per Ib. 
Cotton rope, best, 5/16 in. and larger is 48c.; medium 5/16 in. 
ind larger 45¢c. and common 5/16 in. and larger is 46-42c. base 
per Ib. Jute rope No. 1, 14 in. and up is 2lc.; No. 2, 19e. 


Spittoons.—Cordley & Hayes, 7 and 9 Leonard Street, 
New York, quotes the following prices on Indu Namel 
Spittoons, effective Feb. 15, as follows: No. 1, per doz. 
$25 as heretofore; No. 2, per doz., $19.20, and No. 3, 
$17.50 per doz., subject to the usual discount of 25 
per cent. 





Washing Machines.—The Syracuse Washer Corpora- 
tion, Syracuse, N. Y., quotes washing machines as fol- 
lows: Model H—Electric, copper tub, 1/6 hp. 60e. 
110v.A.C. motor, swinging wringer, each $150; fitted 
for motor, but supplied without motor, each $130, and 
with belt power, fitted with loose and tight pulley, each 
$135. Model B—Hand power machine, copper tub, each 
$25, and galvanized tub, $17.50. No. 740 New Easy ball 
bearing wringer for Model B washer, each $7, and 
gas heater, $3.50 each. All prices f.o.b. Syracuse, N. Y. 


Wrenches.—The Keystone Mfg. Company, Buffalo, 
N. Y., quotes as follows: Keystone ratchets and West- 
cott “S” wrenches, each 15 per cent discount from list. 


Window Glass.—The window glass trade movement 
is slight, but spotty orders are being placed, evidently 
to replenish the depleted stocks which need sorting up. 
The volume really totals quite well, although it comes 
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Office of HARDWARE AGE, 
Chicago, Feb. 21, 191% 
HERE is very little change in the basic conditions 
governing the hardware market, although the week 
has been marked by several price changes. These are 
in the nature of both advances and declines, demonstrat- 
ing the fact that there are no material weaknesses. 

Chief among the advances is that on rope, both sisal 
and manila, announced in this territory on the 12th of 
the month, amounting to 2c. per pound on all sizes, and 
reported in the last issue of HARDWARE AGE. There 
had previously been an advance of 5c. per pound on 
manila rope, which was also reported in the last issue. 
The latest advance on manila rope is said to be due to 
a shortage in the world’s supply of manila hemp, which 
is reported to be approximately 40 per cent below nor- 
mal at this time. Rope makers say that retailers gen- 
erally took advantage of the low prices of a few weeks 
ago, but that some jobbing firms failed to place any- 
thing like adequate orders. The advances mean a good 
profit to those dealers who profited by the advance 
information given in the market reports of this maga- 
zine. 

Prices of local jobbers also show designs in babbitt 
metal and solder, due partly to the recent drop in lead 
products, both of which declines were reported in last 
week’s issue. Babbitt is now selling in Chicago at lc. 
per pound under, and solder at 5c. per pound under the 
quotations of two weeks ago. 

According to local jobbers, one of the leading makers 
of standard cotton gloves and mittens has announced 
that lower prices are in preparation, which may be in 
effect by the time this issue reaches the reader. 

There have been some changes in the wood handle sit- 
uation. All through the period of the war there were 
shortages in this line, and the situation has not shown 
the improvement that some dealers had expected. One 
of the leading handle manufacturers, according to local 
jobbers, has already announced an advance of 10 per 
cent in his product, but this has not as yet been re- 
flected in jobbing prices. It is reasonable, however, to 
look for somewhat higher prices in this line. 

Trade in general is good. The consumer is appar- 
ently buying his needs just as he did before the armis- 
tice was signed, and cash sales are keeping up excep- 
tionally well. Dealers are buying according to their 
requirements for a month or two in advance, and while 
there is not the usual amount of future buying, the 
aggregate of business is heavy. 

In Chicago the interest is centering around the annual 
convention of Illinois retail dealers, where many prob- 
lems of interest to the trade are discussed. In general 
the speakers are advising dealers to buy conservatively, 
but in quantities to insure meeting the consumer de- 
mand. 

Axes.—The axe situation is practically the same as 
last reported. There is still a very good demand, al- 
though sales have fallen off in some localities where 


67 


in driblets—because of the scarcity of construction 
work. 

About a half of the hand-operated window glass fac- 
tories are in blast, which will continue the fire until 
May 24. A new schedule of headings for boxes in 
which to pack double strength glass and also single 
strength lights was adopted Feb. 7 by the National 
Association of Window Glass Manufacturers. This is 
to provide greater boxing strength and room for more 
packing, through which to assure better deliveries and 
consequently less breakage. 

Manufacturers are canvassing the trade in search of 
orders, as more glass will now be available, especially 
for sorting up. 

The French Government, through a commission in 
this country, purchased quite a stock of window glass 
recently, totaling 107,000 100-ft. boxes, or the equiva- 
lent of 214,000 boxes of 50 ft. each, as glass is cus- 
tomarily packed in the U. S. A., the value totaling ap- 
proximately $1,250,000. The sale was consummated 
mainly through the American Window Glass Company, 
the Johnstown Brokerage Company and the Consoli- 
dated Glass Company. 

Window glass prices are nominally as follows, but 
with irregularities among some concerns having excess 
glass, because of changed war conditions, for resale, 
which, if sizes and kinds are right, sometimes amount 
to 15 to 20 per cent- reduction. 


Window glass, in the regular trade, at present is quoted as 
follow Single strength A and B, all sizes, 77 per cent 
double strength A, all sizes, 79 per cent. and double strength 
B, all sizes, 81 per cent from jobbers’ list 


AGO 


there has been a lull in lumbering operations. Existing 
prices have been confirmed by the manufacturers for 
shipment up to Sept. 30, 1919. The manufacturers 
have also guaranteed their prices against any declines 
that they may make, up to Dec. 31, 1919, on all axes 
shipped during the year. Jobbers report a fair volume 
of future business. 

We quote from jobbers’ stocks, f.o.b. Chicago First qual 
ity, single bitted axes, 3-lb. to 4-lb., $14 per dozen base. 

Alarm Clocks.—Alarm clocks continue in great de- 
mand, with stocks generally below normal. Although 
the manufacturers are assuring jobbers that shipments 
will soon improve, shortages still exist. Skilled labor 
is still hard to obtain, and the costs of manufacture 
have not grown any less, according to the clock makers, 
who do not hold out any hopes of lower clock prices 
for some time to come. 

We quote from jobbers’ stocks, f.o.b. Chicago The Amer 


ican Alarm Clock, in less than dozen lots, $11.04 per doz. ; 
dozen lots, $10.64 per doz.; case lots of 4 doz., $10.37 per 
doz Lookout Alarm Clocks, les than dozen lots, $13.87 
doz dozen lots, $13.46 per doz case lots of 2 doz, $13.07 
per doz Tattoo Alarm Clocks, dozen lots, $25.50 per doz 

ense lots of 50, $24.85 per doz Slumber Stopper, radium 
dial, dozen lots, $32 per doz. Big Ben and Baby Ben, $2 each 


Ash Sifters.—Sales of ash sjfters have fallen off per- 
ceptibly, due in a great measure to the mildness of the 
weather. Dealers are reported to have bought heavily 


in the fall, and to have fair stocks at this time. Prices 
remain at the level of last week. 

We quote from jobbers’ stocks, f.o.b. Chieago quare wood 
frome ash. sifter with wire creen ze 1 x 14. black 
japanned, $1.60 doz galvanized, $2.20 doz perfection wood 
frame, galvanized screen ize, 14 x 16, $2.50 per doz barrel 
sifters, No. 06, $4.25 per doz 


Coal Hods.—There has been a good demand for coal 
hods throughout the season, and reports from dealers 
indicate that stocks are now.low. There is naturally 
a falling off in sales at this time, but local jobbers 
report some orders coming in from retailers who desire 
to fill in their stocks. Local jobbers are now taking 
orders subject strictly to stock on hand. 


We quote from jobber toch f.o.b. Chicago Japanned 
open hod, 15-in., $4.65 per doz l6-in., $5 per doz 17-in 
$5.55 per doz galvanized open hod, 16-in $7.90 per doz 
17-in., $8.55 per doz 1S-in $9.30 per doz o-it $12.65 per 
doz galvanized funnel hod, 17-in BLOODS pe doz 1S-in 
$11.40 per doz japanned funnel hod, 17-in., $7 per doz 


Babbitt Metal.—There is a fairly good demand for 
babbitt metal in this territory, coming mainly from the 
manufacturing districts. Sales in the farming com- 
munities are light, but are expected to pick up ma- 
terially when the spring work opens up. 

We quote from jobbers’ stocks, f.o.b. Chicago Standard 
babbitt metal, in full boxes, 9c. per Ib.; Revenoc brand, in 
full boxes, 18e. per Ib 


Clipping Machines (Horse and Sheep).—According to 
the local jobbers, there is already a good demand for 
both horse-clipping and sheep-shearing machines from 
the South and parts of the West. In most sections of 
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the country retail sales have hardly started as yet, but 
there are indications of a good season. Jobbing stocks 
are in good condition at this time, but local jobbers say 
that there are usually some shortages later in the sea- 
son, and are advising dealers to place orders for their 
requirements now. 

We quote from jobbers’ stocks, f.o.b. Chicago: No. 1 ball- 
bearing horse clipper, $9.75 list each; No. 2 horse clipper, 
$14 list each; No. 8&8 sheep-shearing machine, $12 list each 
No. 9, $14 list each, and New Model, $14 list each. The 
above prices carry a discount of 25 per cent with April Ist 
dating 

Eaves Trough and Conductor Pipe.—There has been 
a very fair demand for eaves trough and conductor pipe 
all through the winter, due to the fact that the open 
winter has allowed contractors to handle out-of-door 
repair work. Local jobbing stocks are in good condi- 
tion, and deliveries from the manufacturers are better 
than for some time past. Local jobbers have made a 
slight decline in the price of eaves trough, but the 
prices of conductor pipe are unchanged. 

We quote from jobbers’ stocks, f.o.b. Chicago: 2%-gage, lap 
joint eaves trough, 5-in., $5.75 per 100 ft., in crate lots; 29- 
gage conductor pipe, 3-in., $6 per 100 ft. in crate lots 

Files.—The file situation is somewhat easier, although 
there are still some shortages of the more staple sizes. 
Retail stocks, in general, are light. Manufacturers’ 
lists and discounts are unchanged. 

We quote from jobbers’ stocks, f.o.b. Chicago, the following 
discounts from standard lists: Nicholson files, 40-10; New 
American, 50-10; Disston, 40-10; Black Diamond, 40-7% 

Glass, Putty and Glaziers’ Points.—According to job- 
bers, there will only be about 50 per cent of the normal 
glass production this year, and with even a moderate 
increase in building operations shortages are apt to 
appear. Just at this time the consumer demand is very 
light on window glass, as there is little building going 
on. No price changes have been reported, and jobbers 
are not expecting any under present conditions. 

We quote from jobbers’ stock f.o.b. Chicago Single 
strength A, all sizes, 77 per cent off; single strength B, first 
three brackets, 77 per cent off; all sizes of double-strength 
A, 79 per cent off 

We quote from jobbers’ stocks, f.o.b. Chicago Putty, in 
100-Ib. kits, $4.25: glaziers’ points, No. 1, No. 2 and No. 3 
1 doz. to a package, 60c. per pkg. 

Cotton Gloves and Mittens.—One of the leading mak- 
ers of cotton gloves and mittens has notified jobbers 
that lower price schedules are in preparation and will 
be announced soon. According to all indications, there 
will be an ample supply for the coming season. The 
prices quoted below are those in effect at the time this 
market was written, and may be changed before this 
issue reaches the trade. 

We quote from jobbers’ stocks, f.o.b. Chicago: Standard 
7-oz. knit wrist gloves, $1.85 per doz. pair Standard 8-02 
knit wrist gloves, $2.19 per dozen pairs 

Guns and Ammunition.—The situation with regard to 
guns and ammunition is unchanged. The law placing 
a tax of 10 per cent on these items has been passed by 
Congress and when signed by the President becomes 
effective at once. Local jobbers are instructing sales 
men to mark all future delivery orders, where priced, 
“Subject to Government tax of 10 per cent.” Reports 
indicate that stocks of sporting firearms and ammuni- 
tion in the hands of the jobbers and retailers are below 
normal, and local jobbers say that it will be several 
months before this condition can be materially changed. 
There are even some who declare that there will be 
shortages during the coming season. 


We quote from jobbers’ stocks, f.o.b. Chicago: Single bar 
rel shotguns, 12-gage, 30 or 32 in. barrels with plain extrac 


tor, $7.50 each; with automatic ejector, $7.85 each 12 gage 
double-barrel guns, with hammer, $14.50 each; hammerless 
$17.50 each 

No. 22 short semi-smokeless cartridges, $5 per thousand 


$11.75 per thousand 
No. 32 long 


s, rim fire, 
$6 per thousand 





No. 32 short semi-smokel 
No. 22 long semi-smokeless 
semi-smokeless. rim fire. $13.50 per thousand. Discounts 20-5 
per cent Peters’ target shells, smokeless 3 drams powder 
11% oz. shot, 1 to 10, $40 per thousand; Peters’ Referee semi 
smokeless, 3 drams vowder, 1 0z. shot. 1 to 10, $37 per thou 
sand. Discount 29-21% per cent 

Galvanized Ware.—Retail dealers are still limiting 
their orders for galvanized ware to their immediate 
requirements, and local jobbers report almost no future 
orders in this line. Among the trade in general there 
seems to be a feeling that prices in this line are not 
yet at the proper level. Jobbing stocks are in good 
condition and shipments are being made promptly. 

We quote from jobbers’ stocks. f.o.b. Chicago: Standard 
galvanized tubs, No. 0, $8.65 per doz.; No. 1, $10.65 per doz. : 
No. 2, $12 per doz.; No. 3, $14 per doz. Medium grade heavy 
galvanized tubs, No. 100s, $15.65 per doz.: No. 200s, $17.80 
per doz.; No. 300s, $19.80 per doz. Common galvanized 
pails, 8 qt., $3.40 per doz.; 10 qt., $3.75 per doz.; 12 qt., $4.10 
per doz.; 14 qt., $4.60 per doz.: 16 qt., $5.55 per doz 

Horseshoe Nails.—There is a good demand for horse- 
shoe nails, which are quite firm in price on the follow 
ing basis: 
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We quote from jobbers’ stocks, f.o.b. Chicago: No. 6 hors 
shoe nails, first quality, in 25-lb. cases, 22c. per Ib.; in smaller 
lots, 24c. per Ib. 

Wood Handles.—There is still an exceptionally heavy 
demand for wood handles of all kinds. One of th: 
leading makers has announced an advance of 10 per 
cent on the entire handle line. but this change has not 
yet been reflected in jobbers’ prices. 

We quote from jobbers’ stocks, f.o.b. Chicago: Best quality 
second growth hickory axe handles, $6 per doz.; extra qualit, 
hickory, $4.50 per doz.; No. 1 hickory, $3.75 per doz.; No 
hickory, $3 per doz.; No. 1 railroad pick handles, $4 per doz 
second growth hickory hatchet and hammer handles, 14 in 
$1.50 per doz.; medium quality, 14 in., 85c. per doz. 

Lanterns.—The demand for lanterns is still heavy 
particularly in the farming sections. Manufacturers 
are said to be in better position to fill orders than for 
some time past, and local jobbing stocks are in good 
condition. Most orders being received by jobbers are 
for immediate shipment. 

We quote from jobbers’ stocks, f.o.b. Chicago: Competitio: 
lanterns, No. 0 tubular, $7 per doz.; No. 2 tubular cold blast 
$9.00 per doz 

Lace Leather.—Lace leather sales are good, although 
there is little demand at this time from the farming 
communities. There is a better demand in this territory 
for the rawhide than for the chrome leather, despite the 
difference in price. 

We quote from jobbers’ stocks, f.o.b. Chicago: Rawhide lace 
leather ‘-in., $1.65 per 9g ft.; %-in., ‘$2 per 100 ft. 
Chrome lace leather, %-in., $1.20 per 100 ft. Y%-in., $1.50 per 
100 ft 

Nuts and Bolts.—The aggregate of business in nuts 
and bolts is not great, according to the makers, and 
there is very little contracting at this time. However, 
there are numerous small orders for prompt delivery. 
Conditions are very similar in the retail and jobbing 
lines. Retailers are buying their immediate require- 
ments, but are not placing any exceptionally heavy 
orders, and almost no future orders. Manufacturers 
are holding firmly to their prices. 

We quote from jobbers’ stcoks, f.o.b. Chicago: Machine 
bolts up to % x 4 in., 40-10 per cent discount; larger sizes 
25-5 per cent discount; carriage bolts up to % x 6 in., 40 
per cent discount; larger sizes, 20-5 per cent discount; lag 
screws, 40-5 per cent discount 

Nails.—While there has been some improvements in 
the mill shipments of wire nails, yet the supply is said 
by jobbers to still be inadequate. The mills are holding 
prices firmly, as are also the jobbers. The demand 
from retail sources is light, but dealers in this territory 
have little stock on hand, and are anxious to get in 
better position to meet the spring trade. 

We quote from jobbers’ stocks, f.o.b. Chicago: 
wire nails, $4.30 per keg base 
keg base. 

Oil Heaters.—Sales of oil heaters have not been up 
to expectations in the Chicago territory this winter, due 
to the mild weather. Both manufacturers and jobbers 
are said to have accumulated some surplus stocks, and 
some retailers will probably carry over some stock to 
next season. 

We quote from jobbers’ stocks, f.o.b. Chicago: No. ‘T-24 
blue polished steel body oil heaters with heavy steel fount 

capacity 3 qt., $3.80 each No. T-21 polished sheet steel 
body, black japanned finish, with safety fount, capacity 3 qt 
$4.40 each; No, T-31, capacity 1% gal., $7.15 each. 

Roofing and Building Paper.—There is a fair demand 
only for roofing paper and building paper, but the sales 
at this time are mainly for repair work. It now looks 
as though there would be a fair resumption of building 
activities in the spring, and sales in these lines should 
be good. No price changes have been reported. 

We quote from jobbers’ stocks, f.o.b. Chicago: Certain-teed 
roofing, one-ply, $1.53 per sq.; Certain-teed roofing, two-ply 
$2.04 per sq.; Certain-teed roofing, three-ply, $2.55 per sq. 
Major roofing, one-ply, $1.28 per sq.; Major roofing. | 
$1.69 per sq.; Major rooting, three-ply, $2.10 per sq.; Sentine) 
roofing, one-ply, 83c. per sq.; Sentinel roofing, two-ply, $1.04 
per sq.; Sentinel roofing, three-ply, $1.25 per sq.; tarred felt 
$2.60 per 100 Ib.; red and gray rosin paper, $47 per ton. 

Razors and Blades.—The demand for razors is still 
very heavy, particularly in the leading makes of the 
safety type. Local jobbers report difficulty in getting 
Gillette blades, but say that Auto-Strop razors and 
blades are now arriving in good volume. Neither retail- 
ers nor jobbers have any surplus stocks. Prices are 
firm. 

We quote from jobbers’ stocks, f.0.b, Chicago: Full hollow 
ground, open blade razors, square point, flat rubber handles 
$17.25 per doz.; three-quarters hollow ground, square point 
oval rubber handles, $14.75 per doz. 

SAFETY RAzZorS.—We quote from jobbers’ stocks, f.o.b. Chi 
cago, as follows: Gillette, $45 per doz.; Auto-Strop, $45 per 
doz.: Gem. in one doz. lots, $8.40 per doz.; 3 doz. lots, $8 
per doz.; Ever-Ready, in one doz. lots, $8.40 per doz.; 3 doz 
lots, $8 per doz. 

BLADES.—-We quote from jobbers’ stocks, 
(em, in 1 doz. sets, 7 blades to a set, 
Fiver-Ready, 
package, 24 packages to the card, $6.72: 


Common 
cement coated nails, $4.20 per 


f.o.b. Chicago 
$4.20 per doz sets 
1 card containing 1 gross blades, % doz. to a 
Gillette, in 1 doz 
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packages, 6 blades to the package, $4.50; Gillette, 1 doz 
packages, 12 blades to a package, $9; Auto-Strop, No. 610}, 
in doz. packages, 6 blades to a package, $4.50; Auto-Strop, 
No. 610, in doz. packages, 12 blades to a package, $9. 

Rope.—Last week rope took a general advance of 2c. 
per pound, covering all sizes of both manila and sisal, 
as reported in last week’s issue. It is said by the 
makers that the manila hemp crop is short fully 30 
per cent, and that fiber is now hard to get. Representa- 
tives of some rope concerns declare that prices will 
vo still higher in the near future, but there is nothing 
official to that effect. The advance in sisal rope is 
probably a sympathetic one. Dealers who followed the 
idvice given in HARDWARE AGE market reports of a few 
weeks past stand to make a good profit on their pur- 
‘hases. This week Manila rope advanced another 2c. 

We quote from jobbers’ — ks, f.o.b. Chicago: No. 1 manila 


rope, 3l%4%c. per Ib. base 4 


o. 2 manila rope, 30\44c. per Ib 
ase; No. 3 manila rope, 28'\%4c. per lb. base; No. 1 sisal rope, 


13 Wye, per lb.; No. 2 sisal rope, 20%ec. per Ib 





Skates (Ice).— Sales of skates continue fair, partic- 
ilarly in the larger cities where there are ice rinks. 
Despite the open winter, dealers in general are very 
well cleaned up on their ‘stocks of ice skates, and local 
jobbing houses report themselves out of several staple 
numbers and sizes. They are now taking orders subject 
to stock on hand, 

We quote from jobbers’ stocks, f.o.b, Chicago: Barney & 
jerry lever stamp No. 30, bright finish, men’s skates, 66¢ 
per pair; nickel, 90c. per pair; key clamp, No. 112, nickel 
plate on cast steel, $1.10 per pair; No. 122, nickel plate on 
hardened steel, $1.50 per pair; key clamp hockey, No. 612-B 
cast steel blade, $1.25 per pair; No. 662-B, special tempered 
steel blade, $2 per pair; women’s clamp pattern, No. 72%, 
nickel plated welded tool steel blade, $1.50 per pair; women's 
hockey No. T724BC, $1.20 per pair; women’s half key clamp 
rocker, No. 310-B, cast steel blade, bright finish, $1.25 pe: 
pair; No. 372, welded tool steel blade, $2.10 per pair 

Spark Plugs.—There is a steady business on spark 
plugs, as many car owners are now overhauling their 
ears and getting them in shape for spring driving. 
Dealers report good indications of a heavy business in 
1uto accessories of all kinds during the coming sum- 
mer. Jobbers are urging dealers to place their orders 
at once in order to be in position to meet the demand 
when it comes. No price, changes are expected on 
standard makes. 

We quote from jobbers’ stocks, f.o.b. Chicago Hercules 
Giant, any quantity, 60c. each; Hercules Junior, lots of 1 to 
100, 40c. each; Hercules Junior, lots of 100 to 159, 37% 
each; Hercules Junior, lots of 150 upward, 35c. each 

Sand Paper.—The manufacturers of sand paper re- 
port a heavy increase in s sales at this time, due to the 
coming into the market of large manufacturing plants 
for their spring requirements. Retail sales continue 
comparatively light. Prices are same as last quoted. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows 
No. 1 sand paper, best grade, $5.40 per ream; cheaper grade 
$4.85 per ream. 

Screws.—The situation with regard to wood screws 
is unchanged. The retail demand is not heavy, although 
it is generally expected that it will improve materially 
in a few weeks, when spring trade opens. Dealers are 
buying in small quantities and often, rather than in 
large lots. Manufacturers are holding firmly to their 
prices, but there has been some cutting among jobbers 
having surplus stocks. 

We quote from jobbers’ stocks, f.o.b. Chicago: Flat head 
bright screws, 70-10-10; flat head brass, 42-10-10; round 
head blued, 65-10-10; round head brass, 40-10-10. 

Solder.—The recent decline in lead products is re- 
flected in a decline of jobbers’ prices on solder, as re- 
ported last week. The weather has been very favorable 
to outdoor work, and solder sales have been compara- 
tively heavy. 

We quote from jobbers’ stocks, f.o.b. Chicago Warranted 
10-50 solder, in box lots, 42c. per Ib.; smaller lots. 44¢. ner 
lb.; No. 1, plumbers’, in box lots, 36c. per Ib.; in smaller lots 
38e. per Ib. 

Skates (Roller).—The retail demand for roller skates 
is heavy, particularly in the cities and larger towns 
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There is nothing at present to indicate a shortage, but 
jobbers are urging dealers to place their orders now, in 
order to insure having the stock to meet the demand. 
The present outlook indicates that sales this coming 
season will be the hez aviest in years. 

We quote from jobbers’ stocks, f.o b. Chicago Kither Con 
ron or Barney and Berry roller skates, ball bearing, boy 
$1.70 per pair; girls’, $1.80 per pair Union Hardware steel 
rollers, boys’ or girls’, Soc per pair 

Steel Sheets.—According to the makers, the mills are 
now about caught up on back orders for steel sheets, 
but are running full on specifications that are coming 
in. Retail dealers are buying sheets in a hand-to-mouth 
manner, but the aggregate of sales is large. Local job- 
bers are carrying lighter stocks than usual. 

From warehouse stocks, f.o.b. Chicago No. 10 blue an 
nealed sheets, $5.17 per 100 Ib No. 28 black, $6.22 per 100 
Ib.; No. 28 galv., $7.57 per 100 Ib. 

Sash Weights.—Sash weights have taken a drop of 
$5 per ton from stocks of local jobbers, as reported 
last week. For some time past there has been a feel- 
ing that weights were higher than the market justified, 
and the decline was not unexpected. Retail sales are 
light, and neither retailers nor jobbers are carrying 
heavy stocks. 

We quote. from jobbers’ stock fob. Chicago Sash 
weights, in ton lots, $45 per ton: in less than ton ‘tots $47 
per ton. 

Stovepipe and Stove Boards.—Local jobbers are now 
taking orders for stovepipe for next season, and report 
a fair volume of sales. Stove boards are also selling 
well for future delivery. While it is not thought that 
the manufacturers will put back on their lists all the 
sizes and patterns discontinued during the war, yet it 
is probable that the list will be enlarged to some extent 





Prices are same as reported last week. 

We quote from jobbers’ stocks, f.o.b. Chicago: Square crys 
tal stove board, wood lined, 24 x 24, $11.05 per doz "GS x 2 
$13 per doz.; 28 x 28, $15.25 per doz 30 x 30, $17.1 per 
doz. ; 33 x 33, $20.65 per doz. ; 36 x 36, $24.65 per doz. Square 
crystal stove boards, paper lined, 18 x 18 $5.90 per doz. 
24 x24, $7.15 per doz.; 26 x 26, $7.85 pet doz 2S x 28 7 
per doz.; 30 x 30, $10.40 per doz - 32 x 32, $12.30 per doz 


35 x 35, $15.35 per doz Prices 
count in case lots 

Tacks.—There are still rumors of changes in the 
prices of tacks, but no changes in local jobbers’ prices 
have been reported. Sales are light, but are expected 
to increase materially in the spring. 


subject to 10 per cent dis 


We quote from jobbers’ stocks, f.o.b. Chicago: Upholster 
ers’ tacks 6 0z., 25-lb. boxes, 20c. per Ib.; bill posters’ tacks 
6 oz., 25-lb. boxes, 19e. per Ib 


Wheelbarrows.—There is no weakness apparent in 
the wheelbarrow market, and prices appear firm. Local 
jobbers report a good demand for immediate shipment, 
with few future orders. There is every indication of 
a good wheelbarrow business in the spring, as there 
will be a general resumption of road and construction 
work. 

From jobbers’ stoc ks, f.o.b. Chicago No. 4 tubular bar 
rows, all steel, $7.25 each: common tray or stave tray bar 
rows, $2.25 each; angle lag, garden barrows, $4 each 

Wire Products.—Reports from the mills are to the 
effect that there is little buying, of a quantity nature, 
jobbers and consumers placing their orders mainly in 
such quantities as are required for actual needs.. De- 
spite this fact, shipments of barbed wire are slow and 
there are no surplus stocks in this territory. Retailers 
in general have much lighter stocks of barb wire and 
fencing than usual, and according to reports face the 
prospects of a heavy farm demand in the spring. The 
makers are holding prices firmly and there is nothing 
to indicate any declines for some time. 

We quote from jobbers’ stocks, f.o.b. Chicago Poultry net 
ting, galvanized before weaving, 50 per cent discount; gal 
vanized after weaving, 45 per cent discount 

Wire CLoru.—We quote from jobbers’ stocks, f.o.b. Chi 
cago; 12-mesh black, from $2.15 to $2.25 per 100 sq. ft.. base 
This price is for sizes from 24 in. to 48 in. Sizes below 24 in 
are 10c. per hundred higher, sizes above 48 in. are 40c. per 
hundred higher 


BOSTON 


Office of HARDWARE AGE 
Boston, Feb. 22, 191% 
EOPLE connected with the New England hardware 
trade have been very busy this week with banquets 
and the Dealers’ Association convention. But business 
has by no means been neglected. Most of the shelf 
hardware fellows say sales during the past week have 
shown some improvement, so that instead of running 
behind business for the corresponding period in 1917 
they are at least breaking even. So far as business a 
year ago is concerned they are running well ahead 
to-day. The retail trade is still buying, in a majority 


of cases, in a small way. That is, they are not stocking 
up, but getting along on as little as possible. Yet so 
many of them are buying in this way the aggregate 
sales of the average jobber each week are satisfactory. 

Since a week ago there have been quite a number of 
price reductions in shelf hardware prices. On the other 
hand, there have been quite a few advances. In the 
heavy hardware line values are holding up remarkably 
well. But these dealers have listened to such a variety 
of sentiment since last reports that a majority of them 
are inclined to be pessimistic again. And yet, although 
not rushed, they are getting enough orders to keep busy, 
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and when nailed right down to actual facts they admit 
they have no kick coming. In other words, they are a 
good deal like the fellows whose wife took in washing 
to keep the roof over their heads, who worried for fear 
that the sun’s heat might give out in 20,000,000 years. 
They are buying fresh goods from the mills, not in 
large amounts to be sure, but they are buying in larger 
volume than was the case Jan. 1. And they are buying 
because they need the goods, not just for the fun of 
buying. But they, like the retail hardware dealer, feel 
reasonably sure that prices will be lower before they 
are higher. 

The shelf hardware manufacturers and the heavy 
hardware makers who have been here this week natu- 
rally are not talking lower prices. But none of them 
appear sure of their position. They all say, however, 
that the whole hardware question rests with labor. If 
you try to talk along “supply and demand” lines, they 
soon switch right back to labor. And yet they all feel, 
or appear to feel, that the jobber and the retail dealer 
is inclined to be too pessimistic. 

In speaking of the situation so far as shelf hardware 
is concerned, a representative of a large and important 
manufacturer tells us that the retail dealer of New 
England or elsewhere should remember one very im- 
portant thing, and that is that manufacturing costs 
have not gone down in proportion with price reduc- 
tions in hardware since the signing of the armistice. 
In trying to make his point he said there is a national 
tendency among the working classes to secure shorter 
working hours. In a large majority of cases where 
shorter working hours have been demanded labor (and 
by that he means the factory hand) has gained some 
concessions. Shorter working hours mean higher manu- 
facturing costs. The majority of manufacturers, he 
says, to-day are working on a narrower margin of profit 
than many people realize. Large earnings during the 
past year or so were due, according to his story, not to 
large margins of profit, but to the ability of the manu- 
facturer to turn out large ouantities of goods. 

Continuing, he concedes some further reductions in 
prices on various hardware articles because the down- 
ward readjustment of the market as a whole has been 
irregular, owing to the length of time the manufacturer 
has been engaged on Government work, or the length 
of time Government regulations on raw materials held 
in force. But he wishes to go on record as predicting 
that a large number of hardware lines will be higher 
at the close of 1919 than they are to-day. And he goes 
one better by predicting that a large amount of hard- 
ware will be higher by June 30 next than it is to-day. 
The argument is interesting and well worth recording 
here, as it gives one of the few optimistic price view- 
points at a time when the average person connected 
with the selling end of the hardware game is expecting 
a lower market. 


Anvils.—No change in the anvil situation is noted. 
The demand for goods is light, and the jobbers are not 
laying in fresh stock, because they have more than 
enough on hand to carry them along for some time. 


We quote from jobbers’ stocks: Standard makes, 25c. per Ib. 


Axes.—Buying of axes since last reports have beer 
confined to odd lots. Prices apparently are just as 
strong as ever. 

We quote from jobbers’ stocks: Single bit axes, $15 to $17 
a doz.; double bit axes, $19 to $21 a doz. 

Axle Grease.—Axle grease continues to enjoy a nor- 
mal call and the market is reported as on a very steady 
basis. 

We quote from jobbers’ stocks: Snow Flake brand, 1 quart, 
$3.40; 2 quart, $6; 4 quart size, $10 per doz 

Axles.—The movement of axles out of jobbers’ hands 
during the past week has been light, but sales never- 
theless appear to be better than they were a month or 
so ago. 

We quote from jobbers’ stocks: Square bed, drawn bed 
and 1 piece under 2% in., 12c. per Ib.; 2% and 3 im, 13 
All axles without boxes, tc. Ib. extra 

Barbed Wire.—There has been a revision in prices on 
barbed wire so far as factory shipments are concerned. 
The price from the factory in carload lots is now $4.60 
per 100 lbs., and in less than carload lots, $4.65. In 
ordering wire wound on small reels an additional charge 
of 20c. per 100 lb. is made. 

Bolts and Nuts.—The demand for bolts and nuts is 
fairly good, everyth'ng considered. And inasmuch as 
many of the jobbers are looking for lower prices before 
long, they have not been placing large orders with the 
mills. As a result local stocks are not quite as ample 
as they were the first of the month. 

Machine bolts, C. T. & D. nuts, 4 x % and smaller, 25 and 
5 per cent discount: 44% x % and larger. 20 and 2! per 
cent discount; with H. P. nuts, 4 x % and smaller, 40 ner 


cent discount; 44% x % and larger, 25 and 5 per cent dis 
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count; common carriage bolts, 6 x 4% and smaller, 35 per cent 
discount; 644 X % and larger, 20 and 5 per cent discount; 
tap boits, list plus 25 per cent; Eagle carriage bolts, 60 per 
cent discount; stove bolts, large quantities, 60 per cent dis 
count, small quantities, 50 per cent discount; bolt ends, 20 
per cent discount; tire bolts, 40 and 5 per cent discount; 
semi-finished nuts, 9/16 and smaller, 60 per cent discount : 
53 and larger, 50 and 10 per cent discount; finished case 
hardened nuts, 50 per cent discount; H. P. square blank in 
full keg, list plus le. per 100 Ib.; tapped, plus 1c.; hexagon 
blank, plus 1le.; tapped, plus 1le.; C. P. C. & T. square blank, 
plus le.; tapped, plus lc.; hexagon blank, plus lc.; tapped 
plus le 

Burrs.—Copper burrs are now quoted 10 per cent off 
the list. 

Carpet Sweepers.—Carpet sweepers, all makes, are 
moving out of jobbers’ hands in a satisfactory manner. 
Nobody in a jobbing or retail way is overstocked, as 
far as can be learned, and prices hold firm. 

We quote from jobbers’ stocks: Universal, japanned, $33 
per dozen; nickeled, $38; American Queen, $43 

Chain.—The chain manufacturers are understood to 
have made slight concessions to the jobbing trade. The 
jobbers, therefore, are beginning to buy fresh goods, 
but only in a small way, for they believe in most cases 
that the manufacturer cannot long maintain present 
values. Some of the chain delivered in Boston recently 
was so poor in quality that the jobbers returned it to 
the shippers. 

_ We quote proof coil, self-colored chain, in cask lots, from 
jobbers’ stocks: 3/16 in., $17.10; ™% in., $14.55; 5/16 in., 
$13.55; % in., $13; 7/16 in., $13; 1% in., $13; 5% in., $13 per 


100 Ib. ‘Quotations on B.B., twist link and long link chain 
furnished on application. 

_ Cutlery.—Indications are that some people will find 
it difficult to get high-grade scissors and shears later in 
the season. Here is the situation in a nutshell as we 
get it. The manufacturers in this country cannot in- 
crease production. The demand for goods throughout 
the land, taken as a whole, never was so heavy as it is 
to-day. — Why? Because the retail dealer, realizing it 
will be impossible to get goods from abroad in sufficient 
quantities, is buying domestic lines. The bulk of this 
buying has come on “new accounts.” There is no in- 
tention on the part of the manufacturers to turn down 
old customers, but some time ago they made up their 
minds that they could not wait forever for the old cus- 
tomer to decide when it was best to buy. 

Those New England retail dealers who delight in 
hearing the cash register ring up often, especially prior 
to rent day, are buying high-grade scissors and shears 
in normal quantities. Some of them are trying to buy 
a little heavier than usual. Not all of them will get 
everything they order, so the story goes. The manu- 
facturers | already are turning down business, because 
they realize they will be unable to supply all 1919 and 
1920 wants. Deliveries on solid steel scissors this year 
cannot be guaranteed. And deliveries on other high- 
priced things will be slower than generally anticipated. 

If, as the report goes, high-grade scissors and shears 
are to be hard to get, the cheap and medium priced 
lines may grow more difficult to obtain as time goes on 
and prices for them possibly will be higher. The Clay- 
ton Manufacturing Company of Bristol, Conn., already 
has made a slight advance in their prices on scissors. 
Some interests go so far as to predict that all lines of 
cutlery are not to be nearly as plentiful as anticipated 
a month ago. 

Coal Hods.—Some of the jobbers say coal hods are 
selling unusually well for this season of the year. 
Prices are reported as firm and unchanged. 

We quote from jobbers’ stocks: 
handle), japanned, No. 15, 58 per doz: No. 16, $5.95 ° No 
17. $6.23. Galvanized No. 15, $8.48 per doz: No. 16, $9.38 
No. 17, $10.13; No. 18, $11.05. 

Cooking Ware (Glass).—The trade handling glass 
cooking ware have plenty of orders on their books, but 
very little stock to ship. We hear of instances where 
manufacturers have not shipped orders that were placed 
during the early days of January. Indications are, 
according to gossip here, that 1919 will be a record 
year in the handling of this merchand'se. 

; We quote from jobbers’ stocks Cassero'tes. round, 1-qt 
$18 per dozen; 114-qt., $21 per dozen; 2-at., $24 per dozen 
jaking dishes, uncovered, 1-qt., $10.20 per dozen: 11%4-aqt.. $12 
per dozen; 2-at.. $14.40 per dozen. Vie plates, $9 to $12 per 
dozen, Cake dishes $9 per dozen. Bread pans, $10.80 to $21 
per dozen. Small baking dishes. $1.80 to $3.60 per dozen 
Jobbers’ terms are 30 per cent off list. 

_ SNiPSs.—Trimmer, No. 12, 97c. each; No. 10, $1.58: No. 9, 
$1.72; No. 8, $1.95: No. 7, $2.45 Dental snips, No. 0, $9.80 
dozen; No. 1, $10.75. 

Scrssors Heinisch and Wiss goods, standard embroidery 
(two sharp points), 3-in., $8.85 list per dozen; 3%-in., $9.20 
H in., $9.50. Standard ladies (one round and one. sharp 
point), 4-in., $9.50 list per dozen; 5-in., $10.10: 6-in., $11.40 
Pocket (two round points). 4-in., $8.85 list per dozen; 4™%-in 
$9.20; 5-in., $9.50. Buttonhole, 4%-in., $11.40 list per dozen 
Manicure, 3%-in., $12.65 list per dozen. Nail, 3'4-in., $12.65 
list per dozen f 

SHEARS.——-High-grade_ japanned, 6-in., $8.60 per dozen 


Medium grade (wood 





6'4-in., $9.20; 7-in., $9.70; 714-in., $10.25; 8-in., $10.80; x1 
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in., $11.35; 9-in., $13.45; 10-in., $16.70; 1ll-in., $18.85; 12-in., 
$20.45; 13-in., $22.60. Mopular-priced goods (warranted), ail 
sizes, $4 per dozen. Low-priced goods, all sizes, $2 per dozen. 

KNIVES. — Butcher knives, standard make, 6-in., $4 per 
dozen; 7-in., $4.80; 8-in., $6; 9-in., $7; 10-in., $8.50; 12-in., 
$1i; 14-in., $14. 

POCKET KNives.—Standard make, $7.50 to $9 per dozen. 

Hain CuTrers.—Popular kinds, plain cases, 75c. and $1.50 
each. Fancy cases cost more. 

SAFETY Razons.—Gillette regular sets, $5; traveling sets, 
$16 to $27, less 25 per cent discount. Auto-Strop regular sets, 
$5, less 25 per cent discount. Gem, $1 sets, $8.40 in dozen 
and $9 in less than dozen lots. Ever-Ready sets, $5.40 in 
dozen and $9 in less than dozen lots 

Files.—Files are moving in and out of stock in nor- 
mal fashion, according to the trade here. Nobody ap- 
pears to be carrying large supplies, and it would not 
take much of. an increase in the demand to give the 
market a well-cleaned up appearance. 

We quote from jobbers’ stocks: Nicholson, 40 and 10 pet 
cent discount; Arcade, 50 and 5 per cent discount; Great 
Western, J. B. Smith and similar brands, 00 and 10) per cent 
discount; X EF (Swiss pattern), list plus I2!,¢.; Chelsea 
hand-cut files, list; American machine-cut file Oo and 5 per 
cent discount. 

Freezers.—The demand for ice cream freezers con- 
tinues of very small proportions, yet here and there 
one finds a jobber who says sales in this department 
are increasing. The open winter should serve to start 
the big buying movement earlier than usual this season, 
White Mountain freezers, 


4-qt., $4.23; 6-qt., $9.37 
: 20 qt 


We quote from jobbers’ stocks: 
l-qt., $2.43; 2-qt., $3.03; 3-qt., $3.60; 
S-qt., $6.9¢ 10-qt., $8.85; 12-qt., $11.25; Lo-qt., $13.55 ; 
$17.31; 25-qt., $22.20 each. 

Galvanized Bars.—No improvement in the call for 
galvanized bars is recorded, inasmuch as the shipyards 
in a great many instances are still handicapped by the 
lack of working capital, the Government still being 
behind on payments. The local market is not over- 
stocked, however, and prices appear very steady. 

We quote from jobbers’ stocks: Flat galvanized bars in 
stocks, 1 x \%& in., 12 ft. long, $9.50 per 100 Ib.; 1 x 3/16 in., 
12 ft. long, $9; 1x % in., 16 ft. long, $8.80; 14%, x 4 im, 16 
ft. long, $8.80. 

Round galvanized bars in stock, ‘4 in., IS ft. long, 
per 100 Ib.; & 





$S.S0 
&2 im., 18 ft. long, $8.70; % in,, 18 ft. long, $8.60. 

Galvanized Goods.—Galvanized pails are selling from 
day to day, the aggregate sales for the week footing 
up well. Sifters continue to sell in a small way, but 
prices for them hold firm and unchanged. 

PaILs.—Common galvanized pails, light finish, S-qt., $3.70 
per dozen; 10-qt., $4.20; 12-qt., $4.60; 14-qt., $5.18. Common 
pails, heavy finish, 14-qt., 50 Ib. to the dozen, $8.70) per 
dozen; lighter weights, 14-qt., $6.75 

SLFTERS. Common round rim, No. 19, $3.50 per dozen 
Favorite, without cover, $6.50 per dozen. Rapid Call wire), 
without cover, $8 per dozen. Dover Safety No. 2, with cover, 
$21 per dozen. Rotary (Success), $39 per dozen 

Glass.—The recent reduction in prices on window 
glass served to increase the demand, according to the 
jobbers. In a retail way the market is quite active. 
But the wholesale market of New England is still 
quiet, owing to the lack of new building. 

We quote from jobbers’ stocks: Glass, single A and B, first 
three, 80 per cent discount ; above first three brackets, 79 per 
cent discount from the list; double A, SO per cent discount 
double B, 82 per cent discount; A and B quality by the light, 
80 per cent discount: single lights, 80 per cent discount 

Leaded Glass.—Plain cathedral, Se. per sq. ft monu- 
mental figured, %-in. thick, 20c. per sq. ft double ground 
23c. per sq. ft. 

Skylight Glass. i 
ft.: 3/16-in. thick, 20c. per sq. ft 

Hack Saws.—The hack saw situation is unchanged. 
The demand for goods is satisfactory, all things con- 
sidered, supplies in jobbers’ hands are by no means 
plentiful, and prices evidently are just as firm as ever. 
Hack saws, in one gross 


Rough or rolled, '4-in. thick, 16e. per sq 
) 


\,-in. thick, 25e. per sq. ft 


We quote from jobbers’ stocks 
lots or over, 15 per cent discount. 

Handles.—There has been a still further advance in 
prices for Turner, Day & Woolworth wooden handles. 

Horseshoes.—A further readjustment in local jobbing 
quotations on horseshoes is reported. The demand for 
shoes is not especially good, and the change in prices 
was made to conform with those named by the manu- 
facturers. 


We quote from jobbers’ stocks Standard makes in 100 Ib 


kegs, to dealers at Maine, New Hampshire, Vermont, Massa 
chusetts and Rhode Island points; $7.50 per keg; 
cut trade, $7.25 per 100-Ib. keg 
Fancy Shoes.—-Side 
9 


to Connecti- 


weights, $12 per keg track side 
>; toe weights, $10.75; steel shoes, $9.25 toe 
creased, side wear, $9.75 ealked, $9.25 extra light 
calked, : jron countersunk, $8.25; steel countersunk 
$10; tips, $9.25: light driving. $9.25; featherweights, $9.25 
mule, $8; all assorted shoes, 50c. per keg extra 

Hose.—F urther sales of garden hose are reported, but 
the demand is far from active. The market is said to 
be in a very healthy condition in a jobbing way at least. 
Prices hold firm on the previously recorded basis. 


(iarden cotton hose, Merit, 


weights, $12 





We quote from jobbers’ stocks 
™% in. 18¢. Rubber hose, Leader % in. 11% *% in 
12'\%c¢.; Good Tuck, %& in., 14%e Milo, ™ in., ld5e Bulldog 
(seven ply), % in., I8Me Olympia (wire bound), % in., 
3%. per foot. Add \e. per foot if ordering in 25-ft 
lengths. 
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Iron.—A slight downward revision in prices on iron 
bevels, ovals and half ovals is noted, otherwise there 
being no change in quotations. The demand for iron is 
quite satisfactory, considering general market condi- 
tions, but the bulk of the buying is in small amounts. 
The jobbers are not buying any more than they have 
to from the mills, feeling as many of them do that 
prices may be lower before long, and naturally they 
are trying to make what they have in stock do. 


Hoop iron, $6 per 100 Ib. base band iron, $5.55 base; best 
iron flats, rounds and squares, $6.50 H. & FP. ovals, half 
ovals, bevels and haif round best irom, $7 refined iron, 
$5.55; common iron, 9/16 to Lig in. round and square, $4.80; 


4 x 4 tol x 4 in, $4.80; Norway iron, $20; with Nationa\ 
bar iron extras; broken bundles, add ',c. per Ib. Quantity 
differentials charged on all iron under 2000 to 1000 Ib., 30e 
per 100 Ib under 1000 Ib., 70e. per 100 Ib 
_Nails.—Nothing new has developed in the wire nail 
situation since the recent readjustment in prices on 
goods shipped direct from the factory. The Tremont 
people have readjusted their prices on cut nails on ship- 
ments from the warehouse, and jobbers have made a 
slight change in their store price. The demand for all 
kinds of nails, and especially wire, is inclined to be 
quiet, a majority of the retail dealers having good 
stocks of most sizes on hand. 


We quote from jobbers’ stock: Wire nails, $4.50 to $4.75 
base; from the factory, in carload lots, $3.55 base, f.o.b 
Pittsburgh; in less than carload lots, $3.75 base Cut nails, 
from jobbers’ stock, Tremont, $5.80 base in carload lots, 
$5.35 base, f.0.b. warehouse in less than carload lots, $5.45 


Horseshoe nail No. 5, $5.75 to $6.75 No. 6, $5.25 to $6; 
No. 7, $5 to $5.75; No. 8, $4.75 to $5.50; Nos. 9, 10 and 11, 
$4.65 to $5.35 For less than 25 Ib. of a size add le. per Ib 

Papers.—More or less tarred and sheathing paper is 
being sold all the time, but business is far below normal. 
Jobbers’ stocks are comparatively small, but they are, 
nevertheless, larger than they were Jan. 1. Prices on 
both kinds of paper are very steady. 

We quote from jobbers’ stocks gest grades of sheathing 
paper, $S5 a ton Best grades of tarred paper, $66 a ton 

Pliers.—It is understood that the Kraeuter plants are 
very slowly getting back on a normal producing basis, 
and that it will be many months before they are turning 
out goods at pre-war capacity. The company to-day 
has enough orders on its books to keep day and night 
working shifts very busy for months. In fact, the story 
goes that the company actually is turning down many 
thousands of dollars’ worth of business, realizing it 
cannot fill such orders. 

Poultry Supplies.—The demand for brooders, incuba- 
tors, feeding appliances, remedies, netting, in fact for 
all kinds of poultry supplies, is growing every day. 
People evidently are going to raise a lot of chickens 
throughout New England this season. They apparently 
are encouraged by the continued high prices on live and 
dressed poultry and the downward tendency of feed 


z A - , . 
prices. Netting prices are reported as firm as follows: 

Galvanized hexagon, six square, poultry netting 5 per 
cent discount, f.o.b. Pittsburgh, and ¢ per cent discount, 
f.o.b. Boston Pittsburgh freight to be added to invoice 
when rendered, All orders taken to be for immediate ship- 


ment 

Rails.—O.N.T. barn door rail prices have been re- 
adjusted to a basis of 6%c. per foot. 

Rivets.—Copper rivets are now quoted 10 per cent off 
the list. The demand for other kinds of rivets holds 
fairly good, and jobbers are understood to have bought 
fresh goods from the mills in fairly large amounts 
quite recently. Jobbers’ stocks are getting low, or they 
anticipate an increased demand within the near future. 

We quote from jobber Norway iron rivet 10 per 
cent discount; structural rivets, full kegs, $6.10 base per 
100 Ib. 

Roofing Cement.—Nothing new in the roofing cement 
situation has developed of late. There is more or less 
stock selling each week, but the volume of sales is not 
nearly as large as it usually is at this season. 

We quote from jobbers’ stocks 
containers, 7¥%ec. per pound, in 2'4-Ib 
pound 

Rope.—There has been a further upward revision in 
rope prices, amounting to 2c. a pound in Manila, 2¢. in 
sisal and 2c. in tarred lath yarn. Manila rope is now 
7c. a pound higher than it was a fortnight ago. The 
demand for all kinds of rope is excellent, manufacturers 
reporting a steady increase each week. Local jobbers 
also report larger sales. Another advance is expected. 

We quote from jobbe stocks Manila the per 

e; isal, 25¢ tarred lath varn, 22 





* stock 


cement in 5-Ib 
container Ne per 


lioofing 
1 


pound 
ba i 
Rubber Tire Goods.—Rubber tire channel continues a 
scarce article in the Boston market, but the demand for 
same is correspondingly small and quotations, there- 
fore, are largely nominal. 

We quote from jobbers’ toe} Rubber tire channel 
per pound; rubber tire wire, 16« per pound 


Sandpaper.—High-grade sandpaper and emery paper 
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are now quoted 10 per cent oif the regular list. The 
demand for both kinds of paper is quite active, and the 
market is reported as in a very strong position. 

We quote from jobbers’ stocks: Best grade, No. 00.0, $7.50 
per ream; No. \%, $7.90; No. 1, $9; No. 1%, $10.50; No. 2, 
$12.15; No. 2%, $13.95; No. 3, $15.90; assorted, $10.50; sub- 
ject to 10 per cent discount. 

Star grade, No. 00.0, $6.75; No. Y $7.20; No. 1, $8.10; 
No. 1%, $9.15; No. 2, $10.35; No. 2%, $11.70; No. 3; $13; 
assorted, $9.50 per ream; subject to 30 and 10 per cent dis- 
count on full packages and 30 per cent discount on broken 
packages. 

IXmery cloth and paper still retain the old list with 10 per 
cent discount. 

Sash Cord.—The Samson and Silver Lake people have 
reduced their prices on sash cord about 7c. a pound in 
a jobbing way on their best and about 3c. on the other 
grades. They say their plants are not back on a normal 
basis, but they should be before many weeks pass, 
owing to the fact that the limited amount of business 
to-day will enable them to devote their energies to the 
task. They are, however, in a position to make fairly 
prompt deliveries on most everything. 

We quote from jobbers’ stocks: Spot cord No. 7, 98c. pel 
lb.; Nos. 8 to 12, 97c.; Phoenix No. 6, 70c. per lb.; No. 7, 
68c.; Nos. 8 to 12, 67c. Silver Lake cord, 96c. per Ib 





Sash Weights.—Sash weights are not selling espe- 
cially well these days because of the lack of new 
building. 

We quote from jobbers’ stocks: Sash weights from stock, 
3\%c. per Ib. Direct shipments from foundry, 8c. per Ib. 
f.o.b. shipping point 

Shoe Findings.—The shoe findings market is moving 
along in a satisfactory manner. The jobbers appear 
more convinced than ever that lower leather prices will 
not come for many months, if they do then. 

We quote from jobbers’ stocks: Taps, men’s light, $1 per 
dozen; medium light, $1.65; medium heavy, $2.50; heavy, 
3.75. Women’s light, 75c. per dozen; medium heavy, $1.35. 
Prices for boys’ taps correspond with those for women. 

Strips—Hemlock (clean), 50 and 60c. per pound; branded, 
45ce.; oak heavy, medium and light, 65c. per pound, 

Shields.—There has been a readjustment in local 
quotations on lag screw and machine bolt expansion 
shields, not because of any overstocked condition of the 
local market, but in conformity with mill prices. 

We quote from jobbers’ stocks: Lag screw expansion 
shields, in full kegs, 75 per cent discount; in broken pack- 
ages, 70 per cent. Machine bolt expansion shields, in full 
kegs, 50 per cent discount; broken packages, 40 per cent 
discount 

Snaths.—No general improvement in the call for 
snaths is noted, but prices apparently are just as firm 
as ever. 

Snaths, ash grass, $12 per dozen; cherry, $14.50; ash brush, 
$13.75 per dozen. A discount of 50c. per dozen is allowed on 
fots of 20 doz. or more 

Springs.—Carriage and wagon springs are not among 
this week’s “best sellers.” In fact, the demand for 
them is almost at a standstill, but jobbers report prices 
as very steady. 

We quote from jobbers’ stocks: Wagon and carriage 
springs, 15c. per lb. 

Steel.— Mill deliveries on warehouse stock orders are 
not especially good, but they do some better on bulk 
shipments. The New England consumption of steel 
since last reports has shown up fairly well, and while 
the rank and file of jobbers are inclined to look for 
lower mill prices, they admit it is simply guesswork 
on their part and not founded on market conditions 
here. There has recently been a slight revision in local 
jobbing quotations on band steel, but otherwise prices 
remain the same. 

We quote soft steel bars from jobbers’ stocks: Flat bars, 
stock lengths, not wider than 6 in. or thicker than 1 in., per 
100 lb., $4 base; rounds and squares, 1% in. and under, $ 
base per 100 lb 7 

Angles and channels, tees, under 3 in., stock lengths, $4 
base per i100 Ib. 

Cold-rolled steel, rounds up to 1 15/16 in. and squares and 
hexagons, list plus 19 per cent; flats, list plus 15 per cent 
Tire. steel, 1% x % in. and larger, $4.50; thinner and nar- 
rower, $5. 

American calking steel, full bundles, $4.50 per 100 Ib. Toe 
calk steel, 6c. per Ib. base; broken bundles, 6%c. base 

Hoop steel, $6 per 100 Ib. base; band steel, $4.60. 

Spring steel, open hearth, 9c per Ib. base: better grades 
3c 


Hardware Age 


Steel Goods.—As noted heretofore, the demand for 
rakes, hoes, forks, etc., is increasing and the jobbers 
are quite encouraged. Most of them are well supplied 
with stock and have recently placed some good orders 
with the manufacturers, which would indicate they ex- 
pect a big season’s trade. . 

Tacks.—Business in tacks continues quiet and with- 
out special feature. In some quarters it has been ex- 
pected for some time that manufacturers would lower 
their price lists, but no such move is indicated. 

We quote from jobbers’ stocks: Tacks, $11.12 base per 10 
lb. Add to base extras as per differentials list reported 

Copper tacks, sizes % to 1% in. base, 55c. Extra charge is 
made for small sizes. 

Traps.—There has been a revision in prices for vari- 
ous kinds of traps, which places local values on the 
following basis: 

We quote from jobbers’ stocks: Victor, without chain, No 
0, $1.07 net per dozen; No. 1, $1.23; No. 1%, $1.98; No. 2, 
$2.96; No. 3, $4.19; No. 4, $5.16. With chain, No. 0, $1.40; 
No. 1, $1.65; No. 1%, $2.48; No. 2, $3.46; No 3, $4.89; No. 4, 
$5.87. 

Jump, without chain, No. 0, $1.46; No. 1, $1.69; No. 13. 
$2.69; No. 2, $4.23; No. 3, $5.63; No. 4, $6.80. With chain, 
No. 0, $1.91; No. 1, $2.25; No. 1%, $3.36; No. 2, $4.91; No. 3, 
$6.58; No. 4, $7.75. 

Tuck Goods.—Contrary to reports published earlier in 
the month, the Tuck Manufacturing Company of Brock- 
ton, Mass., has issued no new price list. 

Twine.—A slight decline in local jobbing quotations 
on hemp twine has been made since last reports. 

Twist Drills —Twist drills continue to sell satisfac 
torily. Stocks are no more than comfortable. in jobbing 
hands, and prices hold very steady. 

We quote from jobbers’ stocks: Carbon drills, sizes up tu 
1% in. straight shank, 40 per cent discount. Bit stock drills 
50 per cent discount. High-speed drills, prices on applica 
tion, 

Vacuum Goods.—The local jobbing trade is waiting 
for the announcement of the new tax schedule becoming 
a law. As they understand it there is to be a Govern- 
ment tax on vacuum goods. Efforts on their part to 
get information as to whether the tax will apply to 
goods already in stock so far have met with little 
success. The federal authorities here evidently have 
not been instructed in the question. 

We quote from jobbers’ stocks: Popular lines, in lots of 
one dozen or more, 25 and 10 per cent discount; in lots of 
less than one dozen add 5 per cent discount. 

Washers.—Washers are still moving out of stock in 
sufficient volume to encourage jobbers. Boston supplies 
are not quite as large as they were a month or so ago, 
because the jobbers have not been making repurchases 
for fear there might be a drop in the market. They 
admit that there is nothing which would indicate any- 
thing like lower prices. 

We quote from jobbers’ stocks: Cut washers, in 200-Ib 
kegs, list plus 2c. per lb. Smaller lots as follows: 100 to 199 
Ib., 3c. per lb.; 50 to 99 Ib., 4c.; 25 to 49 Ib., 5c.; 10 to 24 Ib. 
6c.; 1 to 9 lb., 7c. per lb.; malleable washers, 12c. per Ib. ; 
cast washers, % in. and smaller, 6c. per lb., and larger, 5c 

Wire Cloth.—The wire cloth situation is unchanged. 
The New England retail trade, to date, has not taken 
hold of this product as freely as the jobbers had hoped. 
The latter, however, are not worrying over matters, 
feeling confident that the time is coming when they 
will quickly clean up on stocks. 

We quote from jobbers’ stocks: Black wire cloth, 12 mesh, 
$2.40 per sq. ft., f.o.b. Boston. Black wire cloth, 12 mesh, 
$2.30 per sq. ft., f.o.b. factory. Silver wire cloth, 12 mesh, 
$3.10, f.9,b. Boston, and $3.05 per sq. ft., f.o.b. Pittsburgh 
Prices on bronze wire cloth are quoted on the same basis and 
under the same conditions as last season 

Wire Screening.—Sales of wire screening, as a rule, 
are confined to small lots, but there is quite a volume 
of business each week. Prices hold strong on the re- 
cently adjusted basis. 

We quote from jobbers’ stocks: 12 to 18 in., screening, $5 
per 100 sq. ft.; 18 to 24 in., $5.25; 24 to 48 in., $5.5( 

Zine.—Since the recent downward revision in sheet 
zinc prices business has improved. It is by no means 
brisk, however. 

We quote from jobbers’ stocks: 9-36 in. sheets, in full 
casks, 13¢. per pound; 200-ib. casks, 13%c.; broken casks, 
l4e. 
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OFFICE OF HARDWARE AGE, 
Pittsburgh, Feb. 25, 1919 
T is the same old story of conditions in the steel 
trade, the whole trend of prices being in the direction 
of lower values, and jobbers and consumers holding 
off, and buying only what must be had for actual wants. 
The Government has stepped into the situation, and has 
appointed what is known as a Price Investigation Board, 
whose duties will be, according to announcement from 


Washington, to name prices on iron and steel products 
of all kinds, these to be fair to the producers, and to 
the consumers as well. Whether the prices that may 
be adopted by this committee will be satisfactory to 
the trade, remains to be seen, and some doubt is ex- 
pressed as to whether they will be. The point is made 
by the steel interests, that if this committee is to fix 
prices at which they are to sell their products, then 
the committee should go further, and also fix prices 
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for labor, and also on other commodities that enter into 
the manufacture of steel. 

It will take considerable time for the Government 
committee to arrive at these prices, as many confer- 
ences will no doubt have to be held with producers 
and consumers as well, and these will take a good deal 
of time. In the meantime, business may have picked 
up to the extent that such action on the part of the 
Government may not be necessary, but this is very 
doubtful, unless there should be heavy reductions in 
prices made voluntarily by the steel interests, and a 
good many in the trade think this will happen in the 
very near future. On some lines of steel products, 
prices are slowly receding, but the volume of new 
business has not been heavy enough since the first of 
the year to really test market prices. Consumers have 
been buying only what they need for actual wants, 
and have been placing their few orders at the lowest 
prices they could get, and which have been very close 
to, or all of, what are regarded as official prices by the 
trade. In the case of wire nails, it is said these have 
been shaded 15c. per keg, and a reduction of $4 per 
ton in prices on rivets is looked for at any time. 

The export inquiry for iron and steel in various 
forms is quite active, ard while the actual amount of 
new foreign business being secured by American mills 
is relatively small, there is good promise that this will 
soon be heavier, as another reduction in ocean freights 
is looked for soon. Recently an American mill took an 
order for a large amount of tin plate for Spain in 
competition with English mills. There have also been 
some fairly large sales of pig iron made lately for 
export shipment. The volume of domestic business is 
still very small, in the wire trade being estimated at 
only about 35 per cent of capacity, but the mills are 
running about 40 per cent on specifications on old 
orders. General operations among the larger steel con- 
cerns are now put at about 60 per cent, but it is said 
the mills of subsidiaries of the United States Steel 
Corporation are running at over 90 per cent of capacity. 

There has not been much change in hardware condi- 
tions in the past week. There have been some declines 
in prices, but mostly on lines that were advanced ab- 
normally during the war. The hardware trade is buy- 
ing goods cautiously, and this seems to be the best 
course to pursue while the present uncertain outlook 
exists. The trade figures that there is not only pro- 
spect of prices being higher, and if any changes are 
made, they will be entirely in the direction of lower 
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values. The demand for builders hardware is referred 
to as being very quiet, with not much prospect of an 
early revival until prices for labor and other materials 
come down. It is believed there will be an active de- 
mand this spring for garden tools, and stocks of jobbers 
and retailers are very complete in expectation of this. 
The general volume of business in the wholesale and 
retail hardware trade is reported as quite satisfactory, 
when general quiet conditions in nearly all other busi- 
ness lines are considered. 


Axes.—The new demand is reported by jobbers and 
retailers to be only fair, and has fallen off some lately 
owing to the decline in the lumber business, which is 
due to the quiet building conditions all over the country 


Pittsburgh First 


Jobbers quote about as follows, f.o.b 
double bit 


quality, single bitted axes, $12 to $14 per dozen 
axes, $16 to $18 per dozen 


Chain—Several makers report that the new de 
mand for chain in the past week has been better than 
for some time, but as a rule, the jobbers are buying 
only in such quantities as are absolutely needed for 
their trade. Retailers’ stocks are fairly good, and very 
prompt deliveries can be had. Prices are more or 
less irregular. 

Nuts and Bolts.—Makers report that the new de- 
mand for nuts and bolts has fallen off a good deal 
lately, and is nearly altogether for small lots for 
actual needs. It is the impression of the trade that 
prices may be lower in the near future, and for this 
reason, buyers are keeping their stocks down to mini- 
mum. A meeting of the Nut and Bolt Institute was 
held here on Feb. 19, but it is said no change was made 
in discounts. Reports are there is some cutting in 
prices on nuts and bolts, but it is claimed this is not 
general by any means. Discounts, which are not being 
formally observed, to the large jobbing trade, on which 
jobbers charge the usual advances to the small trade, 
are as follows: 

Machine bolts, h.p. nuts, % x 4 in smaller and shorter 
roll threads, 50-10-5; cut threads, 50-5 per cent; larger and 
longer sizes, 40-10 per cent; machine bolts, e.p.ec. and t. nuts 
% x 4 in., smaller and shorter, 40-10 larger and 
longer, 35-5 per cent; carriage bolts, % x 6 in., smaller and 
shorter roll threads, 50-5 


per cent; 


50-5 per cent; cut threads, 40-10-5 per 
cent; larger and longer sizes, 40 per cent; lag bolts, 50-10 per 
cent; plow bolts, Nos. 1, 2, 3, 50 per cent: hot pressed nuts 
square blank, 2.50c. per Ib.; hot pressed nuts. hexagon, blank 
2.30c. per Ib. ; hot pressed nuts, square tapped, 2.30c. per Ib 

hot pressed nuts, hexagon, tapped, 2.10c. per Ib.; e.p.c. and t 
square and hexagon nuts, blank, 2.25e. per Ib.; e.p.e. and t 


Current Metal Prices 


The quotations given below are for small lots, as sold 
from stores in New York City by merchants carrying stocks 

As there are many consumers whose requirements are not 
sufficiently heavy to warrant their placing orders with manu- 
facturers for shipment in carload lots from mills, these prices 
are given for their convenience. 

On a number of articles the base price only is given. it 
being impracticable to name every size. 


[ron and Soft Steel Bars Merchant Steel 





and Shapes Per ™ 
tessemer Machinery . ere: sk 3 
Bars: Per ib. Tire ...... reckon ,.O7¢ 
Merchant Iron, base price.4.57¢ Toe calk ........- A 
Refined Iron, base price. ..5.32¢ eae - ee a - + -8.00¢ 
Burden’s H. B. & S. bar _ . Dalce: = eons See 16.00¢ 
anon, base price... . . - + -6.30¢ extra cast steel 18.00@20.00¢ 
Burden’s Best bar iron, Special cast steel. 23.00@26 00 
NF eee 6.50¢ — ey REeee 3 ae @20.00¢ 
vo f ne. . 20,06 . . 
Norway Bars, base price we Tank Plates—Steel 
Soft Steel: Per th. 
% to 1% In., round and % in. and heavier «+ -4.27¢ 
OOUEND oo cccccnscnecces Mees » ’ 
1 to 6 in. x % in. to 1 Sheets 
aaa ee - -8.97¢ Blue Annealed 
l1to6 in. x % and? = Per Ne 
SAA eee 4.07¢ No, and heavier wre 
Rods—™ and 11/16.......4.02¢ > 2 sevecewern ee 5.17¢ 
Bands, 1% to 6 x 3/16 to MO. 12 wwcccvcceces 5.22¢ 
No. 8 Tere ee eT eee 4.57¢ No. 14 h.2T¢ 
No. 16 ° os . DAT 
Shapes: F Ror Annealed— Black 
Beams and channels—3 to CR 
16 im. ..seee- coescce S.OTE One pass. Wood's 
Angles: soft aoe — 
i . "" wer tb yer Ib. 
3 in, x “ in, and larger. 4.07¢ Nos. 18 and 20 L, 6.024 5 
3 _ x 3/16 in. and % oon Nos. 22 to 24 6.07¢ 7.62¢ 
a. <rtaenann wena . -4.32¢ 9 ry o an 
1% to 2% in. x %& In...4.32¢ ng bg ; , sae pba 
1% to 2% in. x 3/16 No. 28 .. (29% 2994 
in. and thicker . 4.07¢ Vn 99 62% = 
1 to 1% In. x 3/16 in 4.12¢ No. 230. .42¢ 
1 to P< in. X % in... oy Genuine Russt as per 
% : i? ae FSET «eee assortment toes 22% @25¢ 
I illite "n OTe Patent planished, W. Dewees 
% x % In.... ves B.07¢ Wood...... A 13 to 13%¢: 
% x 3/32 in.... - H.TT¢ B11 to 11%¢ net 
Tres : Galvanized 
iz % in..... ° ..447¢ Per ™. 
1% in, x 1% in. x 3/16 No. 14 , .. -O.O7¢ 
hs. épcccteetereteceved 4.87¢ No. 16 ° ° 6.82¢ 
te: hm. were 4.17¢ Nos. 18 and 20.. ee TF 
1% to 3% x 3/16.. 4 ¢ Nos. 22 and 24 eee 7.12¢ 


R In. and larger 4.12¢ No. 24 7.27¢ 





No. 27 . T.42¢ Copper 
Oe eecees .-T.57¢ I ‘ 
: - hod 4 ake Ingot . 2L0@ 2h¢ 
No. 30 tees cocces et OEE Electrolytic 20 23¢ 
No. 28 in. wide, 10¢ higher. Castine 20D 23¢ 
asting 20@ 23 


Corrugated Roofing, Gal- 


vanized Srelter and Sheet Zine 


2% in. corrugations, 10¢ per Western Spelter 10@11 
100 ™. over flat sheets. Sheet Zine, No. 9 base ae “ 
Brass ‘Tubes, Rods and l4¢ 

“Open 144¢ 


Wire, and Copper Tubes 
Manufacturers have withdrawn 


Lead and Solde 
ill quotations becanse of unsettled , ler 


prices of raw materials and will American pig lead O%@aT we 
only name prices to actual buyers Rar Lead 7i%@aswe 
; . Solder, 4% & % guarantee 16¢ 
Copper Sheets No. 1 solder. 41¢ 

Sheet copper, hot rolled, 16 02 Refined solder ere 25¢ 


244, @26%e per Ib 
Cold rolled, 14 oz. and heavier 
1¢ per Ib. advance over hot rolled 
Polished 20 in, wide and under 
1¢ per sq. ft. extra; over 20 in 
wide, 2¢ per sq. ft. extra 
Planished copper, 1¢ per sq. ft 
more than polished 
Tinning, one side, 6¢ per aq. ft 


Prices of solder indicated by 
private brand vary according te 
composition, 


Babbitt Metal 


Best grade, per Ib vo¢ 
Commercial grade, per ™ 5 


Antimony 





Tin Plates Asin tic 10@1) 
Bright Tin 
Grade Grade Aluminum 
“AAA” ones 
Chareoal Charcoal No. 1 aluminum (guaranteed 
14x20 14x20 over 99 per cent pure), in 
If $11.65 $10.40 ingots for remelting (car- 
1X 123.85 2.25 load lots), f.o.b. mill, per 
IXX 15.60 14.10 bh “3.10¢ 
IXXX 17.35 15.85 In 100 Ib. lots “3@4ne 
IXXXX 19.10 17.60 
Coke 14x20 Old Metals 
Primes Wasters ‘ — ; ; 
g0 Ib $8.70 $8.45 a gene : tone of the market 
90 Ib 8.80 a nd prive ire 
Owe Dealer buying prices: are 
: an Cente 
IX 10 30 Per. 
IXX 11.45 Conner. heat aud craciiie. 12 
IXXX 1 60 Copper, heavy and wire - : OR 
IXXXX 13.75 Cesses: vane aud better 2 
Terne Mlates Bra heavy g on 
8-Lb. Coating 14x20 Bra light ano 
100 Ib $8.80 Hleavy n hit omposition. 13.7% 
1 9.00 Ne 1 yellow rod brass turn- 
> a 10.00 ings 8.00 
No. 1 red brass or compo- 
Tin sition ‘turning al 
Per m Lead, heavy : 1.00 
Straits pig T4A4@7The Lead, tea 2 00 
Rar R5@I0G = Zin 4 BO 
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square and hexagon nuts, tapped, 2c. per Ib semi-finished 
hexagon nuts, % in. and larger, 60-10-10 per cent; 9/16 in. 
ind smaller, 70-0 per cent; stove bolts, 70-10 per cent; stove 
bolts, 244 per cent extra for bulk; tire bolts, 50-10-5 per 
cent; large rivets, structural and ship, $4.40 base; boiler rivy 
ets, $4.50 base; 7/16 x 6 in. smaller and shorter rivets, 50-10 
per cent Also prices carry standard extras, and are for 
delivery f.ob. Chicago 

Carri: ge bolt small sizes, 40 per cent; large, 20 and 5 
per cent Machine boits, 40 and 10 per cent; lorge, 25 and 5 
per cent Bolt ends, 25 and 5 per cent Lag screw 10 per 
cent Large rivet $5.50 base 7/16 in. and smaller, 40° per 
cent off list Nut quare, tapped, $1.05 off list hexagon, 
tapped, hot punched, Soc. off list 


Iron and Steel Bars.—Mills report the new demand 
for both iron and steel bars as quiet, and nearly en- 
tirely for small lots for actual needs. There has been 
some decline lately in prices on reinforcing bars for 
concrete work. Prices given below are largely nominal, 
and on iron bars are being shaded. 


We quote teel bars at 2.70c. at mill in large lots 

We quote common merchant iron per 100 4b. at $3.25 per 
base iz bar iron made from all selected scrap, at $4 per 
100 Ib. for base ize and refined iron at $4.50 per 100 Ib 
for base ize These price ubject to the extras for size, 
quantity, ete., as established by the American [Tron and Steel 
Institute 


Sheets.— Nearly all the new demand for sheets at 
present is coming from the automobile trade, which 
is buying quite heavily. The new demand for elec- 
trical sheets is also heavy, and a good deal of export 
business is being placed. The sheet mills are said to 
have about six weeks work ahead, and are operating 
at about 60 to 70 per cent of capacity, on 15 turns per 
week. There is one shading in prices of sheets, but 
it is not general by any means. Prices are quoted 
fairly steady, but there is still a feeling in the trade 
that a lower market on sheets may come before long. 


The base price for No. 10 blue annealed sheets is 3.900e 
while the base price for black sheet is 4.700¢ and for 
galvanized heet 6.056 f.o.b Pittsburgh or Youngstown 
mill Production of sheets is increasing, the leading interest 
now operating at about 70 per cent of capacity, while ind 
pendent mills are doing even better than this There is a 





Hardware Age 


Bessemer sheet bars and deliveries of 
jessemer sheets can be had in from four to eight weeks 
Tin Plate.—Makers report that the new demand for 
tin plate is only for small lots for quick shipment, 
and the mills still have a large amount of tin plate 
to deliver to consumers on old contracts made last year, 
and on which shipments were not completed. Export 
inquiry is heavy, and a large order for tin plate was 
taken last by an American mill for shipment to Spain. 
Other large business is under negotiation, and is likely 
to be closed soon. Prices to the large trade are given 


fairly good supply of 


below, the usual advances to small buyers being 
charged. 
We quote tin plate in large lots at $7.35 base box, f.o.b 


Pittsburgh. 


ew prices on terne plate, effective Jan. 1, are as follows 
S-Ib 200-Ib., $14.50; S-Ib I. C., $14.80; 12-Ib 1, $16.50 
15-Ib I. C., $17.50; 20-1b I. C., $18.75; 25-lb—L C., $20 
30.-1b I. C.. $21; 35-Ib I. C., $22; 40-lb i. C., $20. All 


fob Pittsburgh 

Wire Products.—It is said the Pittsburgh Steel Com- 
pany was the low bidder on the 20,000 kegs of wire 
nails wanted by the Navy Department, but the actual 
order has not yet been given to the company. The 
general demand for wire and wire nails is very quiet, 
and is only for about 30 per cent of capacity of the 
mills. However, the mills have old orders on their 
books which are taking about 40 per cent of capacity, 
but these will soon be cleaned up. Mill prices, which, 
however, are not being strictly held in carload lots and 
larger lots to jobbers, are as follows: 


Wire nails, $3.50 base per keg; galvanized, 1 in. and longer, 
including large-head barb roofing nails taking an advane> 
over this price of $2, and shorter than 1 in., $2.50 Bright 


basic wire, $3.35 per 100 Ibo; annealed fence wire, Nos. 6 to 9, 


$3.25; galvanized wire, $3.95; galvanized barb wire and fence 
staples, $4.35; painted barbed wire, $3.65; polished fence 
taples, $3.65; cement-coated nails, $3.40 base; these prices 


being subject to the usual advances for the smaller trade, all 
fob. Pittsburgh, freight added to point of delivery, terms 
60 days net, less 2 per cent off for cash in 10 days, Discounts 


on woven-wire fencing are 58 per cent off list for carload lots 
57 per cent for 1000-rod lots, and 56 per cent off for small 
lots, f.o.b. Pittsburgh. 


CLEVELAND 


HARDWARE AGE 
Cleveland, Feb. 25, 1919 

ETAIL hardware dealers are doing a fair volume 
of business, and most of the trade reports that 
sales are above normal for this season of the year. 
Consequently the situation is regarded as very favor- 
able by the retailers. Jobbing houses are getting a 
good volume of small orders, but the trade is not buying 
very far ahead. There is a disposition among the re- 
tailers to keep their stocks up so that all the demands 
of the customers can be supplied, but not to carry 
large stocks of any item. The question of deliveries 
is no longer causing much concern among the retailers 
as, with the exception of a few items, they can now 
secure very promptly almost everything wanted. Both 
jobbers and retailers look for very good spring business. 
While prices on some lines of goods have been re- 
duced during the past week or two, there have been no 
declines and in this respect the trade regards 


Office of 
Ohio 


radical 


the situation as very satisfactory. Prices have been 
reduced on some lines of copper products, on malleable 
fittings and horseshoes, and lower prices are being 


quoted in some cases by jobbers who wish to reduce 
large stocks or clean up odds and ends. Goods on which 
price concessions are being made by some jobbers and 
on which manufacturers’ prices have not been changed, 
include bolts, nuts and wood screws. Rope, which de- 
clined sharply several weeks ago, has advanced, 

The factory trade in tools and various supplies is 
rather light owing to the fact that a large share of 
manufacturing p'ants are not operating at present at 
over 50 to 60 per cent of capacity. 

The Cleveland Automobile Show held during the past 
week, aroused unexpected interest and brought out a 
record-breaking attendance. The attendance was fully 
50 per cent above last vear and dealers report large 
sales during the show. The retail hardware trade feels 
that the great interest shown at this show indicates an 
unprecedented demand for automobile accessories dur- 
ing the coming season. 

Automobile Tires and Accessories.—The open weather 
has stimulated the demand for tires and accessories, 
which is better than usual for this time of the year. 
The retail trade is not stocking up heavily on tires, be 
cause of uncertainty about prices. However, the belief 

eems to be quite general that tire prices will go no 


lower before July. The Champion Spark Plug Co., 


Toledo, has made a slight reduction in lot quantities of 
Champion X spark plugs. 
on these plugs in 


Jobbers’ prices to the trade 


100 to 500 lots have been reduced 


from 57c. to 54c. and on lots of 500 and over a reduction 


has been made of from 54c. to 52e. 





Axes.—A price advance of from $2.50 a doz., 
depending upon the grade of handle, has been made on 
axes. It is said that this advance is due to an advance 
in handle prices. Jobbers are taking orders for fall de- 
livery, guaranteeing the new prices until November. 

Bolts and Nuts.—Jobbers’ prices on bolts and nuts 
are somewhat irregular. One out-of-town jobber is 
selling small machine bolts at 50 and 10 per cent off 
the list and making considerable reduction on other 
items, and other jobbers are cutting prices to clean up 
odds and ends. Stove bolts are offered as low as 75 
per cent off the list. Small rivets are weak and are 
quite- generally quoted at about 10 per cent below re- 


cent prices. The demand is not active. Jobbers’ regular 
prices are as follows: 

' Machine bolt hop. mut * x 4 ing, Smaller and shorter, 
rolled) thread 10-10 eut thread 10 larger and longes 
0-215: carriage bolt ™ x 6 in, smaller and shorter rolled 
threads, 40; cut threads, 35; larger and longer sizes ,-h 
lag bolts, 40 tove bolts, 60-10; 7/16 x 6 in. smaller and 
horter rivets, 40 


Binder Twine.—The demand for binder twine is quite 
active, apparently being stimulated by an advance in 
price on sisal. However, twine is still under the control 
of the Food Administration and no change in price is 
expected in the near future. 

Jobbers quote first-quality standard and sisal binder twine 
it 214e. per Ib 

Brass and Copper Wire.—Prices on brass and copper 
wire and brass rods have declined 8c. per Ib. 

Copper Nails.—There have been several declines in 
the price of copper nails in the last few weeks and these 
are now quoted at 37e. per Ib. base. 

Copper Rivets and Burrs. 
burrs have been marked 
quote No. & assorted rivets and 
at 44¢. per Ib. 

Copper Ware.—The Rome Mfg. Co., Rome, N. Y., hags® 
reduced prices on copper tea kettles and tea and coffee 
pots about 5 per cent. 

fave Trough and Conductor Pipe.—Some demand is 
springing up for eave trough and conductor pipe for 
spring shipment and jobbers are taking stock orders. 
Prices are unchanged. 

Files.—Manufacturers have not yet caught up on file 
deliveries, which are still coming along very slowly. 
The demand is active. 


Prices on copper rivets and 
down 5c. per |b. Jobbers 
burrs in % Ib. boxes 
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Horseshoes.—Horseshoe prices have been reduced 25c. 
per keg. The demand is dull. Jobbers quote horseshoes 
at $6.75 per keg. 

Incubators.—A fair demand is springing up for in- 
cubators and brooders for spring use. Poultry supplies 
are also beginning to show more activity. 

Malleable Fittings.—Jobbers’ 


prices on malleable 


fittings have been reduced 5 per cent. These are now 
ling out of stock at list price. 
Meat Choppers.—Orders are now being taken by job- 
bers for meat and food choppers, lard presses and 
ausage stuffers for fall shipment. Prices are guar- 


anteed, 

Nails and Wire.—The demand for both nails and wire 

rather light but an improvement is expected shortly. 
Jobbers have good stocks, and mills can make prompt 
hipment. Wire prices are maintained at the reduction 
noted recently and there has been no change in nail 
prices. Jobbers’ prices for less than carload lots are as 
follows: 

Wire nail $4.18 per keg: galvanized wire, $4.62 per Loo 

No. % annealed wire, $3.92 per 100° Ib cement 

| $4.07 per 100 Ib 

Pipe Wrenches.—Several leading manufacturers have 
made a 7% per cent reduction in the price of pipe 
wrenches. 

Roofing Paper.—Prices on red rosin 
paper have declined about 10 per cent. 
for roofing paper has improved somewhat. 


coated 


roofing 
demand 


sized 


The 


Rope.—Two price advances amounting to 7e. per Ib. 
have been made on Manila rope during the past two 
weeks, and a 2c. per lb. advance has been made on sisal 


rope. The demand for rope is fairly good. 

Jobbers quote first-grade Manila rope at Slice. per Ib. for 
factory hipment and 29e. for hipment out of tock, and 
first-grade sisal rope at 22'4c. for factory shipment and 25 
per Ib, out of stock 

Sheets.—The demand for sheets is rather light. Mills 


are holding to regular prices but there are still reports 
of price cutting to the extent of $4 to $5 a ton by some 
The shortage has entirely disappeared. 


TWIN 


Keb, 20, 


jobbers. 


St. aul and 1919 
ii = is a very busy week for all merchants in the 


Twin The Minnesota Retail Hardware 


Minneapoli 


Cities. 
Convention in St. Paul has brought every hardware 
man who can arrange it, to the cities. The Automobile 
I;xposition in Minneapolis has filled that city to the 
overflowing with people ready and anxious to buy not 
only automobiles, but all kinds of supplie The two 
attractions make an ideal combination as a mid-winter 
drawing card for this locality. Trade shows the result 
of the presence of so many out of town people. Jobbers 
are finding many of their customers are combining 
buiness and pleasure and have come prepared to pur 
chase very substantial stock orders. Dealers are noting 
ome increase in sales, especially those dealers located in 
the centers of the cities, near the hotels. As an indica 
tion of the popularity of the “Show” idea, there is not 
a vacant room to be had in the hotels, and many houses 
have been opened to the visitors. 

Jobbers still indicate a disposition on the part of 
their customers to hold their immediate orders down to 
a low total. While no definite reason can be given, an 
undercurrent of opinion seems to indicate a firm belief 
that lower prices are coming. No one believes that 
the bottom is going to drop out of the market, but ex 
press a conviction that a lower level of prices will be 
reached by the middle of the year, on the greater pro 
portion of commodities and supplies. It will be safest 
for the welfare of the country if the prices on commodi 
ties can be lowered before wages show much change 
that way. As one workman expressed it, “if wages go 
down and prices stay up, look out for strikes.” Less 
dissatisfaction is expected here, however, than seems to 
be prevalent in other parts of the country. 

Prices still remain very stable, little fluctuation being 
hown anywhere in the common items. Screws of va 
rious kinds seem to show a weakness, but only on the 
part of jobbers or others who are overloaded on some 
izes. Factory markets are firm and active for new 
business at the quoted prices. 

Axes.—Demand for axes seems to have dropped off 
ome in the past few weeks. Mild weather shows some 
results here evidently. Lumber camps are not so active 
this year, because of the lack of snow to make good 
hauling roads. Prices show no change. 

We quote from local jobbers’ stock Single bit base 
ixe at $123.75 to $14.50 per dozen double bit base 


weight 
weights 


Regular jobbers’ prices are a follow Yo *S black 
§.12c. per Ib.; No. 28 galvanized, 7.40. 

Spraying Material.—A good demand has developed 
for spraying material and manufacturers are reported 
to have large stocks. Formerly the demand was largely 


for material in the form of paste and solutions, but 
there is a marked tendency now to buy it in the 
powdered form. Arsenate of lead paste has declined 


le. per lb., being quoted by jobbers at 22c. per Ib. in bbl. 
lots, and sulphur solution has declined 2c. a gal. and is 
quoted at 22¢. per gal. in bbl. lots. Prices on material 
in powdered form have not changed. Arsenate of lead 
powdered is quoted at 33c. per lb. in bbl. lots, and lime 
sulphate 11%c. per Ib. in bbl. lots. 

Steel Bars.—While mills can make prompt shipment 
on carload lots, jobbers are having trouble in getting 
early shipments of carload lots in assorted sizes. The 
demand is moderate. 


Jobbers quo te bars at it 


Stoves.—The recent decline in prices has not had the 
effect of stimulating the stove market, and the demand 
continues light. 


Twist Drills —The demand for twist drills is light. 
While the regular prices are being generally maintained 
there are still reports of some price cutting by jobbers. 
Changes in the list price have been made on 
These changes represent a slight 
and kinds The demand 


Vises. 
the Reed line of vises. 
advance on some sizes 
is fair. 


of vise 


Wash Boards.—A leading maker of wash boards has 
reduced prices 5 per cent. 
Wheel Barrows.—Some-manufacturers of tubing steel 


wheel barrows have 


With the approach of 
While the wrench 


marked prices down 15 
pring the demand ha 


per cent. 
Improy ed. 
eased up 


Wrenches. situation ha 


materially, certain sizes of some makes are still very 
scarce and no delivery promises are being made on 
these. The shortage seems to be mostly in &, 10 and 
12 in. sizes. The demand is fair. 
nw 
CITIES 
4 
tt $18 to $19 per dozen. Sager handled e bit t $1 0 
per dozer double bit at $23 per dozer (Ju er Cit boy 
ixe it $12 per dozer 
Ash Sifters.—Ash sifters continue to move lowly, 
with very little chance that the market will show any 
large activity this Spring. There is no change in price 
We quote from local jobber tou Wood barre ish 
itter So. Go Ot r cozel rou { rreertcallie | ! ‘ per 
doze quare wood ash sifters, $1.75 per deze inph 
rotar h sifters, $45.90 


Building Paper. There are some slight advances on 
building paper in price. Some jobbers of this line of 
goods say that the advance will probably be nominal, 
with the assumption that there will be a quotation the 
first of the year. So far there has 


been no chanve. 


Jobbers report a very good busine along this line, 
although retailers are doing very little so far 
\ j t from local jobbing ton earret ‘ red 
felt at $43 per owt Barrett tringed felt “ we ‘ 
it > rhoper roll bb. red’ rosin pueaper ‘ per re Ib 
red rosin paper $1.02 per roll Ib. red re preugpee 1% 
per ro 10 Ib ed rosin paper, $1.56) p | P 
Brads.—There continues to be trouble in locating 


ome sizes of brads, especially of the smaller size 

There is some advance in quotation on brads, but the 

noted below, covers the general run of values 
t 


mh Brad bh 1 


price, as 
We quote 
it 70 per cent 


from local jobbir 


from standard list 


Bolts.—There seems to be no weakness in the quota 
tion on bolts, although kindred items show some change. 
Sales still hold fair otherwise in a retail way. 

We quote from local jobber toch Sra irtridgwe bolt 
it 30 per cent large carriag if O per cent ! ! bhitve 
it 30-10 per cent large machine it » per cent or couch 
crew it 30-10 per cent tove bolt it 60 per ene cl tire 
bolt it 40-10 per cent 

Coal Hods.—-There is very little of interest in the 
sale of coal hods at the present time, and sales will 
probably remain light the rest of the season. There 
is no change in price 

We quote from local jobbing stocks Japanned open 17 in 
eoal hod $6.50 per doz japanned open 1 in. co hel 
7.25 per doz japanned funnel 17 tt coal hod ; 0 per 
doz japanned funnel, 1S in. coal hod $9.00 per doz trial 
vanized open, 17 in. coal hod $10 per doz galvanized open 
1S in. eonl hod $10.90 per doz galvanized funnel, 17 in 
coal hod $11.45 per doz galvanized funne ] conl 
hod $12.35 per doz 


Door Mats.—Sales are fair with sufficient stock on 
hand to take care of any call either in a jobbing or 
retail way 
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Ww e quote from local jobbing stock: No. 1 cocoa door mats, 
$10.25 per doz.; No. 2 cocoa door mats, $14.25 per doz.; No. 3 
cocoa door mats, $18 per doz.; No. 4 cocoa door mats, $22.50 
per doz.: Keystone flexible mats, 40 per cent discount; Ideal 
mats, 35 per cent discount. 

Eaves Troughs, Conductor Pipes and Elbows.—Prices 
are still holding steady, although there has been some 
indication of weakness along this line. Retail sales 
show no very marked animation as yet. 

We quote from loc al jobbing stocks: Conductor pipes, crate 
lots, not nested, at 55 per cent discount; single bead eaves 
trough, 65 and 5 per cent in crate lots; elbows at 65 per cent 
discount. 

Files.—Inquiry results in the scarcity of the small 
sizes of files in the local market, such as 3, 3%, 4, 4% 
and 5-in, warding files, although there seems to be some 
lack of the smaller sizes of saw files. Prices are still 
steady with other general stocks running very fair. 

We quote from local jobbers’ stocks Nicholson files at 45 
per cent, Riverside at 50-5 per cent, Royal at 60 per cent 
and Arcade at 50-5 per cent. 

Galvanized Ware.—There has been no further de- 
cline in the galvanized ware market, and sales are 
showing some improvement. 

We quote from local jobbers’ stocks the following list 
prices, all subject to 15 per cent discount; §%-qt. galv. pails, 
$4.95; 10-qt. galv. pails, $5.60; 12-qt. galv. pails, $6.15; 14-qt. 
galv. pails, $6.90; 16-qt. galv. pails. $8.35; 16-qt. mop pails, 
$10.50; 18-qt. mop pails, $12.20; 20-qt. mop pails, $13.90 
No. 0 galv. tubs, $15; No. 1 galv. tubs, $16; No. 2 galv. tubs. 
$18: No. 3 galv. tubs, $21; No. 1 heavy, $18; No. 2 heavy, 
$20; No. 3 heavy, $23. 

Handles.—There has been no further change in the 
market conditions on handles, although one is very 
much to be desired. Smaller sizes of handles are still 
very scarce, and both dealers and jobbers are anxious 
to fill up their stocks along this line. Prices have shown 


no change. 
We quote from local jobbers’ stocks Single bit axe han 
dies, Gold Seal, $5.50 per dozen; Red Seal, $3.75 per dozen 


White Seal, $2.60 per dozen: broad axe handles, Blue Seal 
$5.50 per dozen: wood choppers’ pail handles, $3.25 per 
dozen: carpenters’ adze handles, extra, $3.75 per dozen; No, 
1, $2.75 per dozen: railroad adze handles, extra, $3.75 per 
dozen: No. 1 at $3.25 per dozen; sledge handles, Daniel 
Boone, 36-in $3.75 per dozen; 36-in., $4 per dozen; extra 
30-in., $2.75 per dozen; 36-in., $3.50 per dozen; No. 1, 30-in., 
$2.25 per dozen; 36-in., $2.75 per dozen; railroad pick or 
mattock, extra, $4.50 per dozen, No. 1, $4 per dozen; No, 2 
$2.75 per dozen; Red Seal, $3.75 per dozen; adze eye ham 
mer, Daniel Boone, $1.75: Beauty, $1.25 ner dozen; black 
smith hammer, Daniel Boone, 16-in., $1.75: 18-in.. $2 ner 
dozen; Beauty, 16-in., $1.25 per dozen; 18-in $1.30 per 
dozen; machinists’ hammer, Daniel Boone, 14-in., $1.75 per 
dozen; 16-in., $2 per dozen; 18-in., $2 per dozen; Beauty 
14-in. and 16-in., $1.25 ner dozen; 18-in., $1.30 per dozen 
D-handle shovel handles. spade handles, scoop handles, rake 
fork and hoe handles, 30 per cent from standard lists 

Lanterns.—There is no new development along the 
line of sales of lanterns or in the price. Sales are 
rather light at the present time and undoubtedly will 
grow less as the daylight hours grow longer. 

We quote from local jobbing stocks: Tubular long globe 
lanterns at $11.50 per doz tubular short globe lanterns, 
$11.50 per doz.; tubular dash globe lanterns, $15 per doz. : 
Dietz Delight short globe, $12 per doz.; Dietz Wizard short 
globe, $11.15 per doz.; Dietz Victor short globe, $7.50 per 
doz. ; Dietz No zard globe, $11.35 per doz.; Dietz, No. 2 
Blizzard dash globe, $17 per doz.; Dietz Buckeye dash globe, 
$10.15 per doz. 

Mops.—Mops are sold in small auantities at the pres- 
ent time. Every one seems to be looking for lower 
prices along this line. Price is steady, however, as 
quoted. 

We quote from local jobbing stocks: Royal American mops, 
70c. per Ib.; O. G. mops, 65c. per Ib Priscilla mops, 46c. per 
Ib. ; Eureka mops, 44c. per Ib 

Nails.—Nail stocks are in good condition. The retail 
sales are light at the present time. Mill shipments are 
coming through in good shape. 

We quote from local jobbing stocks: Standard wire nails 
at $4.54 per keg base. Coated wire nails at $4.44 to $4.54 
per keg base 

Nuts.—There is no 
nuts. 

We quote from local jobbing stocks: Sq. in. machine screw 
nuts at 25 per cent; hexagon iron machine serew nuts, 25 
per cent; brass machine screw nuts, 15 per cent: hot pressed 
“4 blank nuts at $1; hot pressed sq. tap nuts, 80c.; hexagon 
blank nuts 80c.; hexagon tap nuts, 60c. from standard list 
hex: gon semi finished nuts, small size, at 60 per cent: ™ and 
larger, 55 per cent 

Oil Heaters.—Sales still grow lighter on oil heaters 
as the warm weather continues. There has been no 
change in prices. 

We quote from local jobbing stocks: Japanned polished 
body oil heaters, $4.25 each; nickel polished body oil heaters 
$4.75 each; large japanned nickel plated trimmings, $7 each 
perfection oil heaters in lots of less than 10 at a time, 30 
per cent: perfection oil heaters in lots of 10 or over at a 
time, 30-5 per cent 

Poultry Netting.—Price is holding steady and strong, 
even showing some advance in some cases, although the 





change in the sale or price of 





general market condition is as represented below. Re 
as yet 


tail sales-are not heavy 


Hardware Age 


We quote from local jobbing stocks: Poultry netting at 45 
per cent discount from new list. 

Registers—There is no change in the market of 
registers, and sales do not show any marked improve- 
ment, as building still is at a low point. 


We quote from local jobbing stocks: Black japanned revis 
ters at 40 per cent discount; black japanned registers faces 
up to 14 x 14, 40 per cent; larger registers, 60 per cent. 

Rope.—Since the last advance of 2c, per pound there 
has been no further change in the price of rope. This 
brings it, however, almost to the price it was before 
the drop of some weeks ago. Retail sales are not 
running very heavy as yet, although the call is ready 
in some localities. 

We quote from local jobbers’ stocks: Best grade manila 
rope at 30c. per lb. base; best grade sisal rope at 22c. per 
Ib. base; Swedish wire fope and Monitor hoisting at 5 r 
cent discount from list; plow steel rope at 20 per cent dis 
count; crucible steel at 8% per cent discount from standard 
list. 

Sandpaper.—Prices are very steady on sandpaper 
There is good call from shops and factories. 

We quote from local jobbing stocks: Flint paper at new |ist 
less 5 per cent. Garnet paper at new list less 20 per cent 
Emery cloth at new list less 10 per cent. 

Sash Cord.—Sash cord is being bought very spar- 
ingly, both by the consumer and the retailer. As the 
building is at a low point there is naturally no call for 
this class of goods. 

We quote from local jobbing stocks: Common sash cord at 
68ec. per lb.; Silver Lake cord at 92c. per Ib. 

Sash Weights.—Foundries are in good condition to 
care for any amount of business now, with war work 
completed and with call for sash weights at compara. 
tively a low point. There is*no change in price. 

We quote from local jobbing stocks: Cast iron sash weights 
in regular sizes at $2.75 per 100 Ib. 

Solder.—Price on solder is holding steady, although 
sales are considerably lighter than they were a few 
months ago. 

We quote from local jobbing stocks: Strictly half and half 
solder at 46c. per Ib.; warranted half and half solder at 5(« 
per lb.; wire solder at 52c. per Ib. 

Steel Sheets.—There is an ever-increasing stock, al- 
though the increase is slow on steel sheets in the loca} 
jobbers’ hands. Sales are comparatively light as yet, 
with price still steady at the market quotation. 

We quote from local jobbing stocks: 28-ga. black sheets at 
$6.44 per cwt.; 28-ga. galvanized at $7.79 per cwt. 

Steel Game Traps.—Inquiry among the various job- 
bers reveals the fact that the stocks are being cut down 
to a very low point. Retail sales also are light, as 
trappers do not anticipate very much more trapping 
weather. 

We quote from local jobbing stocks: Victor No. 0 traps 
$1.40 per doz.; Victor 1 traps, $1.65 per doz.; Victor No 
114 traps, $2.38 per doz.; Victor No. 2 traps, $3.46 per doz 
Newhouse No. 0 traps, $3.09 per doz.; Newhouse No. 1 traps 
$3.63 per doz.; Newhouse No. 1% traps, $5.44 per doz.; New 
house, No. 2 traps, $8.04 per doz. 

Screws.—There is a weakness in the local market 
on screws, although the mill prices are still holding 
very steady and strong. Jobbers in various parts of 
the country are attempting to reduce their stocks, evi- 
dently, and are making concessions to this end. 

We quote from local jobbing stocks: Flat head bras 
screws, 6714-10 per cent; round head blued screws, 62% per 
cent; flat head brass screws, 40 per cent; round head brass 
screws, 371% per cent; regular cap screws, 40 per cent; set 
screws, 50 per cent; iron machine screws, 60 per cent; bras: 
machine screws, 20 per cent from standard list. 

Tin Ware.—Dealers are buying very sparingly of tir 

yare, with the expectation of a further reduction in 
price. Retail sales are showing some improvement. 

We quote from local jobbing stocks: Tin ware at 10-5 per 
cent discount from list. 

Tacks.—Price on tacks is holding very steady and 
strong at old quotation. New shipments are coming 
in very nicely at the present time. There seems to lv 
a scarcity of wire tacks in the local market. 

We quote from local jobbing stocks: Upholsterers’ tacks 
list plus 10 per cent; bill posters’ at list plus 15 per cent. 

Tin Plate-——Although stocks are improving there is 
little call for this class of goods as yet. There has bee: 
no further change in price lately, and any further ad 
justment will undoubtedly come when the demand is 
greater. 

We quote from local jobbing stocks: Flour City T C, &-I 
coating 20 x 28 tin, at $21 per box; Ideal Bright, 8-lb. coast 
ing 20 x 28 tin, at $22 per box 

Wire.—Inquiries for barbed wire are becoming mor 
numerous, and stocks in this direction show some im- 
provement. Call for smooth wire has not developed 
very greatly owing to the low point of the concret« 
building work. 

We quote from local jobbing stocks: Black annealed wil 
at $4.25 per 100 Ib.; galvanized annealed wire at $4.95 per 
190 Ib.; painted Glidden cattle wire. 80-rod spools, $3.75 pe 
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spool; galvanized Glidden cattle wire, 80-rod spools, $4.30 per 
spool; painted Glidden hog wire, $4.02 per spool; galvanized 
Glidden hog wire, $4.60 per spool. 

Wire Goods.—There is no change in the price of wire 
goods, and call still continues to run rather lighter 
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than normal. Stocks are in good condition both in 
jobbers’ hands and retailers’. 
We quote from local jobbing stocks: Bright wire goods at 


75 per cent discount; brass wire goods at 70-10 per cent from 
standard list. 





TRADE CONDITIONS IN 
Paints, Oils and Colors 











Paint material prices as quoted in New York February 24, 1919 


Cobalt, Oxide ..@ 1H 1.60@ 1.65 

Wee cacecees ...-@ 100 BD 
Commercial 25@- 
Gilders 1@1.35 


Animal, Fish and Vege- 
table Oils— 





bat > 19d am hve 450 Ex, Gilders 12 111185@1.50 
City, five-bbl. lots 
and OVE ....cc0<- 48@- Putty, Commercial— 
ut-of-town, five-bbl. 100 It 
lots and over...... $1.45@ Sie enh an 104. aes 
oi 9 , 2 >, e a 35) _— 
ae S'S Ge See ia 1 @. to & i tne.§4. 1006.10 
Card, Prime Winter. ..2.10@- 
Extra No. 1....... 1.10@1.15 Spirits Turpentine— 
ee Seer s 1.05@ P 
Cotton seed, Crude, @ gal. 
f.o.b. mill ...... 17%@ In Machine bbls 70@71 
Yellow Summer 
Prime, bbl. ..... 21 22 Gum Shellac— 
Tallow, Acidless ..... 1.25@- wm 
Menhaden Diamond I nominal 
Northern Crude ....... nominal Fine Orange A .63 @64 
Southern f.o.b. Fac- A. C. Garnet 51 @52 
See 85@- NE nek scene .70 @73 
Light Pressed ..... 1.00@— Second Orange .......57 @58 
Yellow Bleached ...1.05@-— Kala Button .....nominal 
White Bleached Z, Ee ose wee -51 @52 
WIMtGe ccccssoss 1.15@ Wa ae a agave are ....Dominal 


Cocoanut Ceylon do- 
mestic bbl., per ™.....15@ 


“ochin Imported, spot....nominal Colors tn O1l— 
1 











Domestic, bbl. ........- 17@ wD. 
<od Domestic Prime......nominal Black Lamp ; ‘ @4v 
Newfound!and ......... 1.15@— Black, Coach, Japan. .: 

(orn Refined, bbl. 100 ™., Black in oil......... 

$16.06@ Drop Black .........26 @é 
Porpoise body ........+++ nominal Blue Chinese ........ 1.30@1.60 
Olive denarured ........ nominal Blue Prussian .......1.20@1.50 
Neatsfoot Prime, un- Blue, Ultramarine ....45 @60 

WERE 2 i veucceees 1.40@ Brown Vandyke ......25 @35 
Palm, Lagos, spot per Ib. nomina! French Ochre .. 15 @16 
Soya Bean, Manchu- Green, Chrome, Pure..70 @T75 

rian, spot, ™..... --2 @ Green, Paris .. 60 @75 

Indian Red .... 24. @26 

Miscellaneous— Venetian Red .......15 @18 

Sienna, Burnt 26 @28 
Harytes: Umber, Raw ........25 @27 
, > Umber, Burnt ; 2% @27 
. Span if nomina Chrome Yellow 38) @45 
Domestic, prime, 
white floated, White and Red Lead, 
bags .......+...82,00@34.00 &e.— 
Off color, in bags Cents @ ™ 
DP tom ...cccese 22.00 @ 24.00 Lead, American White 
Chalk, English ...#@ ton nomina) > Ce 9@9% 

French ........#@ton nominal In Oil White, less than 
China Clay, Imported.# ton18@25 500 Ib., per 

Domestic 15@20 100 $13.00@ 





CHICAGO 


Office of HARDWARE AGE 
Chicago, February 19, 191% 


TS is very little activity in the paint market at 
this time, as both jobbers and retailers are appar 
ently waiting for something more definite in regard to 
the resumption of building operations before placing 
any large future orders. The consumer also is waiting 
for warmer weather and a certainty in regard to labor 
charges before doing his painting. 

Just now it looks as if there would be a fair increase 
in building, and there are assurances of considerable 
municipal work. 

There seems to be a tendency on the part of manu- 
facturers to continue the economies in force during the 
war, but dealers expect a return of some sizes of con 
tainers eliminated during that period. 

The paint and varnish interests are scheduled to meet 
in Cleveland some time in April, and it is expected that 
after that time conditions will be on a more practical 
basis. 

Dealers in the Chicago territory have only fair stocks 
of paints, and for the most part these stocks are in 
clean condition. They have closed out most of the odds 
and ends, and there is a disposition to cut down mate 
rially on the number of colors carried. 

Brushes.—The makers of brushes are still slow in 
the matter of deliveries, and local jobbers say that 
there are still many orders unfilled that were placed 
several months ago. Dealers in general have very light 


brush stocks, and black bristle brushes seem to pre- 
dominate in their displays. 


Some of the jobbers have 


500 ib. up to Blue, Ultramarine -12 @bdvu 
2000 Ib., per Brown, Spanish, high 
100 Ib. .....$11.70 @ grades, per ton....24.00@ 


Brown, Spanish, low 
grades . ere 


2000 TD. up to 


10,000 TD. per 16.00@ 


100 .$11.41 @ Carmine, No, 40, bulk. 5.50@6.00 
10,000 Ib. up to Green, Chrome, ordinary 

30.000 Ib., per 8 @15 

100 Ib, . $11.00 @ Green, Chrome, pure..30 @45 


Metallic Paint, @ ton 
Brown 32.00 @ 36.00 
$10.88 @ Red . - ‘ 35.00 @ 40.00 
Ochre, Medium, % ton 
30.00 @ 40.00 
American, Golden, ® ™., 


Carload, mini 
mum, 15 tons, 
per 100 1b 

Litharge, American, 
powdered Stee! 

Kegs, per 100 

n 


es edwa neuen $13.00 @ 5 @i10 
500 Tm. up to 2000 Foreign, Golden, P W., 
TD. ; ctcessmense ©¢ 5 @10 
2000 Ib up French nominal 


Orange, Mineral English 
nominal 


to 
10,000 $11.41 @ 
10,000 TD. up to 


30,000 h., per French nominal 
100 tH. ..$11.00 @ American 13',@14%Q 
Carload, minimum Red, Indian 
15 tons .. $10.88 @ American } 100 ™.16 @18 
Red, Tusear 22 @30 
Red, Venetian } 100 bh.2%~@ 6 
Zine, Dry— tose Pink 19 @25 
Sienna, Italian, burnt 
Red Seal (french proc.) and powdered 7 @15 
12 @12% Burot lump . 1 @eée 
Green Si, (French proce.) Italian Raw pow 


12% @12% 
(French proe.) 
13 @13% 


dered .6% @12 
American, Raw . 24%,@ 3 
American Burnt and 


White sl 


American Process 


Powdered ---2%4@ 4 
5 p. c. lead sulphate, Tale. French ‘ nominal 
9% @9% American. per ton $20.00@40.00 
10 p. ¢. lead sulphate...8% @9 Italian . . -nomina) 
20 p. c. lead sulphate. .9@9\% lerra Alba 
35 p. c. lead sulphate.8%@8% French P 100 TH. nominal 


~ 100 T. nominal 
100 ™m. No. 1 


English . 
American, % 





Dry Colors— 1 25@- 
™m American, #@ 100 . No. 2 
Black, Carbon Gas 14 @25 1.00@- 
Black, Bone -5%@12 Umber, Turkey, Burnt 
Black, Drop . 5 @15 and Powdered -5%@ 7 
Black, Lamp . 15 @a4n Raw and powdered nominal 
Black, Ivory -.-16 @30 Burnt, American ....3%@ 
Mineral Blacks, } ton, Raw lumps . , ‘nominal 
35.00@45.00 Raw P ----3@ 3% 
Blue, Celestial tcocka Ge Yellow, Chrome, Pure.27 @ 
Blue, Chinese . -- 85 @95 Oxide Red, powdered 
Blue, Prussian, Domestic, casks . en's ? 8%@ 4% 
85 @95 Vermillion, Quick Silver 

Bine, Prussian Foreign. ..nominal English 1.40@1.50 
Blue, Soluble 3 90 @1.00 Chinese nominal 


light stocks of white bristle brushes, but they are con- 
fined to a comparatively few sizes, and are very high 
in price. The condition is not expected to show material 
improvement for some time. 

Linseed Oil.—The recent declines in linseed oil have 
had the effect of slowing up the demand, the buyers 
apparently looking for still lower prices. The nile 
declare that this assumption is unwarranted by the 
general conditions of the seed market, and that no more 
declines are to be expected at this time. Prices remain 
as quoted last week. 

We quote to retailers, f.o.b. Chicago: Strictly pure linseed 
oil, in barrels raw, $1.66 per gal boiled, $1.68 per gal 
Terms, 30 days net, or less lc. per gal. if paid within ten 
days from date of invoice 

Turpentine.—There is a very limited demand for tur- 
pentine, and the market during the past week has been 
stagnant. There has been no change in price. 

We quote to retailers, f.o.b Strictly 
tine, in barrels, 86%4c. per 


Chicago 
gallon 

Denatured Alcohol.—Denatured alcohol has taken an- 
other decline of 5c. per gallon, making a total drop of 
12c. in the past three weeks. The demand is said to be 
exceptionally light, as the open winter has materially 
cut sales to motor car owners. The market still seems 
weak, 


pure turpen 


We quote from jobbers f.o.b. Chicago 
denatured alcohol, in barrels, 50c. per gal.; 5 
cans, 20c. per gal. higher; 1 gal. cans, 25c. per gal. higher 
which prices include containers. Where sold in bulk. in le 

than barrel lots, the price is 10c. per gal. higher, with extra 
charge for containers ial 


White Lead.—White lead sales are light in common 
with all paint products. There is a tendency on the 
part of the retail trade to expect lower prices, although 


tock 


180-deg 
and 10 gal 
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the makers do not hold out any promises of price con- 
cessions. 

We quote to retailers, f.o.b. Chicago: 100 Ib. kegs, per Ps 
13c. in quantity, single kegs, $13; 50-lb. kegs, per Ib., 13% 
in quantity ; single kegs, $6.75; 25-lb. kegs, per Ib., 1344¢ in 
quantity ; single kegs, $3.45; 1214-lb. kegs, per Ib., 131 
in quantity; single kegs, $1.85 (500- Ib. lots or more, lc 
Ib. less). 

Shellac.—The decline in shellac prices does not seem 
to have greatly stimulated the demand, and the market 
is quiet. As this is naturally the quiet season in this 
line, jobbers are cot disturbed over the lightness of 
the demand, and «re confident that sales will improve 
materially in a few weeks. 

We quote to retailers, f.o.b. Chicago: Pure white shellac 
(4-lb. goods), in gallon cans, $3.25 per gal.; pure orange 


” 


shellac (4-lb. goods), in gallon cans, $3.10 per gal. 

Dry Colors.—Dealers and jobbers are generally tak- 
ing the attitude of expectant waiting, with regard to 
dry colors, believing that the conditions favor lower 
prices. The manufacturers say that it will still be 
several months before the trade can expect any large 
imports of European colors, and that until that time 
prices will remain at present levels. Plaster of Paris 
has taken a drop of 50c. per barrel on the local markets. 

We quote from jobbers’ stocks, f.o.b. Chicago: English 
Venetian Red, in barrels, $2.50 to $4 per bbl. gilders’ whit 
ing, in barrels (barrels 50c. each), $2 to $2.75 per bbl. ; New 
York plaster of Paris, in barrels, $3.75 per bbl. 

Mixed Paints.—There is nothing new to record in 
regard to the market on mixed paints. Sales are sea- 
sonably light, with good prospects of material better- 
ment in the spring. There is a tendency on the part 
of dealers to expect lower prices after April 1, but no 
heavy declines are looked for. 

We quote to retailers, f.o.b. Chicago, No, 1 house paint, $3 
per gal No. 2, $2.50 per gal.; No. 3, $1.80 per gal 


BOSTON 


OFFICE OF HARDWARE AGE, 
Zoston, Feb. 22, 1919 
HE past week has been an uneventful one in the 
local paint trade so far as price changes are con- 
cerned, there being but one of importance. But there 
are unmistakable signs of an improvement in the con- 
sumptive demand for mixed paints and the big fellows 
for the first time this year really are talking encourag- 
ingly as though they mean it. They say the retail 
hardware dealer is still buying in limited quantities 
because he believes prices will be lower. On the other 
hand, the big fellows, in some instances, are not so 
sure there will be lower prices. Others feel that if 
there should be a downward revision it will be a great 
deal smaller than generally anticipated by retail con- 
cerns. They are all of the opinion that the little fellow 
who holds off from buying too long is likely to get left 
on deliveries. By getting left they mean that the paint 
will be delivered too late for the retail dealer to get 
the full benefit of spring business. 
aint salesmen, encouraged by the slight improve- 
ment in business, are showing more pep than they have 
before in several months, and the chances are they will 


on 


turn up some good orders before the close of February., 


In the meantime gossip relating to the resumption of 
pre-war containers all tends to lead one to believe that 
the manufacturers will go back on the old schedule. 
Most of the manufacturers are fairly well stocked up 
on mixed paints made from goods that have cost con- 
siderable money. It is for this reason that the big fel- 
lows, in some cases, are not inclined to look for lower 
prices to the retail dealer. Then, too, they point out. 
that the domestic consumption of paint during the past 
two sy has been exceptionally small, and while a lack 
of new building on a large scale undoubtedly would be 
a market factor, a great big spring trade is antic ipated. 

Brushes.—As in the case of mixed paints, the de- 
mand for paint brushes is better, not much, to be sure, 
but nevertheless an improvement. There is nothing 
new in the price line and manufacturers as a rule feel 
that there will not be until after the spring trade, at 
least. A great deal depends on the ability of the 
manufacturer to get bristles of any kind or color for 
less money than he paying to-day. 

Dry Colors.—The dry color market remains quiet and 
without special feature. Prices, according to local in- 
terests, are just as firm as ever, and there is nothing 
in view which indicates they will not continue so indefi 
nitely. 

farrel Lots—Plaster of paris, $4 to $4.25 per bbl.; whiting 
commercial (bolted), 2c. Ib.; whiting, gilders, 24%c. per Ib. ; 
dry zine (American), 200e. Ib lamp black bulk, 5c. Ib 
lamp black in 1-lb. packages, 19¢ raw and burnt umber, 8 
to 12c. lb.: raw sienna, 15c. lb.:; burnt sienna, 13c. to 15e 
Princes’ metallic brown, 34e yellow ochre, 3140 Venetian 
red, 2%c. Ib 

Pound Lots—Paris green, in 1-lb. packages, 55c. Ib.; in 
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ly-lb. packages, 56c Ib.; 4-lb. packages, 57c. Ib.; ultramnia- 
rine blue, 24¢. Ib. 

Glue.—Sales of glue are still few and far between. 
here is a rumor that prices will be marked down a 
little, but investigation fails to disclose any foundation 
for the story. 

Glue, ground, 162. lb.; plate, 35c. lb.; bonnet, 45c. Ib 

Lead.—The action of the pig lead trust in advancing 
its price on that metal from 5 to 5.10c. a pound, indi- 

“ates that the market is really stronger than most 
people suspected. The advance in pig lead has served 
to check all talk of lower prices for paint trade lead, 
sales of which have been a shade more active during 
the past day or so. 

White, in oi] and dry, 12%-lb. kegs, 13%c. Ib.; 25 and 
50-Ib. kegs, 134 c¢.; 100-Ib. kegs and larger, 13c.; for 500 
lots and over deduct, 5 to 10 per cent. Dry red lead at 
litharge, 124%4-lb, kegs, 1344c. Ib., 25 and 50-lb. kegs, 131, 
100-lb. kegs “and larger, 138c.; red lead in oil, 12144-Ib. kes 
l4c. Ib. ; 25 and 50-lb. kegs, 13% c. Ib. ; 100-lb kegs and large: 
3'4oc. Ib. Orange mineral, 1244-lb. kegs, 13° mC, a ; 25 and 
50-lb. kegs, 1344c.; 100-lb. kegs and larger, 13 

Oils.—A further drop of 8c. a gallon in the price of 
denatured alcohol is announced, bringing it down to 
50c. a gallon in barrel lots, a drop of 9c. a gallon so 
far this month. People handling this product now ad 
mit that prices were altogether too high, and that an 
after-war readjustment was bound to come. They wil! 
not express an opinion as to how far the decline will 
go other than to say it will continue until it hits a 
level where consumers will have confidence to buying 
in quantities. Wood alcohol is no cheaper, but it is 
generally assumed prices for it will follow the cours: 
of those on denatured. 

The linseed oil market t apparently i is on a very steady 
basis. It has been many weeks since the dealers have 
made a change in prices. Turpentine has been selling 
a shade better, but there is a lot of room for improve 
ment in this respect. Most people here are inclined to 
look for higher gasoline prices after March 1. 

‘astor oil quotations largely nominal; cylinder oil, 50c. gal 
Ps 50 gal. or more, 25'44ec. gal.; kerosene, 50 gal. o: 
more, 12%. "oak ; jard oil, $2.15 gal.; alcohol, denatured 
50c. gal.; wood, $1.40 gal.; linseed, raw, in barrel lots, $1.55 
gal.; in 10-gal. lots, $1.63; in 5-gal. lots, $1.65; in 1-gal lot 
$1.68; boiled, in barrel lots, $1.65 to $1.68 gal.; neatsfoot, 
$2.15 gal.; sperm, $2.70 gal.; paraffin, 35c. gal. ; floor oils, 50« 
gal.; turpentine, 80c. gal. in barrel lots; in 10-gal. lots, 85« 
in 5-gal. lots, 87c.; in yr lots, 90c. 

Shellac.—The market on shellac gums remains un- 
settled, but it is not quotably lower. The primary gum 
markets are steady enough, but the drop in ocean 
freight rates has somewhat upset domestic equanimity. 
Then, too, the weakness of the alcohol market is a 
factor. 

Shellac gums (small ere D.C. (orange), 85e. Ib 
V. S. O., &S38c. Ib.; T. N., 65c. Ib.; bleached white shellac, 
S$5e. Ib. 

Sundries.—There is a fair call for putty, the recent 
slight reduction in prices having stimulated business. 
But the sundries market as a whole is a quiet affair. It 
is only fair to state, however, that removers are sell- 
ing perhaps a little better than they were a month or 
so ago. 

Putty (best) in 125-lb. drums, . Ib.; commercial putty 
(in drums), 5'% iffin wax, i »-lb. cases, 118-20 melt 
ing, nominal; 1 melting, » Ib 128-30 meltmeg 
12!'4c.; paro, in )-lb. cases, 14e, ib. Paint removers, $2.50 
to $3 per gal. 

Varnishes.—Varnishes have not sold as well during 
the past week as mixed paints, a fact generally at- 
tributed to a strong belief among retail houses that 
there will be a reduction in values. It is a fact that 
— varnishes, in some instances, are weak, but 
there has not been enough sold to really establish a 


market basis. 
TWIN CITIES 


Minneapolis and St. Paul, Feb. 21, 1919 

LTHOUGH retail paint sales are still light, every 

one is expecting a very fair trade along this line. 
Every manufacturer evidently is planning a good pro 
gressive campaign for the spring business. The dor 
mant condition of paint sales for house painting in 
the past two years will undoubtedly show some increase 
even at the present comparatively high price. People 
who have waited for two years will wait no longer in 
most cases and proceed to paint their houses even at 
the $2 difference in cost for the material. There will 
be plenty of labor available, which has been a de 
perind factor in the paint market with so many men 
away in the service. 

Mixed Paint.—There has been absolutely no change 
in the mixed paint market and at present no indications 
of any. Materials are holding very steady in price, 
that is, the making materials, and the call along this 
line is still for the smaller sized packages. 

We quote from local jobbing stocks: Ready mixed paint at 
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35 to $3.40 per gallon for first grade. Second grade at 
to $2.50 per gallon; metallic paint in red, per pound, 
2 tu 2% cen's, 

Turpentine.—Price has held steady on turpentine for 
the past week or ten days. Sales are at a low point, 
with stocks in good condition. 

We quote from local jobbers’ stocks: Turpentine in barrel 
lots at S4c. per gallon. 

Linseed Oil.—Market is steady also on linseed oil, 
with apparently no change in quotation in the near 
future. There is little call for this class of goods at 
present. 

We quote from local jobbing stocks: 
barrel lots at $1.58 per gallon. 


Boiled linseed oil in 


Denatured Alcchol.—Sales are still running light on 
denatured alcohol, with good stock at present in both 
the hands of the jobbers and retailers. There has been 
no change in price. 

We quote from local jobbing stocks 
barrel lots to 70c. per gallon. 


Denatured alcohol in 


White Lead.—White lead shows no change whatever, 
either in demand or price. Sales still continue light. 

We quote from local jobbing stocks: White lead in LO0-Ib 
kegs at $18 per cwt. with the usual differentials for size of 
package and quantity. 


CLEVELAND 


OFFICE OF HARDWARE AGE, 
Cleveland, Ohio, Feb. 25, 1919 


HE paint market is beginning to take on some life. 

Manufacturers report a better volume of business. 
Retailers are placing some stock orders and are making 
quite a few sales of material for repainting houses, and 
the trade is looking for a fairly busy season. There 
are no indications at present of an early reduction in 
prices. A fair demand is springing up for automobile 
finishes. Quotations on mixed paints are unchanged. 

Strictly pure mixed paints are quoted at $3.35 to $3.50 pet 
gal. for colors and $3.50 to $3.65 for white 

Linseed Oil.—The linseed oil market is very firm and 
the demand is better than it has been for some time. 
Prices are unchanged. 

Jobbers quote linseed oil at $1.65 per gal. in bbl. lots for 
raw oil and $1.67 for boiled oil. 

Turpentine.—The demand for turpentine continues 
dull. Prices are fairly steady, the market being one 
cent lower than last reported. 

Jobbers quote turpentine in bbl. lots at SO!lsc. per gal 

White Lead.—The white lead market is showing more 
activity than for some time. Some demand has come 
from retailers for spring stocks. Prices are unchanged. 

Jobbers quote pure white lead at 13c. per Ib. in 100-Ib. keg 


Brief Notes of the Trade 


RED H. Hall, president of the Northwestern 

Chemical Company, has been elected a member of 
the board of directors of the leading bank of Marietta, 
Ohio. See to it that he is besieged with a proper num- 
ber of applications for loans at the next hardware con 
vention. 

The Metal-I-Let Mfg. Co., New York, has been incor- 
porated with a capital of $50,000 by F. W. Suydam, 
G. A. Walker and E. P. Gaillard, 220 West Fifty-eighth 
Street, to manufacture metal tags. 

The Atlantic Automatic Sprinkler Corporation, New 
York, has been incorporated with a capital of $20,000 
by F. L. Driscoll, E. F. Shipman and W. H. Brady, 141 
Broadway, to manufacture sprinklers. 

The Plunkett Shock Absorber Co., Brooklyn, N. Y., 
manufacturer of front shock absorbers for automobiles, 
is planning to extend its manufacturing operations to 
include the production of shock absorbers for rear 
wheels of Ford automobiles and small motor trucks. 

The machine and blacksmith shops of the Lalance 
Grosjean Mfg. Co., manufacturer of tin and enameled 
ware, Harrisburg, Pa., were damaged by fire Feb. 13. 
The loss on the structure and equipment will be more 
than $10,000. Modern, fireproof buildings will be erected 
to replace those destroyed. John Grey is general man- 
ager. 

The Apex Appliance Co., 3223 West Thirtieth Street, 
Chicago, Ill., manufacturer of washing machines, will 
build a new two-story plant at 3241-7 West Thirtieth 
Street, 60 x 80 ft., to cost $25,000. 

The Goodyear Tire & Rubber Co., Akron, Ohio, will 
shortly place contracts for the erection of a new $500,- 
000 factory. 

The Res Mfg. Co., 2907 Meinecke Avenue, Milwaukee, 
Wis., manufacturer of hardware specialties and lighting 
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fixtures, has increased its capital stock from $25,000 to 


$50,000. It recently completed an addition and is in- 
stalling some new equipment. Adam W. Kaufman is 
secretary and manager. . 


E. Arthur Tutein, 50 Congress Street, iron merchant, 
has applied to the Boston Chamber of Commerce for 
membership. 

T. Arthur Ireland is back on the job with Butts & 
Ordway, having recently been discharged from the 
army. Mr. Ireland served a little more than a year 
“over there’ and was then ordered back to Camp Fun 
ston commissioned major and given the task of con- 
structing a new regiment. His record deserves praise. 

The Solid Steel Scissors Co., Fremont, Ohio, has 
commenced the erection of a new plant. The main 
factory building will be 120 x 382 ft., two stories in 
height 


Dollar Pies 


(Continued from page 50) 


That night he made up his lists and early the 
next morning he started the telephone campaign 
that made dollar pies a reality. 

Among his early calls he struck a man who had 
six employees he wanted to remember with a little 
Christmas gift. He merely mentioned the idea to 
Baker when that live wire grasped its importance. 
“Great, simply great, Mr. Gates, give ’em pies. 
Baker Bros.’ Big Dollar Pies. Then every mem- 
ber of the families of all those folks of yours will 
share in your gift. It’s a great idea.” 

Well it was just enough to sell six pies that 
crack, and in the next hour it sold more than 
500 pies. 

When the night of December twenty-second 
came to mark the ending of another day’s work, 
Lou Baker had orders for 4000 dollar pies. They 
were baked and delivered next day and Baker 
Bros. have sold dollar pies ever since. 

The Lesson for Hardware Men 
OW the principal ingredient of those pies 
mince was the big seller—wasn’t meat and 
vegetables, sugar and other everyday things. 
Those dollar pies were made of nerve, business 
nerve. They were spiced with courage, crusted 
with initiative and baked with action. 

Lou Baker sold something more than pies to 
Pittsburgh people. He has sold a big idea to 
American business men. He has taught us that 
nothing is too big for the.man with the courage 
of his convictions. 

10c. pies to $1 pies. 

A 10c. cake turner or a 60c. Spatula. 

10c. pies to $1 pies. 

$1 razors to $10 razors. 

10c. pies to $1 pies. 

A $20 gun or a $200 gun. 

10c. pies to $1 pies. 

A $3 lawn mower or one for $15. 

10c. pies to $1 pies. 

$50 worth of builders’ hardware or a $500 sale. 

10c. pies to $1 pies. 

$20 cook stove or a $200 range. 

10c. pies to $1 pies. 

A $10 refrigerator or one for $100. 

10c. pies to $1 pies. 

A $2 cash drawer or a $900 cash register. 

Take the Bakers’ lesson home. Put it to work. 
Too many of us are mental pikers. Too many of 
us are satisfied with ten dollar sales when hun 
dred dollar prospects abound. Too many of us 
are playing marbles when ten pins are in order. 

Let’s thank this Baker for a lesson well taught. 
Let’s raise our sights and go out after big game. 

Any kid can use a pea shooter. 











Publicity for the Retailer 





Saws, Saw Sets and Axes Presented in Combination Ad—An Acrostic Ad 
Which Attracted Much Attention—More Original 
Thoughts from George Howard 


By BuRT 


About Business Spiders 


No. 1 (2 cols. x 5 1n.). 


ERE’S a darn good ad! George Howard of 
H Mt. Vernon is responsible for it, and a good 

job he made of it. There are so many busi- 
ness spiders along the thoroughfares of commerce 
that a declaration like this sounds like sweet music 
to the ear. 

Howard’s is a store which you can enter and 
look around without being importuned to buy. It 
is all perfectly correct to work this “suggestive 
sale” stuff and sell a man who comes in for a packet 
of seeds a lawn mower, a set of garden tools, a 
hose, a lawn roller, lawn furniture, and other as- 
sorted garden and lawn necessaries. BUT, did YOU 
ever have that stunt worked on you, and then get 
home feeling sore about spending so much, and 
vowing not to get in the clutches of any more “plus 
sale” guys? 

Clever sale stuff sounds good on paper, but you 


ae a wallop at business an cai 











“Mr. Buyer, It’s Up to You” 


yqu buzz into my parlor,” 
said tho spider to the fly 
(The epider was a merchant 
And the fly was buzzing by.) 


The foolish fly buzzed. in the store, 
He thought to only leoks 

But when he buzzed him out again— 
He had no pecketbook. 


.--BUT--- 


there is nothing spidery about our business méthods It ¢ 
nothing to enter our store anda it you nothing to go out, your 
The matter of parting with your 


oste you 
coats 
purse is as safe as your person 
money ia left entirely to you; but we 
to feel certain that when you 
you are not going to keep on wanting It any longer than you want to 

We have so many things that you want and actually meed that we 
are sure of the outcome when once you etep Inside. 


We Invite mi to We a Test 


know enough of human nature 
see what you want—whea you want it— 
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don’t want it worked on yourself—not on your ca- 
nary bird! There is a big difference between sug- 
gesting articles and importuning to buy, and the 
suggestion method is all O. K. if the salesman does 


2—This ad developed much favorable comment 





a * 
THE PROOF OF THE PUDDING IS IN THE EATING 


The Proof of a Successful Business Career w in The Number of Loyal Customers a Furm Has 


We take pleasure the following SATISFIED CUSTOMERS, some of whom we have 


¥%, for more than s quarter of a century 


in referring you to 


heen serving 


White kB 


Texas Power & Light Co 
t Banw Py. & Pad. Co 


Castellaw Drug € 
Allen, 1K 





<Bx>re 
s2 535 





| z2Pro 





tomers Whom We are Serving 
MAY WE SERVE YOU? 





There are Hundreds of Other Satisfied Cus | 





PMO cscs co: DMR 











not lose all proportion of things and become an 
out-and-out importuner. Look out for breakers 
when you begin to importune. That drives more 
customers away than does brusque treatment. 


Acrostic Ad with Double Signature 
No. 2 (8 cols. x 7 in.). 
H® CRE’S an acrostic ad from the Blakey-Clark 
~de llc Co., Ennis, Tex. They want to 
know what we think of this idea, and also the double 
signature, which is a new stunt with the Blakey- 
Clark firm. 

We think the ad is unusual, and that it has much 
to recommend it. Don’t skip the list of customers; 
there are several surprises in it. 

This ad has received considerable comment, which 
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only goes to prove that there is always a new way 
to present the old stuff. And everybody who has 
had ‘any experience in the form of direct contact 
with retail buyers knows that most of them are 
looking for NEW things all the time. 

The double signature in this ad is worthy of 
notice. Very few advertisers use a signature like 
this, so then here is a chance to be DIFFERENT! 





8) 






some one like him, ought to be done up in moth 
balls and laid away until next November. 


Sandford’s Hardware Herald 
No. 4 (10% in. 2 14 in.). 


T is some time ago since we showed you a page 
from that well edited store paper Sandford’s 


i-—-Here’s a well edited store paper 





POSTMASTER ~ Postage for 
Return Mail le Guaranteed 
Kindly Netify Us 











SANFORD’S 


HARDWARE HERALD 





LAURINBURG, N. C., FEBRUARY, 
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UNITED SAM WANTS YOU TO 


Make a Good Home Garden This Year 








“What's the use? The war is over 
and I can’t see why we should go on 
trying to make food like we did last 
year.” 

Yes, the war is over, but the fact 
that it is over don’t add a pound of 
food or bushel of grain to the world’s 
supply, and won't until all the armies 
are back home and havea chance to 
put in a ycar’s work to make @ crop. 
It will be a ycar or more before the 
American Army sent to France will 
be back un this side of the ocean and 
working at their old jobs 

The end of the war means hundreds 
of millions more hungry mouths bid 
ding in American markets for food 
than thevze were depending on us dur- 
fing the war. As you read this there 
are millions of people in Europe actu 
ally starving, hundreds of them dying 
every day because there is no food 
available for them. These are abso 
lute facts that we must consider, no 
matter if we do consider them in a 
cold blooded manner 

We may hate and despise the people 
of those nations that we have been 
fighting all right but they must be 
fed as well as the hundred million or 
so of the people of the nations who 
have been fighting with the American 
boys against a common enemy 





‘ Leaving out of consideration every 
feeling of humanjty we of the South 
must as a matter of common sense 
and self-protection use just as 
much or more effort to make food, at 
least for our home needs, as we did 
in 1918. Why? Because food and 
grain of every kind is high and with 
the increased demand for American 
food brought on by peace it is going 
to stay high for a year or more. This 
ts a direct hit-your-pocket-book rea- 
son. At present food prices nont of 
yas an afford to buy a pound more 
than we have to and you know that 
most items of food can be produced 
on your farm or in your garden at 
from one-third to one-half what the 
same would cost over the counter 

Uncle Sam, seeing all these things 

“wants you to make a good garden jn 
1919. 

He knows, through the Department 
of Agriculture, that the home garden 
is the quickest and cheapest source of 
foed supply, that in 1918 three hun- 
dred and fifty million dollars worth 
of food came from the home gardens 
of the United States. This was new 
valne in food, never produced before 
Uncle Sam wante you to have a share 
in this in 1919. Will yout We have 
the seeds and tools, It js up to you 


EAT MORE BEANS 


best and most forms 


They 


nutritious 


food for human beings 


good green and good dry 


in the South 
more beans 





Editorial and Listing Ad 
No. 3 (2 cols. x 9 in.) 
R E. FAULKNER, Palmer, Mass., this 

* ad, which looks pretty good to us. Prefaced 
by a good editorial on store policy, it throws in the 
high gear on saws and kindred articles. The list- 
ing conveys an idea of the stock carried, and the 
two-price quotations are an index of values of 
fered. 

The ad is well set up, but it has one of those fierce 
stock cuts, which, while poor, is probably better 
than none at all. The war is over, and so is Christ- 
mas, and stock cuts with portraits of Santa, or 


sent us 





Your Own Back Yard 





J. D. Sanford & Son 
“The Quality Hardware Shop” 


Beans tf all kind are one of me S rh 


are | 
They are of 
the easiest growth of any vegetal le | 

} 


Grow more and eat | But 
it 
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AN EXAMINATION IN PHYSIOL 
OGY 


Where «an you buy a cap for your 
knee? 

Are there gems in the crown of your 
head? 

Is the coat of your stomach tailor 
made? 

your ghoulder-blades cat 
bread? 





Will 


How can you be content with 
If you wanted to shingle the roof of 
your mouth, 
Would you use all the nails on your 
toes? 


the two-or-three-days-old vege- 


tables and green things the mar- 


kets offer? -Plant a garden with | Do you think nat the arch of your 
foot is used 
WOOD'S SEEDS For a span of the bridge of yous 
nose? 


and pick the choicest varieties 
Would you say that your hands were 
@ tropical land 
Because some palms are there? 
If you sailed through the alimentary 
canal 
Would you pass through the lock» 
of your hair? 


of all the things you love best, 
fresh and full flavored. 


Good gardens save money. 


Make a good garden and cut your 


food bills down. 
Do you think that the crook of your 
garden now and elbow 
w Will ever be sent te jail? 

©! Or that the pupils of your eyer 
At their exams will fafl? 


Plant your 


plant only reliable seeds. 

sell 

Could you build @ ship on the slips of 
your tongue? 

Who plays on the drums of your 


WOOD'S 


High Grade Seeds 


ears? 
Best for the South Who lives in the chambers of your 
heart? 
Come in and select your seeds| Who discovered the fountain of 
t > 
now, or make out your order pa cg Meee 


from Wodd’s Catalogue and send HARMLESS ENOUGH 


_ : 
it into us and we will deliver A clergyman was grieved to find his 
services for men were poorl; attend 
ed. He expressed his regtet to the 
verger one evening when, as usual, 
they were the daly two at the meet 
ing 

“I really think 
he said sadly 

“That's just what I've sed to ‘en 


said the verger 


your seeds whenever you want 


them 


they ought to come 





over an’ over again,” 


consolingly. “I sez to ‘em: ‘Look at 
me,’ I sez; ‘look at me. I goes to al 
them services,’ I sez, ‘an’ wot “arm 
does they d« one.— Presbyterian 
Advance 


« 


tHE VALUE OF A SMILE ANATOMICALLY SPEAKING 





Tr 7 added up Judge—“Where did the automotnis 
The vah f a smile - 
We |} } F hit you 
We know how much a dollar's worth, ‘Rastus—"Well, Jedge, if I'd beer 
d ho : : 8 q . 
lw * casey vetecdedgi carrying a license numbah it would 
pa ee ¢ distance of the sun, hab busted to a thousand pieces 
Fhe size and weight of earth; | Se ae 
ere can tell aA ’ 
ii tabesee Mra. M, J. McGuire, city, purchase 
w much w smile worth 


' la Florence Oj! Heater 
Hardware Herald. This page is from Vol. 2, No. 2, 
which means that the Herald has been on the map 
for some little time boosting business for the firm 
of J. D. Sandford & Son, Laurinburg, N. © 

The Herald has a fine make-up: four columns, and 
a large-size sheet, which permits a fine arrange 


ment of display ads and also closely simulates the 
appearance of the regular newspaper 
Look at that seed ad. It’s a dandy, isn’t it’ 


Throughout this paper there are inserted a number 
of “fillers” such may found this page 
Just read them, and you will see they have been 
with Look to “fillers’’-—don’t 


be on 


as 


selected care, 


your 





82 


throw in any old thing just to fill up space. Take 
that “filler” on a “smile”—it is well worth reading. 
In fact, we copied it for future use. 

Store items and customer notes are particularly 
yood in this issue, and we congratulate the editor 
on getting in so much readable stuff. We quote 


3—Good combination ad 


Our W atchword---Quality always First + 


i 
: 
+ Our stock of General Hardware is probably the 
: largest and best selected to be found in any re- 
© tail store in this section of the state. We are en- 
+ abled by close buying ona large scale, and by 
t constant application to the study of the wants 
* of our increasing trade to offer you Merchan- + 
} dise that stands the test, at a Considerable Sav- ¥} 
~ ing to you. We Aim to have Satisfied custom- 
ers reccomend us. We Have The Goods on 
: hand. No waiting-come in and see us. 


SB BBD 88h tattle tetectentetectertectectanloclectastect 
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SAWS!! 
; SAWS!! 










We Have 
Simonds Cross Cut Saws 


Hand Saws and Saw Sets } 
Bishop Saws Maydole Hammers j{ 
Plumb guaranteed Axes $2.00 Each ¢ 
Hand Axes’ Bradley Broad Axes 
Splitting Malls Wedges 
Sledge Hammers 
High geared Tool Grinders from n $3 to 0 $8 


R. E. Paste 


PALMER, MASS. 
All Cars Stop in Front of the Store 


TELEPHONE 








Se 


an item as an example: “We sold a Schraeder 
Tire Gauge to Mr. C. R. Covington, Laurel Hill, 
Route No. 1. Your tires will give you twice the 
mileage if you keep them tested with one of these 
gauges.” That’s an A No. 1 ad, or we don’t know 
anything about advertising. There were just 47 
of these snappy customer mentions in this issue, 
and yet they were so interspersed that the idea 
was not overdone. Little wonder that the Herald 
is read closely. Little wonder that it brings home 
the bacon. ‘ 


Coming Conventions 


SouTH DAKOTA RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Coliseum Building, Sioux Falls, Feb. 25, 26, 
27, 1919. F. J. Shephard, secretary, Mitchell. 

KENTUCKY HARDWARE AND IMPLEMENT DEALERS’ AS- 
SOCIATION, Tyler Hotel, Louisville, Feb, 25, 26, 27, 28, 
1919. J. M. Stone, secretary, Sturgis. 

New YorK STATE RETAIL HARDWARE ASSOCIATION 
CONVENTION AND EXHIBITION, Buffalo, N. Y., Feb. 25, 
26, 27, 28, 1919. Headquarters, Hotel LaFayette; Ex- 
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hibition, Broadway Auditorium. John B. Foley, secre- 
tary, 607 City Bank Building, Syracuse, N. Y. 

AMERICAN HARDWARE MANUFACTURERS’ ASSOCIATION 
CONVENTION, New Orleans, La., April 8, 9, 10, 11, 1919. 
Headquarters, St. Charles Hotel. IF. D. Mitchell, secre- 
tary, Woolworth Building, New York City. 

SOUTHERN HARDWARE JOBBERS’ ASSOCIATION CONVEN- 
rion, New Orleans, La., April 8, 9, 10, 11, 1919. Head 
quarters, St. Charles Hotel. John Donnan, secretary, 
Richmond, Va. 

AUTOMOBILE ACCESSORY BRANCH OF NATIONAL Harp 
WARE ASSOCIATION CONVENTION AND EXHIBITION, De 
troit, Mich., March 20, 21, 1919. Headquarters, Hote! 
Statler. T. James Fernley, secretary, 505 Arch Street, 
Philadelphia, Pa. 

ARKANSAS RETAIL HARDWARE ASSOCIATION CONVEN 
TION AND EXHIBITION, Little Rock, May 6, 7, 8, 191% 
Headquarters, Marion Hotel. J.B. Webster, secretary 
Southern Trust Building, Little Rock. 


SOUTHEASTERN RETAIL HARDWARE ASSOCIATION, com- 
posed of Alabama, Florida, Georgia and Tennessee 
Retail Hardware Associations. Joint convention Jack 
sonville, Fla., May 20, 21, 22,23,1919. Walter Harlan, 
secretary, 1426 Candler Building, Atlanta, Ga. 


Personal and Otherwise 


The American Tire & Rubber Co., Muskogee, Okla., 
has been incorporated with a capital stock of $100,000 
by C. F. Harris, Poteau, Okla.; William McMullen, 
Fort Smith, Ark., and others, to manufacture tires. 

The Yale Tire & Rubber Co., Yale, Okla., H. S. 
Blynt, manager, will equip a plant for the manufacture 
of automobile tires, tire protectors, tubes, etc. 

The Murray Wire Co., Newark, N. J., has been incor- 
porated with a capital of $125, 000 by J. H. Murray, 
Peter Igoe and J. R. Cooney to manufacture wire prod- 
ucts. 

The Keeley Tire & Rubber Co., New Haven, Conn., 
has been incorporated in Delaware with a capital of 
$1,000,000 to manufacture tires and other rubber prod- 
ucts. Edward J. Keeley and Charles H. Bortell, Jr., 
New Haven, are the incorporators. 

The Yale & Towne Mfg. Co., Stamford, Conn., manu- 
facturer of builders’ hardware, hoists, etc., has made 
application to increase its capital to $10,000,000. 

The Hollander Metal Stamping Co., New York, has 
been incorporated with a capital of $20,000 by H. and H. 
and S. Hollander, 133 West 113th Street. 

The Central New York Tire & Tube Co., New York, 
has been incorporated with a capital of $20,000 by'C. 
A. Weldee, H. Hartstein and S. Bernheim, 35 Nassau 
Street, to manufacture tires, etc. 

The Haynes Rubber Co., Winston-Salem, N. C., i 
planning to double the capacity of its plant for the 
manufacture of automobile tires. 

The Spencer Metal Toy Co., Spencer, Ohio, has been 
organized and will be incorporated with a capital stock 
of $100,000 to manufacture toys and various specialties. 
A factory will be erected. George Bouthinon, manager 
of the Spencer Metal Products Co., is the chief pro- 
moter. 

The Clinton Wire Cloth Co., Boston, Mass., has re- 
duced its working force at its Clinton plant. The 
change has been necessary through the cancellation of 
war orders. 

The Grand Rapids Brass Co., Grand Rapids, Mich., 
manufacturers of drawer handles, desk supports and 
other articles of hardware, contemplates the erection 
of a larger factory than it now occupies. It has dis- 
continued its manufacturing business at Belding. 

The Chillicothe Tire & Rubber Co., Chillicothe, Ohio, 
recently organized, is making arrangements to equip 
a plant for the manufacture of automobile tires. 

The Climax Rubber Co., recently incorporated, will 
locate a plant for making inner tubes for automobiles 
at Greenville, Ohio. 

The S. & S. Supply Co., Newark, N. J., has —_ 
incorporated with a capital of $50, 600 7 — 
Stern, Jr., Benjamin Staufenberger and J gi 
man, Irvington, to manufacture guns, etc. 

The Brown Carburetor Corporation, New York, has 
been incorporated with a capital of $125,000 by O. E. 
Edwards, 226 Seventy-sixth Street, and J. Bregman, 
1009 Eastern Parkway, Brooklyn, and G. D. Wardrop, 
Mount Vernon, N. Y., to manufacture carburetors, etc. 


Reading matter continues on page 84 
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©’ STAN LEY — 
GARAGE HARDWARE 


Specially Designed for Garages 





GARAGE DOOR 


Keep 
the Wind from 
Slamming tie Doors 
- against 
your (ar 




















This ‘“‘Cut Out” Makes Sales 
and Profits for You! 


HERE’S no doubt about it, a handsome cut-out such as that 
shown above (beautifully lithographed in nine colors) draws 
customers like a magnet. It shows clearly and strikingly Stanley 
ae Hardware in a way that develops inquiries and makes 
sales. 











100 Lafayette Street 





This cut-out is exceptionally attractive 
and elaborate. It is 50” long, 36” high, 
is made of heavy cardboard and can be 
adjusted quickly. 


This display is costly to produce, but it 
brings valuable results for the dealer. It 
will be sent free to those dealers who 


stock 10” and 24” Garage Hinges No. 


1457 and Stanley Garage Door Holder 
No. 1774. 


Send in a reasonable order for these 
standard, popular products, mentioning 
the name of the jobber through whom 
you wish the shipment made, and we'll 
see that you get one of these trade-build- 
ing displays promptly. 


Today is the best time to stock Stanley 


Garage Hardware. 
by leading builders’ 


It is carried in stock 
hardware dealers. 


The Stanley Works 


New Britain, Conn., U. S. A. 


TRADE 


New York 


(sw) Chicago 


73 East Lake Street 


MARK 

















Self- Releasing Door Device 

The Vonnegut Hardware Company 
of Indianapolis, Ind., has just put out 
the “Von Duprin” shop door device, 
which not only gives fire protection in 
a store building but also has the ad- 
vantage of an automatic entrance door 
equipment. It enables the customer 
to leave the store with arms full of 
packages without groping around for 
the handle on the door. It is only 














! 

Be. EE : J 

Inside and outside ieu of the Von 
Duprin” shop door device 

necessary in walking out of the store 


to touch the bar with the hip, thereby 
the and the 
opens through the weight of the body. 

The entire operation is unique. At 
the watchman turns his 
ide cylinder, locking the 
door on the barring admit 
tance except by key, yet permitting 
the door to be opened from the inside 


releasing latches door 


closing time 
key in the in 
outside, 


by a touch against the crossbar at 
any point. It is not necessary for 
the watchman in each instance to 
again lock and unlock the door, as 


each time the door is again closed by 
the door check the lock automatically 
locks itself. The outside cylinder has 
the feature of a night latch 
ment when the door is unlocked from 
the outside, and it is not necessary to 
again lock it from the inside, but close 
the door and the 
matically locked. 

The latch bolt is of an extra heavy 
hinged car type, easy in move 
ment and impossible, it is claimed, to 
bind. It is made in all brass or bronze 
only. The device is furnished with a 
grip and thumb piece on the outside 
of the door 


move 


same is again auto- 


door 


Reading 


‘‘Genco Safege’’ Razor 

The Geneva Cutlery Company of 
Geneva, N. Y., has recently placed on 
the market a new razor with a guard 
known as the “Genco Safege.” 

The blade of the “Genco Safege”’ is 
made from the same steel and forged 
and ground by the same methods that 
have made the “Genco” professional 
razors well known for their quality 
and efficiency. 

The guard of the razor is simple 
and yet effective. It not only insures 
shaving with safety even aboard ship 
or on a moving train, but because of 
its peculiar position as it lays against 
the blade, it guides the razor to the 
correct position for perfect shaving 
results. The absence of corners and 
small parts makes thorough cleaning 
of the razor a simple matter, and also 
makes this cleaning when 
running water is not always available, 
since the guard can be readily de- 
tached and both parts’ thoroughly 
wiped dry and clean. 

The razor is stropped in the same 
manner as the standard professional 
type of razors, and therefore it is 
easily kept in good shaving condition. 
In extreme where a_ regular 
strop is not available it can be pre- 
pared for satisfactory use by strop- 
ping upon the palm of the hand. 

The razors are packed in individual 
cases of genuine black leather or 
khaki and are shipped in display car- 
tons each holding one dozen razors. 


possible 


cases 


New Luther Specialties 
The Luther Grinder Mfg. Company, 
Milwaukee, Wis., announce an im- 


provement in their “Mechanic Special” 
line of grinders; also the addition of 
a line of heavy malleable vises. 

Special” 


The “Mechanic machine 





The Luther grinder 


84 


and 


which they are now manufacturing is 
one which has been especially made 
for the careful mechanic who appre 
ciates mechanical perfection in any 
tool which he owns. The gears are 
spiral cut and very deep and heavy, 
and are so set that the machine runs 
with no noise. There is a new method 
of fastening the flange on the pinion 
so that there will be no play to the 
grinding wheel when mounted on the 
machine. There is also a new ball- 
bearing device which takes up all end 
play in the shaft. The attachments 
for grinding various tools are ma- 
chined accurately, so that a perfect 
job can be done on tools needing great 
accuracy. The finish is in black 
enamel, as on all other Luther ma 
chines. 

The vise line has several features 
which are worthy of comment, one be 
ing that the slide on which the front 
jaw runs has been broached out and 
there is practically no play to the 
movable jaw. The vise is malleable 
throughout except the screws and 
jaws, which are of drop forgings. 
The jaws are interchangeable, and 
each size vise is so made that should 
any extra parts be needed they can 
be ordered, and will always fit per 
fectly. 


Salt Lake Hardware Catalog 


The Salt Lake Hardware Company 
of Salt Lake City, Utah, and Poca- 
tello, Idaho, has just gotten out a new 
general catalog, No. B, which is a mas- 
terpiece in so far as the makeup is con- 
cerned. Only a glance at this catalog 
will show that it was compiled with 
expert skill, It contains 2718 pages, 
in which are included a most complete 
line of general hardware, mining, mill- 
ing and general machinery, etc. 





heavy malleable vise 


matter continues on page 86 
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“A Lady or Child Can Easily 
Slide My Garage Doors” 


says Albert J. 
Hoehn, Aurora, 
[l., who has 
his 
equipped with 


garage 





Interior | Mr. 7 ehr 


special offset hinges whi ~y swi ng de 
QL ) 2 
ty T ME 
Ci 
Moy WAL A 


PATENTED 


Garage Door Hardware 


“The doors slide and fold tight into the door 
frame, can't sag and can't swing, against a mov 
ing automobile. They give perfect satisfaction.” 


| 
“Slidetite” hard | 


ware is made in 





sets for any garage, 
public or private. 
Write for par {cy 
ticular informa- 


furnished 


without obligation. 


tion 





Richards Wicox Manufacturing c 


ae prs AurRorRA,ILurois, USA. va 


pnretone n Richards-Wilcox Canadian Co,Ltd,.London Ont. 
“A hanger for any door that slides” 






















































































‘Scientific ’’ Spark Plug 

The cut below illustrates a 
sectional view of a new spark plug 
-alled the “Scientific,” which is being 
manufactured by Geo. T. Simmons of 
Janesville, Wis. The skirt of the 
plug, it will be noted, is especially 
thin. 

The plug may easily be cleaned and 
is aecessible. The insulating material 
is of high resistance and is said to 
withstand the engine heat to a re- 


cross 





The “Scientifie” 


spark plug 














markable extent. When in operation 
the heat generated by the explosion 
tends to heat this thin skirt, resulting 
in the burning of oil or carbon de- 
posits from the electrodes. 


Gas Saver Tablets 
To meet the demand of the automo- 
bilist, the Gastine Company of 
sridgeton, N. J., has placed upon the 
market “Gastine,” a gasoline saver 
and carbon cleaner in tablet form. 
It is stated that the chemical con 


stitution of Gastine is absolutely 
harmless, its chief ingredients being 
concentrated oils of great strength 


evaporated, compressed into tablet 
form and made to mix with the gaso- 
line in the cylinders. Tests on va- 
rious makes of cars have shown splen- 


did results from the use of Gastine, 
the mileage on cars per gallon in- 
creasing in some cases more than 30 


per cent, while the action of Gastine 
prevented carbon from forming in the 


cylinders. It is also claimed that 
Gastine is a gasoline purifier and 
power producer. Cars under experi- 


ment showed easier hill climbing abil- 





»GASTINI 











” Cawinn ee » 
THY STINE, COMPANY \ 
BRIVULTON, NEW JERSEY, OSA 


Gastine Po 
30% Gasoline 


Gastine, the gas saver and carbon cleaner 


ity, faster ignition and greater all- 
round power. 

Besides being an efficiency agent 
and gasoline saver for automobiles, it 
is advised Gastine has been used suc- 
cessfully in stationary engines, motor 
boats and motorcycles. 


‘* Stevenson’’ Valve 


Remover 
J. H. Faw, Inc., 37 Warren Street, 


New York City, is acting as sales 
avent for the “Stevenson” quick ac- 
tion valve remover. It enables the 


workman to have both hands free for 
removing the valve key and spring, 
and can be instantly released by press- 
ing the catch. The screw feature gives 
exactly the opening desired. 

In using the tool the remover is 
placed in position over the valve with 
the pronged end beneath the valve 
spring. Releasing the catch allows 

the pivoted button 


at end of screw to 
| rest on the valve 
| head. Then by 
| using the wing 
nut at the end of 
| the screw, and 
| turning a few 
times, it com- 
presses the spring 
so that the key 


may be lifted out. 
By merely touch- 
ing the thumb 
catch the remover 
is instantly dis- 
engaged and the 
valve removed for 
examination. 


action valve 





uir k 
remover 





‘* Nitro ’’ Carburetor 


The Sunderman Corporation of 
Newburgh, N. Y., is producing a new 
‘arburetor named the “Nitro” because 
it is claimed to deliver a highly ex- 
plosive mixture of great power, in 
stantaneous acceleration, smokeless 
and wasteless economy through a new 
principle incorporated in its design 

The “Nitro” model is of the plain 
tube type and is very simple in con 
struction. It employs a floating ven 
turi and a mushroom nozzle for com 
pensating the ratio of air to gasoline 
and for breaking up the fuel with an 
atomizing effect which produces an 
exceptionally fine fog or gas. 

















The “Nitro” Carburetor 

At low and idling speeds, the ven 
turi rests upon its seat with its nar 
rowest diameter opposite the mush 
room jet, leaving a very small air 
passage with consequent high suction 
on the jet for starting and _ idling 
purposes. This suction can be mod 
erated by the air bypass and its ad 
justing screw which partly destroys 
the suction on the nozzle at 
speeds and prevents the venturi from 
rising too quickly. 

The mushroom nozzle has a 
brated hole drilled in the end of the 
jet tube for the particular require 
ments of the motor upon which the 
carburetor is installed. The jet feeds 
into the mushroom head and_ out 
through four small holes spreading 
he gasoline by capillary action in a 
thin fan film to all sides of the under 
surface of the slot. Here the ascend 
ing air picks it off at right angles to 
its path in a very fine vapor or fog 
The nozzle works on the atomizer 
principle and is claimed to be very 
efficient in breaking up the fuel, 


lower 


call 


Reading matter continues on page 88 
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Here is One King 


THE KING “= 
BALL TIP 


DETACHABLE and ADJUST- 
ABLE Spring Hinge 


Which Shall Retain Partial- 

ity and Public Favor Every- | 

where, in the future as well 
as the past 












Right Price 


Order Now for Immediate or Spring Shipmem 


Large Stock 


All-steel construction, highly fin 
ished. Simple, strong, durable and 
attractive in design The spring 
tension is easily and quickly ad 
jJusted with a common wire nail 
and the door taken down by releas 
ing the spring and withdrawing the 


While these hinges are most com 
monly used on reen doors, they 
are suitable for lavatory and storm 
doors 

Spring replacements can be made 
without tools 

Tested, oil tempered springs in- 
sure long life 


pin without removing any screws 
or using any tools 

Hinges packed one pair in carton 
with screws, and six dozen pairs 
In case. 


No. 2700 


Wlustration Four Times Full Size 


zune" ALLITH-PROUTY CO. (322 


N k 
Garage Door Hardware aa 


Pr a as eg DANVILLE, ILLINOIS, U. S. A. Phitadeiphie 


Hardware Specialities San Francisco 























~ Notes of the Retail Hardware Trade 


| AWSON, GA.—The Dawson Hardware Company has 
bought the stock of the Watkins Hardware Com- 
The 


pany and consolidated it with its own. firm’s 
business is both wholesale and retail. 

BLACKFOOT, IDAHO.—N. J. Hanson and H. H. Thorn- 
ton have engaged in the hardware and implement busi- 
ness. 

CANTON, ILL.—T. B. Bass, 21 East Side Square, who 
has been in business for the past 45 years, has disposed 
of his hardware stock to John A. Cass. He will con- 
tinue to handle vehicles and implements. Catalogs re- 
quested on a general line of hardware. 

MARION, ILL.—The Duncan-Baker Hardware Com- 
pany, 304 Public Square, recently held a stockholders’ 
meeting. The officers of the company are: J. H. Dun- 
ean, president; J. R. Spiller, vice-president and Ray- 
mond Shaw, secretary and treasurer. 

SipneEy, ILL.—G. D. Boone has sold his stock of auto- 
mobile accessories, belting, packing, fishing tackle, 
washing machines, mechanics’ tools, builders’ hardware, 
shelf hardware, etc., to Bruhn & Kracht, who request 
catalogs on furniture and pipeless furnaces, 

CLINTON, IowA.—The Godskesen Hardware Company 
will move to a new location at the corner of Sixth Ave- 
nue and Second Street. A complete stock of the fol- 
lowing will be carried, on which catalogs are requested: 
automobile accessories, baseball goods, bathroom fix- 
tures, builder’s hardware, building paper, churns, crock- 
ery, glass, dairy supplies, electrical household special- 
ties fishing tackle, furnaces, galvanized and tin sheets, 
hammocks, tents, heating stoves, home barbers’ sup- 
plies, kitchen housefurnishings, mechanics’ tools, paints, 
oils, varnishes, poultry supplies, prepared roofing, 
ranges, cook stoves, refrigerators, shelf hardware, 
sporting goods, wagons, buggies and washing machines. 

Exira, lowa.—Corl & Terhune are purchasers of the 
stock of belting and packing, electrical household spe- 
cialties, kitchen housefurnishings, washing machines, 
shelf hardware, etc., of J. Nelson. 

GRIDLEY, KAN.—lH[enry Bahr has taken over the stock 
of Olson & Bahr. 

SALISBURY, Mo.—Herman & Lee have been succeeded 
in business by Perry Lee. 

Rockport, Mo.—William A. 
his stock to P. A. Holloway. 

St. PauL, Nes.—The Anderson Implement Company 
has been incorporated with a capital stock of $50,000 
to deal in: automobile accessories, belting, packing, 
buggy whips, builder’s hardware, cream separators, 
gasoline engines, heavy farm implements, pumps, 
wagons, buggies and washing machines. The incor- 
porators are A. P. Anderson, G. E. Anderson and T. T. 
Bell. 

LuppEN, N. D.—Gail W. Botts, purchaser of a hard- 
ware and implement business here, requests catalogs on: 
automobile accessories, baseball goods, bathroom fix- 
tures, bicycles, buggy whips, builder’s hardware, chil- 
dren’s vehicles, churns, cream separators, cutlery, dairy 
supplies, dog collars, electrical household specialties, 
furnaces, galvanized and tin sheets, gasoline engines, 
hammocks, tents, harness, heating stoves, heavy farm 
implements, iron beds, linoleum, lubricating oils, me- 
chanics’ tools, paints, oils, varnishes, glass, plumbing 
department, pumps, ranges, cook stoves, refrigerators, 
sewing machines, shelf hardware and washing machines. 

CUMBERLAND, OHIO.—Petty & Keys have sold their 
hardware business to C. S, and Print Bond. 

New LEXINGTON, OH1I0.—William Schofield has re- 
cently remodeled his store room, including the installa- 
tion of new electrical fixtures, etc. Catalogs requested 
on: automobile accessories, belting, packing, bicycles, 
buggy whips, builder’s hardware, building paper, chil- 
dren’s vehicles, churns, crockery, glass, cutlery, dog 
collars, electrical household specialties, fishing tackle, 
furnaces, hammocks, tents, harness, heating stoves, 





3ischof has disposed of 


heavy hardware, home barbers’ supplies, linoleum, lub- 
ricating oils, mechanics’ tools, oil cloth, paints, oils, 
varnishes, plumbing department, poultry supplies, pre- 


8& 


pared roofing, pumps, ranges, cook stoves, shelf hard- 
ware, silverware, sporting goods, tin shop, toys, games, 
wagons, buggies and washing machines. 

CAPRON, OKLA.—The Capron Hardware Company 
stock has been sold. W. W. Morris is the purchaser. 

Wor Run, On10.—William Rebok has succeeded J 
E. Osterwise as manager of the James Supply Com. 
pany. Catalogs requested covering: baseball goods, 
builder’s hardware, crockery, glass, cutlery, dynamite, 
furniture department, heating stoves, heavy hardware, 
iron beds, kitchen cabinets, kitchen housefurnishings, 
linoleum, lubricating oils, mechanics’ tools, oil cloth, 
paints, oils, varnishes, ranges, cook stoves, shelf hard- 
ware, silverware and washing machines, 

MIDLAND, Pa.—John Yingst has sold his interest in 
the City Hardware Company to M. N. Yount. The 
business will be continued without any change in the 
firm name, and a complete line of aluminum ware, 
vapor oil stoves and heavy farm implements will be 
carried in addition to the regular stock. Catalogs re 
quested on heavy farm implements. 

NEw CASTLE, PA.—Dickson and Company, who have 
conducted a hardware business here for many years. 
have decided to retire, and have sold their stock to the 
H. R. Huston Hardware Company. 

CANADIAN, TEx.—The hardware business formerly 
owned by the Farmers Exchange Mercantile Company 
has been purchased by the Nolen Hardware Company, 
which requests catalogs on: baseball goods, belting, 
packing, buggy whips, builder’s hardware, churns, 
cream separators crockery, glass, cutlery, dairy sup- 
plies, dog collars, electrical household specialties, fish- 
ing tackle, furniture department, galvanized and tin 
sheets, gasoline engines, hammocks, tents, harness, heat- 
ing stoves, heavy hardware, iron beds, kitchen cabinets. 
kitchen housefurnishings, linoleum, lubricating oils, me- 
chanics’ tools, poultry supplies, ranges, cook stoves, 
refrigerators, sewing machines, shelf hardware, silver 
ware, sporting goods and washing machines. 

FREEPORT, TEX.—The Tobey Hardware Company has 
increased its stock from $7,000 to $12,000. 

OCHILTREE, TEX.—Guy E. Holt has taken over the 
stock of bathroom fixtures, builder’s hardware, plumb- 
ing department, etc., of J. Wright. Catalogs requested 
on plumbing materials. 

Troy, TeEx.—Q. W. Thompson has disposed of his 
hardware stock. 

RUTLAND, VT.—Robert O. Weir has disposed of his 
interest in the firm of Bucklin & Weir to George A 
Bucklin. 

THomAsS, W. Va.—C. N. McIntire, who has been in 
the hardware and furniture business for many years, 
has decided to retire, and has sold his stock to Charles 
Pell and William Boyer, who will continue the business 
under the new name of the People’s Hardware & Furni- 
ture Company. The new owners request catalogs on 
the following items: automobile accessories, baseball 
goods, bathroom fixtures, belting, packing, bicycles, 
buggy whips, builder’s hardware, building paper, chil- 
dren’s vehicles, churns, cream separators, crockery, 
glass, cutlery, dairy supplies, dog collars, electrical 
household specialties, fishing tackle, furnaces, furniture 
department, galvanized and tin sheets, hammocks, tents, 
harness, heating stoves, heavy hardware, iron beds, 
kitchen cabinets, kitchen housefurnishings, lime, cement, 
linoleum, lubricating oils, mechanics’ tools, oil cloth, 
paints, oils, varnishes, plumbing department, poultry 
supplies, prepared roofing, pumps, ranges, cook stoves, 
refrigerators, sewing machines, shelf hardware, silver- 
ware, sporting goods, toys, games and washing ma 
chines. 

Fox LAKE, Wis.—F. N. Pettengrew & Co. have sold 
out to Streich Bros. 

GLENBEULAH, Wis.—William Mueller has bought the 
stock of hardware from F. E. Wind. 

SHAWANO, Wis.—George Wagner has purchased an 
interest in the implement business of Herman Heller 
Heller & Wagner is the new firm name. 
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What Sells 


UNIVERSAL Home Needs? 


They are the best in mechanical construction, 
material and quality. Nearly every home in 
your community is using with the utmost satis- 
faction utensils bearing this UNIVERSAL 
Trade Mark. 


Our national advertising in the prominent 
publications such as The Saturday Evening Post, 
Delineator, Woman’s Home Companion, Pic- 
torial Review, Literary Digest and many others 
keep up the interest in UNIVERSAL Bread 
Makers, Food Choppers, Percolators, Electrical 
Appliances, Vacuum Bottles, Cutlery, Pocket 
Knives, etc. 


Make our advertising your advertising by fol- 
lowing it up with attractive window displays and 
advertising in your local papers for which we 
will furnish electrotypes. This will help exploit 
the idea that your store is headquarters for UNI- 
VERSAL Home Needs. 


UNIVERSAL Home Needs are made to meet 
the Home service requirements of the consumer 
and the store profit requirements of the Dealer 
Act today, not tomorrow. 


{UNIVERSAL} 
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~ AS EASY TO 














—and Every Bit as Easy to Sell 
Tremendous Demand 


»>5ADGER 


SLIP ROOF OUTFITS 


The selling hit of the busiest accessory 
season motordom has even-seen. A big 
profit-getting opportunity for dealers every- 
where. Conditions ripe for a quick cash-in 
for you. War shut off automobile produc- 
tion. Motor car prices high. Everyone try- 
ing to keep the old machine in service longer. 
Thousands of these veteran cars will de- 
mand new tops—and will have them. 























BADGER Slip Roof Outfits give you wide edge 
on this exceedingly profitable trade. Nothing to 
equal them. No competition. A 100% right top 
covering. [asy to put onas coat. Notrouble. No 
misfits. No skilled labor costs. 








IXverything complete—tacks and all. No trim 
ming. Nocutting. Correctly patterned from orig 
inal tops furnished by car manufacturers. Guaran 
teed perfect fit. For practically all makes of cars 
Buick, Dodge, Cadillac, Maxwell, Ford, Stude 
baker and many others. 

Highest grade, most durable materials. Strongly sewed 
Can't rip out. Big quantity production enables you to sell 
at half ordinary new top prices. 

DEALERS! Write for proposition. Get this profit-earn 
ing information. Get it now. We need a representative 1 
your territory at once. The dealer who does secure repre 
sentation of BADGER Slip Roof Outfits is absolutely certair 
to realize a big, positive profit return. 

We have the facts to prove it—ready for you. Send foi 
them. 


WISCONSIN AUTO TOP CO. 


4 Main Street, RACINE, WISCONSIN 


PERFECT FIT-HALF USUAL COST 
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$10002°° REWARD 


To Ford Owners 
We offer $1,000 Reward for the crank that GG Onch! 
flo 


. iS peo 
will turn around backwards through pre- ENN y 
. Mb uti +/ 











ignition or back-fire with a Sandbo Ball 
Jearing Crank Release properly attached 
and in good working order. Bear Manufac- 
turing Company. 


No More Broken Arms 


With this remarkable device attached the crank 
can be turned forward only—it is absolutely im- 
possible to turn the crank backward under any cir- 
cumstances. ‘This makes it absolutely safe when 
the car back-fires. No springs. No rattle. No 
noise. 


Positive Safety Device 
Number Plate Holder 


and 


Crank Holder 
3 In One 


Sell The SANDBO 


Ball Bearing Crank Release—The 
Fastest Seller of all Ford Accessories 








DEALERS: Order the Sandbo Ball Bearing crank re 
lease from your jobber or write us at once for our liberal 
Dealers’ Proposition on this crank release and our various 





THIS IS ~ 
OUR 
PROTECTION 


Bear Manufacturing Company 
1000 Bear Building ROCK ISLAND, ILLINOIS 


other high grade Ford Accessories. 
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Quickest—Easiest 
Operating Tire Pump 


Ever Produced 
A YANKEE Tire Pump shoos all the 


bugabooness from tire inflation. It 
is no longer a trouble or a terror. 
Here's all there is to it—clamp 
YANKEE Pump to running board— 
holds itself in place—couple hose to 
tire—a few back and forth sweeps of 
long easy-to-handle handle and job is 
done. 90 lbs. before you know it. No 
back-breaking effort but ease all the 
way through. Never loses compression. 
Never leaks. Plunger never dries out. 
Collapsible handle. Folds into small 
space. Liberal hose length. Reaches 
either front or rear wheel. 


$5 East of Rockies 


A real, reliable, power- 
ful pump—not a makeshift. 
Handsomely finished. Lasts 
longer than your car. 





If your dealer cannot 
supply you, write us 


Apex Electric Mfg. Co. 
1410 W. 59th St., Chicago, Ill. 


Pacific Coast Representatives: 
Hughson & Merton, Inc., 
770 Farrell St., 

San Francisco, Cal. 
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= VBSUVIUS 


* THE QUALITY PLUG” 


















| IT 

 Here’s a Safe Bet! 

' eres a Sate bet: 
That if you lift the hood of — HI 
100 cars, 75 of them will l/ fhe H 

Hi look like this ae ~~ 

H with as many different {| 
makes of spark plugs as sai 


there are cylinders to each 
motor. 






































H Such a condition shouldn’t H 
H exist! No one can get 100% Hi 
FH spark plug efficiency from H| 
FH a motor that has several H 
H different makes of plugs. Hy 
HH The motor should look like | 
Bi this. 
IH | H 
lH H 
H| T’S time the car owner realizes there is a vast differ- |} 
H ence in different makes of spark plugs—that cer- [| 
H tain types will produce wonderful results in one — |f) 
H| motor and fail in another, for some motors throw more || 
H _ oil than others, some have greater compression, others — |F| 
ie are not as young as they used to be. H 
H This gives you the opportunity for service. 1H 
3 He 
H If the customer’s motor looks like the one above, it’s | | 
IH certain it has lost its old-time “pep” and you can per- — {fH 
He suade him to take the old plugs out and install a com- | /} 
IH plete set of Mosler Vesuvius “‘two-piece”’ plugs. ii 
i 1] 
H The type of the motor doesn’t matter, nor how old it | 
H is, if it is in fair working order—there are Mosler |} 
F | Vesuvius Plugs that will best meet the conditions and — |fi 
H | us . ‘ . : 3 
H us par on insure that each cylinder receives the same perfect [5 
H ignition, and produces a uniform amount of power. |B 
i With this new set of Vesuvius Plugs the old motor — | 
H will run like the ticking of a clock, pick up like the flash 1H 
i of a gun, and will take the hills with ease. I 
1H This is the kind of service the customer will remem- li 
HH her with the favor. i) 
1A] : 14 
H MOSLER VESUVIUS If you haven’t had a copy, send for “Mosler on Spark 1H 
| Sold at the Standard Price Plugs,” which tells the right plugs for all motors. HF 


$1.00 each Address 


A. R. MOSLER & COMPANY, New York, N. Y. 


iz) f 
Also Mfr \I er Tractor Plug (Mica) $2.00, Spitfire plat 1 point) Plug $2.50 or I . ae 
rt Representative \uton ile ' es Co.,, 18 Broadway, New | 


ge avuuuuenevunrareucegyeeueeaureent vida 


tess <j 
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ih 
- 1) YEARS OF LEADERSHIP bs 
Wii SS IN SPARK PLUG MANUFACTURE = a 
LAS = — ’ : URE = — =< Af ZF ADL At | 
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GENERAL GOODs. 
manufacturer are printed i 
those obtainable by the fa 
orders and broken package 
bowe r prices are 


Goor 


SPECIAL GOODS— 
Teiat« to goods of 
publication of the 





partic 
prices 


WOU 


OC CO A 


Is which are made by more than one 
un Italics. The prices named represent 
ir retail Hardware trade. Very small 
8 often command higher prices, while 


usually given to larger buyers. 


Quotations printed in small type (Roman) 


ular manufacturers 
named and are 


who request the 
responsible for their 


ul HA WHTIVUL EAE 


SA THNOMTUMVTTH NTT TTT THT 


aaa Hardware Prices 


On some goods slightly lower prices are obtain- 


retail trade. 


able for large lots. 


STANDARD LISTS AND DIRECTORY OF MANUFACTURERS. 


—Contains the list prices of many 
lished in loose-leaf form and is key 
subscription service. 472 pages, 7 
ADDITIONS AND 
to suggest any improvements with 


quotations as correct and as useful as possible to Retail Hard- 


4 x 10 
CORRECTIONS. —The 


February 27, 1919 
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ire 


ee 


leading goods, 
rt 


It is pub- 
up-to-date by a monthly 
inches. Price, $7.50. 
trade are requested 
to rendering these 
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correctness. ‘They usually represent the prices to the average ware Merchants, 
Ail i A i Hl | {i dU i us 
Hollow Augers— BELLS—Cow— BORERS—Bung— 

Absusters—siina— Bonney a. pes on 55.50 @ $6.00 | Wrought Cow Bells.........++. 30% | Muterprise Mfg. Co.seeseseeee 20% 
H. B. Ives Co.: Machine Bits— Hand— BORING TOOLS—Automatic % 

Blind and Casement........ 35% Zo} Russell Jennings Mtg, Co....... 35% |Polished Brass ...ccccccves List net | Millers Falls, No. 3, per doz., $14.2 <8; 
Superior Spring Hinge Co Lebanon Machine Co.: White Metal . eeccecee List + 5% No, 4, $15.03; No. 45, $15.60. 

Casement adjusters .......... 25% Combination Point ...........2 0% |Nickel Plated . Poecuenl List + 5% BOXES—mitre— - 

Window Stop— Screw Poiut..... Eas SE SERIE. 104|© BE, Jennings & Co......-.++-2 0 

ae ETT Post Hole— Miscelianeous— “a walle. ae w iauguen. a 

es’ Stop Bead Sere ‘ : justable, 3 i . : — a sangdon Acme, size 
= _ ~~ be " “ -_ — | Hall, No. 1 Adjustable, 3 in POM DOU o2csccceces 4b, 5 & Sag $9.14; New Langdon, Imp. siz 
ADZES— Hall, No. 2 Adjustable, 3 in Church and School....0+.+00++ 498] gb ceccecvcccecccccccceress $7.20 
Carpenters’, Kings, per do $24.20 irnip Gongs, Brass and Beil Sneit— 
Ship, Lipped is $28. 42 Hall, No, 3 Adjustable, 5 in 1 ties s, Steel ‘ List + _ a &. tip 5 Locked Cor 
j to. » Co.: rl sONGS, COheeececsessees eve ntere jangenble Lac ee : ornet : 

un {Rhee ge ge es eee eee BELT DRESSING— Nos. om 5. 15¢; 2, 1%¢; 3 
cut, % doz. lots, per doz..$40.35 Post Hole, 3 in, to 9 in See Dressing Belt, +44 ‘aod: he ale a ty 10 gh 

Ship, plain, 4 to 4% in. cut, Post Hole, 10 in, to 16 ip Rt og BELTING—Leather— O¢ ii 4 50°, 
¥% doz, lots, per doz.....$3 aes ee » per doz sevens B1G.501 From No. 1 Oak Tanned Butts. anaces a aaa a ia ali 

eS eS aaa ’erfection, per doz - 16.007 Bejting, Ex. Hvy., 18 08..0.0+00+ 030% > . 

ANCHORS— Split Hdle, Diggers, per doz, 14.00 neltian, Heavy, 16 03....+.+0+. 408 commen Balt CStey ets  of5.20@ 55. 

Varker Supply Co.3 Ship Augers and Bits—- — Belting, Moki, Os GB vo00 000 45% ee in. 8 10 1 
Screw Anchors ........ -75&10% | Ship Augers up to 8/8ths..List, Net) Belting, Light, 13 02...0.0+0+04 04 50% Samson Per doze ; 

AINTI-RATTLERS— Larger .......... eecceerss 10) Second Quality, Sides........+.+: 554% Series 8000. .$ 

he a ioe F : oO peeton — hi t we s “f * _ “i luding ; Shoulders, Belting........ 50 & 10% Series 7000. . 

tatters, gt doz. pairs, os . 16/l6ths ist, Net, Larger.. if Belt 2nd al... .60 Series 
k * fae’ = ne aid be - KE. Jennings & Co.: ae cater gt i ee % Series 

L Hommedieu's  ......005- net " ' 3 eas ¥ Serie x 

Fernald Quick Shifter, } hy ON: 2c susks ne Kae eee 10% No. 1 ; acing Sides, per sq Series 3400.. 
MAMS 60 0et¢2005600 2 50@ $3.00 Watrot above 1 in...... List, Net Leather i acing ides, per sq. BRACKETS— 

Safety Quick-Shifter, Lebanon Machine Co, Ae aon Itide, No. 1. 1m sutes Atlas Mfg, Co.: 
pairs .....2.-4++. $2.2 $2.75 BE FM a vacénss 6b0b0 eas 60% 17 ft. and over...ceoee 48 & 504 ietar’ »s n0@nn% 

Auto Door” Antl-Raitiers, per nell Mig. @o.: Under 17 $9. ft. vee. ona eae’ 42¢| gettin's wic't Steel... pied 4 
doz, puirs .....+. + S180) Ship Augers, Blk, Twist..... 10% Rubover Griffin's Folding Brackets Bae cat 10% 

Ss > ste ‘ Path : ‘ i bo oa 

Fernald | oe ag 1%. PTS.%: dal | oe rm were, Pol, Twist. .List Rae Competition (Low Grade)...... McKinney wro't Steel. + ST BRIOR 

A _ an=— ee } solid Cente Xe New List 50é710. | Stanley's No, 7T92......... 
olid Wrought, per Ib... ..22 ¢| Ship Augers i Standard: oss sso! Vew List 40 10q |) Stanley's Folding No. 794..... 20% 
eat, Helm, Borris & Co. Star. |AUTO TIRE PROTECTOR— iBest Grodcs ....-00004 Vew List 35. |K. & FE, Wrought Shell...... 35104 
I . doz., $15.00 Am, Automobile Aecessories Co. : BELTS bie age in & Bushnell Mfg. Co.: 
yaad syde ‘Tyres 50% a » JO i. ratchet, pe me 
Peter Wright & Sons, # I. 80 to | inayde_ Tyre -50% | Woodworth Mfg. Cor "$22.00. ee ee 

246 9946+ OF o 6 void o-Strete 

eee oe to ee ni 2° | Single Bit, base weights, unhandled gr apes for 1916 Ford, BRAKE SHOES— 

Millers Falls Co., ea. $32.47 First Onality oe No-Stretch Fan, for 1917, Ford, f Uniined, Md Ford Car, ver pair.25¢ 
APRONS—Blacksmith’s— ees, OMGHBY oc <occarcetlt0 CHCD veereeeeeeeereereeee eed 6 Lined, for Ford Car, per pair. .70¢ 
Livingston-Cooper Corp. : | Double Bit. base weights: ” BLOCKS—Tackle-— Goodrich Lenhart Mfg. Co.: 

a" a. ee ee First ie ity aceon 1.50 Common Wooden seseoveeeerees 25% Goodrich a a Shoes, 1 & 
ABE Daehn oe ae F MEEEE cveneseces abeecnee nue pS 2p. ¢., Unlined, ea, per set, 80¢ 
Medium and Heavy Split List net Second Quality ..ccccoeees 18,5) | Patent ii Lined, ea, per set....... wee NDE 
Medium and Heavy, Mule.List net| Extra for handles: Per doz. Athol Machine Co : 2 P. c. Thermoid Lining, ea 

AUGERS AND —— | Bvtra Qualsy ..00:6 Riatebaces $4.75 Drill Blocks ... .o<css .List net MEE. 5% dele eiee yh 50 
Ordinary Double Spur........ rhe UE reelstor . 4-28 BOL TS—Anchor— 2 a ce. Lined, Rival, ea. per nh 
ennings Pat., Bright. 167% ES Geert eee err re 4.25) Ankyrn Mtv. Company: BCE oreccccccccce ee 1.25 ss 
Black Lip or Blued............. M08) NO. 2 vcvicccscccccsssicesss OO) Apkeyra Anchor Bolte.......; 30% | BROILERS— 

Boring Mach. Augers....40@ ai Marble Arms «& ashe, 4 0.3 - ye Ankyra Collapsing Tools...... 200%, | WV pdb A 85 
Car Bets, 12-18. 0688 0660560 5&7 54 Safety, Llunting e.. 2 et >] Purker Supply Co.: ie Winig- eo 0 35° 
Conn. Valley Mfg. Co.: lidle., per doz.... ; 00 2 Anchor Bolts or Screw Anchors Broller, Sherwoods .......... 10% 

Wright's Jennings ....... Hickory, Nos. 5 and 6, e: F5&1O% oe a - 

Wright's Solid Center doz. ows Star Expansion Bolt Co.: niting-Adams Co. : 

Chin Valley Blue Twist..... Camp, No, 9, Hiekory Sebeo Screw Anchor......... 50% posers , — Bk p> 9 ole weavers 20 G 
A. Ives Mfg. Co.: } per doz. ...... . Carriage, Machine, &c.— Medium, Paint ...0.seeeeeee 30% 

, Mephisto Pr Ben an ie |} Camp. No. 10, Hicke ry Hdle 1 Common Carnaue (out thread): Good, Varnish ...+..eee00- HO" 

Jennings & Co 16 in. or 20 in., per doz ; j % x 6, and smaller..cecoess 354 beg — 
’ 9 7 100 t . 

No. 10, ext. lip, it andard list : $23.10 rs] Common Carvian rolled thread) Medium Kali mains 

No. 30 standard list... 2 ’ No. 15, Dble. Bit, Hick. ) ¢ sf nile 7” Md, alse B wesecses 

scar bauer maminn’ tise Camp. 0.) A I ae, Bu. ea | 4% x 6, and smmaller..... oe. 1 og 

: ‘ 15% dle., 2 Ib., I lai )¢ Larger of JOngers.0v0s 68 0% 5 Medium, Dusting ........... 

Lebanon Machine Co. L.& 1 J. White: Phiia., Eagle, $3.00 lists. .vs ss 60 Good, Floor & Honse hold. . 
No. 108 High Speed Z Twist, Iiand, 4 and 5 in. eut, per doz. Bolt Ends, H. P. Nuts.....-25 & 5 Median, Floor & Hon 
25&10% M doz. lots............. $17.40) Nrachine (ent thread): hold 
No. 308 Cabinet Z Twist 40% | wade Pag bg in. cut, per doz 34.79 44 « ¢, and smaller......- sees 40% —: ae al ' 
No. 0308 Liberty Finish 10&10% B Vi, OZ. lOth. . cece eeceees . Larger or lo ger..ecoces 25 & 5 apd Taser n, shaving ss 
Lebanon Machine Co | ALANCES—Sopring— Door d Sh 7a e - i oo ' 
° Hig! mt vl op, | ’ an utter Warner's Cream Cartridges 

No 18 — 1 Bp vd a th : t =e | Chatilion’s: e Wrought Steel for brush, per doz...... oe 2.80 

<i 2n&10% Light Spring Balances... .List, Net barrel Japanned— BUMPERS—Barn Door— 

No. 2312 Cabinet Z Twist. .40&10% Stroight Balances List ee ae OR Re re pean ees = ——— Mfg. Co., No. 16 Barn Pe« 

No. 318 Cabinet Z 10% Cirewlar Balunees ..ccceees dl SEO cacccntekes sesoue acd 04% NER, WH GBs ccvcccaccer $1.80 

No, 1308 Finished, Black, Hol-| | Large Dial 9... 0. -eeeeeeee 10 Bartel Dommpebns RUTTS— 

5OK10% | Peck, Stow & Wilcox Co io 30 DIONE: occa venaioawns » List N et Wrought brass ........List + 7! 
Bright, Hollow 60% Per gross $16.60 $27.00 FGGOY sv isccseses ° . BRIGHT 
3 fin’ sd Shanks & Edges, : : : Spring Jap wccvecccvsccess CAGE NOVO: 6 vces 65600200002 41 
Profile Brand 60&10% | BALERS—Waste Paper— eT i) ere eR Reversible and Broad......... 454 
No. | 4308 Natural “Twist, ‘Bages | Davenport Mfg. Company: Square : a i 2 rr aan 0 
No. '3306 Profile Seta, ea $1.00 = al ‘ Lge oe i is SS, Brass: Bay rel pian acta Be 2 Table Hinges .......... 25E 10%? 
Pexto Solid Center.... BO&10% 3. Open Top, $69; No. 4. SPYING «1+ -sereevees ° Chest Hinges ..... wtcceeccers 30% 
Vrogressive Mfg. Co.: $95. nnd No. 4, Open Top. Spring Neck ....++0+ . BRONZED ; 
Forstner .... 25% $110 eneh ives’ Mortise Door } ..,,,.. 331.0; | Light, Narrow, Loose Pin..List + 50+ 
Pugh's Black 5% No. 2, Home Model, ea., $12.50; Ives’ Wrought Door § Light, Narrow, Leose Pin, Ball Tip 
Snell Mfg. Co | No. 2. Business Model, ea., Expansion— te” doz. parr, 
Poxtra err re 40% $16.00; _ 4. Institutional Ankyra Mfg Compene : ann, 2 2% 3 3! fin 
Jennings’ Patte .. 5ab-e-nn abe 25% Model, , $18.00 ee Foo aoalllngs Saas ey == , 2.15, 2.40 2.80 300 110 
var o— PR aia oe Pp : : zie roa pS Tip, yg 100 ~~ 
en ™ en - in ye ‘ , arker Supply Co.: 
Russell Jenning +. : 20% | Steel Crowbars, 10 to 40 Ib. Lag Type an of vax2! 
"e ee — ‘a per ib, 10146 Muchine Bolt Type i5&10% $27. 50 P r 50° 50 50 32 00 70.00 
Russell Jennings Mfg. Co fy > > 3 , Pre “praget ry ee Yrdv, 55 
y - a Pinch Bars, per Ub. ...cccccses 10Y.¢) Ktar Expansion Bolt Co.: v4 r 
105 tigh Ctored % Twist, |BASES—Porch Sebeo & Star Expansion Bolt 59.00 75.00 
Dowe Tapping..... 25&10% |S. Cheney & Son Stove— 50% GE _ 
none peel sony 4 ea Zimmerman Patent .....-. EA ME Signe Bolte ...«occcecceccess 6624 0. I a Ss apg 
a e . . ee Halen 0.3 
Conn. Valley Mfg. Co.t Be: BASKE TS—Gavantesd Tire— 10 &s¢| Fabanned Cenary ......List+ 45" 
Vright’s Patent ‘ . 10% | Hall Mfg. Con: ” 817.52 Common Iron ..ccccoccceses 40 er. Brass Canary ........... 10° 
Wright's Patent, Machine as Hall, 1 ba per doz a 04 MEE asnasees KeRGRO EERE OAS. 704 Parrot) Cages, Aviaries, Cav 
List + 20° Hall, 1% bn. per doz - American Sere w Co. OT REPT etrrr 10% 
lark Pattern . - % BATTERY BOOSTER— tia Bay State, list Dec, 28, 99. 50% CALIPERS AND DIVIDERS— 
Jennings & Co., Arrow | France Mfg. Co., en $24.00 Eagle Phil., list Oct. 16, '84..70% | athol Machine Co. 
> y | 
hah RR Re : “2. %|' BEAMS—Scale— ee oe Toggle— Premier; A. M. O............ 2n% 

New list, No. 1, $30.00; No ie hatillon’ « No. 1, List Sent. 25, 1918.) Ankyra Mfg. Company: CAL K6—Toe— 

$24.00 per doz. 1..200 3200 400 600° 1000 1b Ankyra Anchor Bolts......... 30% Blunt and Medium, 1 

Clark Pattern ........ .- 40% , ' $5.00 $3.75 $4.90 $7.10 $14.00 Ankyra Collapsing Tools. 20% 100 prong, at o- 

tussell Jennings Mfg. Co % to No. 2 25% | Parker Supply Co.: Sh +} Se ee a ee © 6 "1 

2% in., $24.00 15% |P. 8. & W., Toggle Bolts, No. 2.......... 200, | Sharp, 1 prong, per 100 tb. 4 

Pexto Clark Pattern......... 80&10% List Sept. 25, 1918. .163%4 % Toggle Bolts, 10a and 10b....40°% Heel— 
Gimiet Bitse— Sargent & Co Star Expansion Bolt Co.: Blunt and Medium, 1 prong, it” o 

(See Gimlets and Gimlet Bits.) List Sept. 25, 1918..25%! Sebeo Toggle Bolts.......+...80% DP cures evan eons $6.70 
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« hampion 





Dependable 
Spark Plugs 





Withstand Shocks of 300 Sledge 


Hammer Blows Per Minute 


The results of various ex cessfully withstand such severe 





(HAMPIOh 


haustive factory tests imposed trials are largely a result of ten 
REG.U.S. PAT. OFF. upon Champion Spark Plugs years’ study and experimenting 


completely demonstrate their that developed our patented gas- 


ability to endure every punish- ket construction and eur Num 
ment your car’s engine can im- ber 3450 insulator 
pose. 


The test illustrated here is Dealers apprecsae the gree 
knows as the “shock test.” The selling advantage of this supe 
shock, which the Champion ‘Tf Insulator, which offers 2/ 
Spark Plug must survive with- "> the resistance to shock 
out injury, is the equivalent to a and vibration compared with the 
weight of 344 pounds, dropping hest previous insulator 


with the rapidity of 300 times 
per minute, Phat is one of the several rea 
sons why Champion Spark Plugs 
The qualities that enable are more durable and dependa 
Champion Spark Plugs to suc- ble than ordinary spark plugs 





Champion Spark Plug Company, Toledo, Ohio 


Champion Regular 74-18 
Price, $1.00 Champion Spark Plug Co..of Canada Limited, Windsor, Ontario 








96 


HARDWARE 








Sharp, 1 prong, 100 Ib..... 
Detachable, Screw ... ° 
Detachatle, Drive...sccsseees 
CARBOLA- 

Carbola Chemic ical Co.: 






Trial Pk@en., CB. .ccccccscccccslt$ 

10 Ib, Pkges, per doz.......- $8.00 

50 Ib. bags, CB... ccccee cease COP 
CARBON REMOVER— 


ssories Co. : 
-- 50% 






American Automobile Acc 
Carbogor, qt. $2.. 

CARRIERS—Litter— 

Hunt, Helm & Ferris Co.......25% 

CARTRIDGES—Metallic— 
F.0.B. Factory: 


Black Powder, 22 Rim, $1.80. 
eo Sea ee 
32 Rim, $3.30 Blank. eee 
32 C. F. $6.60 Blank. .....25% 


38 C. F. $8.40 Blank..... 25% 
B. B. Caps, Con. Ball, $2.65. .25% 
B. B. Caps, ‘Round Ball, $2.10.25% 
Rk. I, .22 Short and 22 Long, 

Black and Lesmok....e+-- 25% 
R. 22 Long Smokeless. ..25% 
R. FE .22 Long Kifle, Black, 

Lesmok and ‘Smokeless... -25% 
Smokeless, .22 Short....+.. 25% 


- -s Ps eee 25: 
Pistol and Rifle plus. 125% 
Military and Sporting plus. .25% 
Peters Cartridge Co.: 







B. B. Caps, Semi-smokeless. .25% 
©. B. Caps, Semi-smokeless % 
-22 Short Seml-smokeless. N 
.22 Long, Semi-smokeless. . t 
-22 Long Rifle, Semi-smokeles 1% 
Cc. F. Revolver & Rifle % 
Cc, F. Military & Sporting 5% 
All smokeless cartridges..... 25 % 
CASEMENT STAY— 
Monarch Metal Weather Strip Co.: 
Monarch, €&, ...seccesseeees $1.60 
— 
Bed .. Cocvcccccvcccces 4104 
6 SE errr re reer rere 58 
Philadelphia ...ccccccccccccess 30% 
Truck Plate 66.00 000.0000 omelp 


Fauitless Caster Co.: 
Faultless (Pivot Bearing) .490@45°7 
Wibre ...sccses 
Glass (Insulator) ...... 
Leather Wheel .........-35@40% 
Plate ... ° 
Hospital ...cccces 
Schatz Mfg. Company: 
Acme Ball-bearing....c....+-. 
M. Ut. Schenck Co. : 
Steel Gem, Iron Wheel, Pol.. 
Steel Gem, Iron Wheel, Unibet 
ee Pre ere eee ee 5 
Iron Gem, Nos. 437 & 637....45% 
,lron Gem, No. 837 and attr 
6 To 


oc ccccevese edd 





Yale 
CATCHEAS—Grass— 
Specialty Mfg. Co. : 

Easy Emptying Nos, 1, 2, 130, 

List +4 
1G, 2G, 9 

-List Net 
5G, 6G, 
List + 5% 
5.List Net 


Easy Emptying, Nos. 
and 1 
Easy Emptying, 
10G and 12G 
Detachable, Nos, 
Nos. 20G, 2Z1G, 
27G 


Nos. 





Golf 
Pa. Braun Grass Catchers. 
CEMENT— 
L. W. Ferdinand & Co.: 
Linoleum, 20th Century, per gal. 
$3.00 





CHAIN—Proof Coil— 
American = Straight Link: 
»r 100 Ib. 


3/16, $18.00 : %, $15.00; 5/16, $12.50; 
iy, $11.00; 7/16, $10.50; Y2, $10.25 
54, $9.75; 34, $9.50; %, $9.25; 1 
an., $Y.00. 


Halter— 


Liberty Pattern: 


4/0 to 6/0, incl. ccccceccccceces 0h 
O to 6, tnchec.cec0cc0seieeeeee d0p 
Jack— 

Team: ChBit ....0:0000660:000600066550P 
Brase Chain ..cccccces ‘wsesae 15% 
ump— 

Galvanized P Bete Chain, per ft. 3¥%4¢ 
Satfety— 

Safety, Brass ...... ee 


Niegara Falls Meta! Stamping Works: 
Premax Steel Chain Plain or 
Electroplated, Cmeet, Brass, 
Nickel or Zinc. 33's % off list 
Recher Supply Oo..........Udst net 
CHA INS—Miscellaneous— 
Niagara Falls Metal Stamping Works: 





Premax Coil and Expansion Dog 
TE ee ee ee Net 
Rewe Calk & Chain Co. 
Anti-Skid Presto-O- ‘Grip = 
Motor Truck. 1... 02sec 5% 
Tire— 
Woodworth Mtg. Corp.: 
Size 
3%, even, fits 3-3% i 
EME p63 25500 5hb ee eee - $2.67 
4%, E oR fits 4-4% in., 
per set ...ecseseee bane se + 3.33 
5%, Wasyon, “fits 5-5% in., 
Per Bet corccceccccccccccce 4,00 
Trace— 
omg Western Standard: 100 py 


Y,— 8-2, Straight, with ring. .$76.00 
rif, —10-2, Straight, with ring. .$81. 00 
NOTE. "Add : 2¢ per pair for Hooks 
Twist Trestes es | per pair for Nos. 2 
and 3, 2¢; 1, 34; No. 0, 4¢ to 
price of Siratght Link. 
Eastern Standard Traces, Wagon 
Chain, C6. ccccccrcccccocecess 
CHALK— 
Carpenters’ Blue ...+e000+970., $1.25 





Carpenters’ Red ..... 00s Gop Shes 
Carpenters’ White ......gro., $1.10 
CHECKS—Door— 


Russell & Erwin Mfg. Co.: 

Russwin ....cccccccccesces AO 
Superior Spring linge Co.: 

Superior Screen Door........20% 


CH a os ool— 

Cc. Jennings & Co.’s Carpenters’, 
sunchiotee” Bmpty ..wccecsoes 20% 
Household and Boys’...... 35's % 

Union Tool Chest Co.: 

Tool Chests, ea. 11.87 A; 12.67 
AA; 10.40 B; 11.05 BB; 
6.99 Dqtd. 

Tool Chests, 8.12 Fqtd.; 5.46 
G Paneled. 


CHIMNEY TOPS— 

Iwan Bros. : 
Revolving 

CHISELS— 
Socket Framing and Firmer 


coccccccsccce cs c40% 


standard List: 
SOLRE FLOING oon css on tore 
Socket Firmer ...... 50 & 10 & 5% 
C. E. Jennings & Co.: 
Socket Firmer Nos. 10 and 70, 
List Net 
Socket Framing No. 15....... 15% 
Pexto Socket, Firmer, Cabinet, 
Pocket, Butt ......--.60K2%% 
BTSMIRE o.scess sone socnNled Det 
Tanged— 
Tanged Firmers. . New List Net 
Cc. bk. Jennings & Co., Nos. 191, 181 
"New Wit: cu0.s0ssc0s60ns kane Bet 
eer errr eccccvcccchsst Net 
CHURNS— 
Sturges & Burn Mfg. Company: 
Sturges Steel Churn, 
No. 1, 5 gal. each........$5.60 
No. 2, T Gal. COCR. ccvccce 4:00 
No. 3, 10 gal. each.....+. 7.85 
No. 4, 15 gal. with pulley, 
eac h CPF-0b Aik 8.08 bo a ee b.0.% 9 
No. 4%, 15 gal. with "pulley, 
WRCD caicviccecteew senses 10.45 
CLAMPS— 


Athol Machine Co. : 





Machinists’ and Tool Makers’, 
List Net 
Pr. S. & W. Star: 
Carriage Makers..... List + 30% 
J. tt. Withiams & €o.; 
“Cc? form Agrippa, Light Serv- 
ice, Tool’ Makers’ and Vulean, 
10&10% 
Machinists’ Vulean .......10&10% 
Strap, Vulcan ..... + -10&10% 
Tlose Clamps, see Hose’ Attac bments. 


CLEANER—Automoblile— 
Crew, Levick Co.: 
Mistokleen 





Mistokleen re fillers | 
Mistokloths usa? 
Automatic— 
Vital Mfg. Co., C8....ccee oe 
Iwan Bros.:) Drain— 
ere re 40° 
awn— 
Pennsylvartia Lawn Mower Works: 

Ps awn Cleaner Rake.......20% 
CLEANING IMPLEMENTS— 
Marble Arms & Mfg. Co........ 380% 
CLEAVERS—Butchers— 

Foster Bros. & Chatillon Co. 
List Jan'y 1. 1918, 20%; 


CLIPPERS—Horse and Sheep— 
Chicago Flexible Shaft Co.: 
No. 2 Chicago Horse, each 
$14.00 
Stewart's Enclosed Gear Ball 
3earing Horse, each. ..$9.75 


Stewart's New Model Sheep 
Shearing Machine, each ee 
$14.00 


Stewart Enclosed Gear Shear- 
ing Machine, No. 8 each 
$12.00 
Stewart Ball Bearing Enclosed 


Gear Sheep Shearing Ma 
chine, No, 9 each... .$14.00 
CLIPS—Nall— 
li. C. Cook Co,: _ 
Gem, per doz. covcccccgarde 





Ansonia, per doz. cccccccccecGl.38 
CLOTH—Emery— 
See Paper. 
CcCOCKS— 
Brass Hardware list: 
Plain Bibbs, 50é710¢; Globe, 45&54 ; 
Kervsene, 50¢&7104% Racking, 404%; 
1 sigue mr, 333 4&2Ys%5 Bottling, 40 
( ‘ompres ssion one Pe ey 
lron Petroleum ....c.ccccerccees ion 


COMPASSES, DIVIDERS, &c.— 
Ordinary Goods 20% 
Marble Arms & Mfg. Co.: 
Coat, nickel, per doz., i] 
$16.50 and i y.80 (ee 


Br., per d of 


Pocket, Pol, 
$13.20 ae $16.5 

Pexto ... B38 % 

SONDUCTOR- PIPE— 


Corrugated, Round or S« quare: 


Galvanized Steel ....2.2ee00 50 & 10 
Galvanized Charcoal Iron......30% 
COPPCr cevccccsereeesesecese Py 


See also *Eave Troughs. 
COOLERS—Water— 

“XXth Century’? No, 56, Ma- | 

a ee ea. $15.00 | 

ALL WHITE 

No. 16 Mahogany. 

ALL WHITE 

No. 156a Mahog 

ALL WHITE 

No 116a Mahos 

ALL WHITE 

D Maho pear 

ALL WHIT 

160 M: salt EG 

ALL WHITE 







No. 


& } 
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Note: 
bottles. 
L. & G. 


Mfg. 
amass 


These prices are 


without 


Co. 
od Lined, side handles, 


Fach $3.00 3.25 4.00 4.75 6.00 


White Ek 


numeled Lined, Side 


liaudles: 


Gal. 2 3 4 6 8 
Each $5.00 5.50 7.00 9.00 11.00 


COPPERS—Soldering— 

B00 10, TOtiss caccsesecces eee cee 
100 to 300 Ib. .cccccccccccccccs IMG 
Less than 100 1 AER 
CORD—Sash— 

Braided, Drab. ..cccccecccrcld. B5¢ 
Braided White, Com., No. 6, 63¢ 

No. 7, 6l¢; No. 8, 60¢. 


India Hemp, Braided ........lb. 45¢ 
India Hemp, Twisted.....lb. 26@30¢ 


Patent India, Twisted .. 


Braided, 
Samson Cor 
Drab 
Cotton, 


Massachusetts, 


Nos. 8 to 12, @ ID, 
dage Works: 
Cotton, 97¢; white, 


lb. 28@32¢ 


88¢; Spot Cord, 88¢ 
white, @ lb 83¢ 


leu 


Massachusetts, drab, @ ™ 91¢ 

Phoenix, White, Nos. 8 to 

BD picasincdoneys ccccccces OSG 

Silver Lake Co.: 

sraided Nos. 8 to 12 ine, 

Siiver Lake A, per Ib. 

A White, 95¢; Drab, $1.00; Hemp. 
$1.15; Linen, $1.50; Eddystone 


white 78¢. 
Wire, Picture— 


Tinned, new list, 15 ft. 25 ft. 25 
COUR . 062 sane - 66% 
Brass, new list, “15 ‘ft. "25 it. 25 
WE, CONE oc ccecencsewesvees 66% 
furner & Stanton Co. * Wire Pictive 
E. H. Tate Mop & Cordage Goa. : 
Wire Picture Cord, 
70% from Net List 
CORNERS— 
KF. D. Kees Mfg. Co.: 
No. 6/0 Metal Bldg., per 1000.$14.10 


No. 4/0 Me 


tal Bldg., per 1000. 12.50 


COTTERS—Spring— 


Spring cott 


ers in packages.... .871%% 


COUNTERSINKS— 


Cc. 
Countersi 


E. Jennings & 


Co. 3 
nks Nos. 001 & 002, 
16% % 


CRANK RELEASE— 


Sandbo Ball Bearing.. 
ON 


CRAY 

Wiute 
gro., 
according 


Roi 


Joseph Dixon Crucible Conanees 


00 20M50% 


100 


ind Crayons, Cases, 


$8.00, $8.50, $9. 00 and $10.00 


g to grade. 


520, Red, per gro......$10.80 
CRUSHER—Ice— 
Alaska Freezer Co.: 
Toy Town, eache.seocescee+$4.00 
CUPS— 


Priming— 


Morgan Mfg. Co.: 


Priming Cups 


ss eeeee 50&20% 


CULTIVATORS— 
Pull-E asy Mfg. Co.: 
. KE, ©. Hand C ultivator, 
per doz., $12.00 
P. E. W. Wheel Cultivator, 
per doz., 34.00 
P. B. J. 1:10 in. Hale. Ir., 
° per doz., 4.75 
P. B. J. 4 ft. Ndle. Ir., 
per doz., 6.00 
CUTTERS—Glass— 
Crescent Co.: 
‘Crescent No. 6...ceee+00++-40% 


Fletcher, 
Glass Cu 


Terry Co.: 


tters 


o+e--80@50% 


Meat and Food— 


cE = oe ise : 


10 
Bach $2. '50 $4.25 $3. 





12 929 22 
75 $6.50 $8.5 
25 @25&7 re Yo 


Nos, 501 602  T03 

Each $2.00 $2.25 $3.00 
80% 
e .¢€, 2 a. * aaaaate P doz. 
Small, No. Tr cr trie. 
amily lly eoccece secees Se 
Large Jia ba Ag 4 io. Si icsuese Baawe 
Hotel, No. 47..ccece eevee 33. 99 

Slaw— 


Bluffton Slaw Cutter Co. : 
— Slaw and Vegetable Cutter, 


No. 0, per doz. with metal box, 
$1: 5.00 ; No. 1, per doz., $4.35; 
No. $2.50: No. 3, per doz., 
31:00" On Nos. 0, 1 and 2, 
extra 8% disc. in gross lots, 
Tobacco— 

Enterprise ..... oecccccce ce @30% 

DAMPERS— 

Parker Supply Co. : 


Damper quadrants.......+-List net 


Disren 


SERS—Liquid Soap— 


Chas. Morrill Soapurn, ea. 
No. 1 wall, $4.00; No. 1 Je 
slab, $5.00; No. 2 wall, [& 
3.75; No. 2 slab, $4.75; Se& 
No. 3 wall, $9.50; No. 4 (8 
wall, $2.50; No. 5, wall, 
$3.00; No. 5 slab, $4.00. 
DRESSING—Belt— 
Jobbers’. Mfg. Company: 
Blue Ribbon Stick, @# Ib..... 80¢ 
*aste, 5 & 10 TH. cans, PM. 30e 
Liquid in gal. cans, ®@ gal. $3.00 
DRILLS AND DRILL 
sTOCcCKS— 
Tot, Be Bleck, oi sccccssvend 50% 


Twist, Taper and Straight Shank, 


334% & 5 





Wire Gauge, Jobbers’, & R. S. 
Blacksmith cvetcccceccesene GO 54 
Brace Drills for Wood.......45&5% 
Ratchet, Parker's - -30° 
Brick. and Stone— 
Star Expansion Bolt Co........75% 
Parker Supply Co....eeeceesss 500, 


DRIVERS—Screw— 
a Co.: 


Ge a lg Sei 








No. 13 ee ceereccccees 40% 
Uytield Mfg. Company: 
igh voltage Electricians... .25°% 
M-B Tool Co.: 
thes ae eeccceese eecess 40% 
Marble Gone & Mfg. Co. : 
Vest Pkt, No. 246, per doz.. .$4.62 
Millers Falls, B® doz Ze. Nos. 11, 
$20.61; 12, $27.71; 20, $19.23; 
21, $20.61; 41, $25. 56; 42, $32.51 
Pexto Solbar ... 25% 
Pexto No. 9..... 50% 
DUMBWAITERS— 
Sedgwick Mach. Works: 
Raut Jan'y 15, B9IS. ovcccccs 20° 
Eaves TROUGH— 
Galvanized Steel ..... 60 & lv 
Galvanized Charcoal Iron errr 5is 
Copper woes Terererer eerie’ s.. 
See also Conductor Pipe and EI 
we. 
ELBOWS AND SHOES— 
Galvanized Steel: 
Plain, Round and Corrugated, 
Gbl sizes to Gin. ..cccccceees 604 
Squares, all sizes to 6-in...... 504 
ee ee ee eee 0% 
Ferdinand Dieckmann Co.: 
Plain Round and Beene Corru 
gated gal. steel, 
2D Gauge ..ccccccecs 0000  OS% 
BO GOURO cocvcsencvveves OO 
24 Gauge ... 125° 
Square Corrugated hk ‘Bp ‘and. oe 
tagon galv. steel. 
2B Gauge .ccccece COSe Cees 50% 
26 Gauge ...... i 
Se MEE cosecctecunecece % 
EMERY— 
‘Sultan’ Brand: 
25 Ib. and up, per Ib........ $ .10 
IG 1D. CONS, PEF COB. ccccess. 1.30 
S WD. CONS, DOF CBN. voc ck ss 70 
21. CONS, PEF COR .ccceeess 28 
ENGINES—Chemicai— 


O. J. Childs Co. : 
Copper Tank, 40 gal., 
$225 00@ $450.00 
Steel Tanks, 20 gal., ea 
$75. 00 to $100.00 
Steel Tanks, 40 gal., ea. 
$165. 00 @$ 100.00 


EXTINGUISHERS—Fire— 
O. J. Childs Co. : 
ea. $25.0 
ea. $15. ro aoenee 
Nu-Hx Fire Appliance Co : 
Nu-Ex Fire Killer, 1 doz. lots. .5¢ 
Nu-Ex Auto Extinguisher, 1 doz. 
PR Tey rr ere re 5° 
In lots of 50 or over 20%; 1 doz. 
lots 5%. 


EVELETS— 
Solid head, per 1000............40¢ 





F asTENERS—Casement 


H. B. Ives Co. 
ES Pee 33 1 < 
Cord and Weight— 

H. B. Ives Co.;: 
Ives Patent ...... 
THAR occcccccccesscccees 
Corrugated— 
Acme Steel Goods Co.: 

Saw Edge .. 
Plain Edge 
Cury Mfy. Co.3: 
Saw Edge 
Plain Edge 
Stanley Works: 
Saw Edge 
Plain Edge 


FAUCETS— 
Cork Lined, Common, 40%; Best, 











pee 
Metallic Key, Leather mane. 
Red Cedar . 
Petroleum 
John Sommer Faucet “fa. : 
Diamond Lock 
Peerless Tin 
Boss Tin Key 
Victor Metal Key 
Duplex Metal Key 
1. X. L. Cork Lined 
. able Cork Lined.......... 
O. K. Cork Lined 
Chicago Cork Lined 
Washington Red Cedar... .L 
Leader Butternut Key... .List 






Key ewer eseees 





Enterprise Mfg. Co. : 

Enterprise, Self Measuring and 

Priming Pump, @ doz., $120.00 

2h 

FILES—Domestic— 
fo Bee 454 
Standard Brands.. 50 
BUBOTIOED ccccccvvcscccess " BORT Ys ¢ 
ee eS er re ORT ‘ 
HIBER THRMORE 2. cs ccscccecnes 40° 
Delta Brand ....cessecevccces 30 
Delta Deity 2.000 List Net 
Delta Swiss Pattern..... List + 25% 
Eagle a 400 banc ote en 
Great Western ..-ccccccesel VO0&7 % To 
Kearney & weet. cocccce + CORE BK 
McClellan ...csccccceccees SORT 14% 
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[| ~=6000 MILES “A MASTERPIECE 


WARRANT NN, OF MILEAGE” 















5 Hal 


Have built into 


(ONVERSE 


TIRES 


nusual ruggedness | 
and Crvatetn Ne 1? | 
Cir ire VALUE © | 


Send for ill ustrated book alot “A NEW ANGLE” 


' 
] 
| 




















EXCLUSIVE DISTRICUTORS: 
Stratton-Warren Hardware Co., Memphis, Tenn. Wm. Stockhoff, Louisville, Ky. 


C. M. McClung & Co., Knoxville, Tenn. Stauffer, Eshleman & Co., New Orleans, La. 
Nash Hardware Co., Fort Worth, Texas. McGowin-Lyons Hardware & Supply Co., 
F. P. May Hardware Co., Washington, D. C. Mobile, Ala. 


Mead: by Converse Rubber Shoe Company, Malden, Mass. 


SERVICE BRANCHES: 
142 Duane Street, New York. 618 W. Jackson Boulevard, Chicago, Ill. 
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FILES—(Continued) 

Mecatirey Amer, Standard 00% 
MeCallrey Precision (Wiss 

Pattern List, net 

Nicholson. J <0 
onds Mfg. Co +O" 

J. Barton Smith O&D 

J.B. G aT) 

FIX ee oe Door— 

Muchurds-Wileox Mfg. Co.: 

102, Monarch A; No Ol 
“Mutual WEEE TIT TT Le 109 
usib nks, No. 96 406 

Grindstone 
Prices 

nol 15 17 y 21 

Per ad $6.80 Fe 20 Y.00 
FLAGS— 
Irismolite Co,: 

Whirlytlags, Auto. per % doz.$4.50 

Whiritlags, Auto. per doz. 8.00 
FOBS- 
Mealy Mfg. Co 

Bullet Fobs. per gro $18.00 

Military Khaki ...........-- $48.00 
FRACTORS— 

Crew Levick Co.....cccccees 80% 
FRAMES—Grindstone— 
Net Prices 

Inch 15 17 19 21 

Perd $6.80 $7.33 $8.20 $9.00 
Athol Machine Co,: net prices 


lron Grindstone Frames. List + 20% 
FREESE NS ice Cream 
‘ 








Alaska bre ' 
Alaska 4 at , each $ 4.40 
North Star 4-qt., each Wh 
No: _ Pole all metal, 2 qt 
% $18.00 
oe . Fr ever Co 
Peerless, 4-qt., list, $5.20 30 
reso, 4-qt., list, $4.70 30° 
Ff USE-—Safety— 
lusign Bickford Co. : 
Hemp 
Single ‘Tape ‘ a 
Double ‘Tape S100 
Beaver Brand SS.50 
Charter Oak $8.75 
Anchor Brand gu.00 
Clover Brand ‘ oe $0.40 | 
Reliable Gutta Percha. $11.55 7 


Gates Molasses and Oil 





Stebbins’ Patterm ......-0ee00+% 65% 
GAUGES 
Varking, Mortise, eté 2567 10% 
stnol Machine Co,: 
Depth, Screw Pitch... . List, net 
Center . List, net 
GIMLETS AND GIMLET 
BITS 
stmilet Bit ler Crt 
Common ‘Dbl. Cut... .+eees $8.40 
German Pattern Vous il to ld, 
$10.80; Nos. ll & 12, $ie.sv 
Singie Cut Gimiet “‘isst ffer @ 
Nail, Metal, No. 1, $4.00 4 ov 
Spike, Metal, No. 1, $8.00 > $9.00 
ia Mt ood Handled, No. |, 
$4.50 5.50 
Spike, Wood Ilandlea, , 
No. 1, $8.00 $4.00 
GLOBES—Gas— 
Safety Wire Ges Globe Company: 





Vrotect-a-lite Inverted aud Lp 
right, per doz., 2.50 per 
gross " - $27.40 

Provect-a-clite Inner Wire Gitobe 
per doz., $1.20; per gross, $13.50 

GLUE— Centsve 
Cabinet ...cceces 25@ 40¢ 
Common Bone -15(@ 20¢ 
bish, liquid, bottles or cans, 

with brush a 25 1.00 

lish, liquid, 50 ya. 

per gallon ..... sues gi 25(@ $1.75 

Foot Stock, White ......3 30a 40¢ 

1 oot Stock, Brown... 22a 27¢ 

Vedium White 30a 40 
Marine— 

lL. W. Ferdinand & Co.: 

Marine, Jefferys, small caos, 

25% 

Marine, Jeffery’s, bulk, - ™m. 

12¢ to 40¢ 

Waterproof, liquid, per gal. $4.65 

GONGS—Steel— 
1 Wall Mig. Supply Co. 
Foot or llood, Streec Mallwas 
Spring or Locomotive HO % 
GREASE--Axie 
ymmon grade 
I-lb, tins, per doz $1.60 
bey 00 
wasting 10M. pails, 
1 Ib, cans, 20¢; 
: ‘26¢ per Ib. 
Automobliie— 
Crew Levick ¢ 
(;reus im tube a0 
Motor Oils B0% 
A. W. Harris Oil Co.; 

Herris tra F 
bbls., 15¢, and % bbis., per 
Ib., 16 0 Ib. tir $70 

25 Ib. tin, $4.70; 10 Ib. tir 

$2.00; 5 1. tin $1.12 urris (eg 

Light ‘Transmission trrease ‘<— 

bbis., 16¢ and % bbls., per 

t bald na it tin, $0.50; 

251 tin $5.00 10 Ib 

ti an w 1 tir €1.15 
Motor Grease 0° 

GRILLS— 


American Electrical Heater Co, > 


Am. Beauty Table Grill, 
GRINDERS— 
American G-inder Mfe, Co 
List Ang. 1. 1918 


( 


‘ 





vices ave approximately 5% higher. 
Machinists ‘ 


) 


\ 


lve 


! 


lexto, 
Pexto, 
Vaughan & 


Wi 


Pi 
Hoe, 


N 


Vanadi 
11 


Crucib 


No 


ail 
Bu 
um N 
“, \ 


& 
le St 


1% 


No = 
No 


Nentehes 
Heavy 
t 


5 lb 


cr 


Ham 


5 Ib 


M 


Ilorseshoe 


Rillposters 


} 


Ra 


ke, S 


vow 


o net 
a 


Atkins 


Iu 
Brad 


1 


Tange d Fiemer, 
Hit 


/famone 
Hland 


Mechanics’ To 
assorted 
Awl 


yer, 


Price 


HARDWARE AGIt 


AmMeOricOO «io iavsseccssves 
List Aug. 1, 1918. 
Champion ee 
Athol Machine Co.; 
Bench Grinders .....+..-+. 
s. Cheney & Sob; 
Boye) .ccvvscccervoevsverveces 
Luther Grinder Mfg. Co. 
Dimo-Grit: each 
No. 14 «Mechanic Special, 
| eerie rer er Te 
No. 1a «(Mechanic Special 
De +nGeeb Pepeeenesee 
‘ Mechanic Special 
GM) ; Seta ede tal 
N« TN Mechanic Sy 
No, 7M) ; 
No, 175 Railway (irinder 
No. ©1 (Best Made) 
NO. 63 harm Specia 
No, 104 Multigear..... 
No, 271 (Hummer)... 
No. 309 (Power Benel Git 
No. 310 (Power Bench Gi 
No. 86 Tool and Sickle 
Star Spec. Mfg. Co., New List... 
liyfleld Mfg. Co.: 
Perfect Emery Wheel. 
Wonder Electric ; 
Wonder Ft, Power.... 
Valve— 
Mrank Mossberg Company: 
For Fords, Nos. 606, 27¢; 
Improved, ea 
M-B Tool Co.: 
M-i Valve Grinder, List 
doz., FlZ.00 
Guards— 
Superior pring Hinge Co.: 


List 
+ 


ants Sn 
shnell Mfg 

til, per doz 
& BL. per dozen 
Brick— 
ros 
eel 


4 


2 


with 
hdls 
5.00 


$1 





and Sled 


mers 


agnetic— 


Robertson 


Magnet”’ tack 


$1 


HANOLES— 
meeieenindl Tool— 


ist 

List 

pade, Fork, 
ist 

j} ave handles 


Cross-Cut Saw—- 


wel Handle 


ke 


35 


a 


lack, ¢ 
ver I 
terover 


liandle, 


luminic 


{ 


Tinned 


Ar 
Note 


ly 


Parl 


f with 
th Pr 


xe 
fra 


r 


vary 


whoyr 
1G) 


rted 


Hlat 
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Iver Johnson 
Champion Single Barrel 
F1IO.00@E15.00 
Hammeriess Double Surrel. $25.00 
H ALTERS ANC TIES 
‘ / new list, per dos 
List 
rs / ol 
near Palts Metal Stamping Work 
Premax Halter, Special or Cow 
Ties ‘ é et 
| ' Riuwe A fo 
Web Llalters oe 
Jute Rope Halters and ‘Ties 
Sisal Rope Halters and Tles 
Cotton Halters and ‘Ties 
Cotton Livery Ties 
Leather Halters : 
HAMMERS Handled 
mers 
\lnvdole new list 
Blacksi.iths’, Hand 
Bricklayers’ 
Forriers’, Driving 
Machinists’ Ball Pein 
Nail, Adz Eye 
Riveting . 
Tinners’ Rave See 2% % 
Note or citreme It estern states 


104; 
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House Door 204 45° 
Accordion Door voamss5 
Guruge Loot 20qm45 
Gel beseus ‘ila ‘ 
Koller Bearing, No. 11, $lo.e 
35% 
Roller Bearing, Ibex. lly... Neo 2 
S18.00 AO 
aie (Boe: 5UK1LOY 
Cunnon Ball ee wee won. 
voth Century tc! doz816.2 
Flexo cg’? doz. 1LSu 
KF. D. Kees Mfg. Co 
Kees (Gossett) screen, f doz, 0 
Meintthey Ming. Co 
Roller Bearings, Nos. 1 and 2... 50° 
Anti-Friction . 30% 
Jiimge dd dbianygers, Whinn 4 tit 
30 
Pittsburgh ‘Trolley .. List Net 
¥ Myers & Bro., Stayon; UO. K 
© K Adjustable; Sure Grip; Sure 
Grip Adjustable; Sure Grip Tau 
dem, Sure Gert Litidete Achitist 
able; Taudem Adjustable; Myers 
Garage, new lists.. Py 
New Way ‘Landen ane 
Tandem, new lists..... ‘ ‘ 
Giant Tandem, new lists. ¢ 
Giant Tandem Adj. ‘bubular, lew 
| eer rrereerrer eee ree ‘ 
faultless ‘Tandem and I: 
landem Adj. Covered.... 
National Mig. Co., pt doz. : 
Dig 4, $12.00; No. 66) Storm 
Proof, $16.00; No, 77, Storm 
Proof, $17.00; No. 88 819.00 











Richards Wilteos £ 
Nos. 147 
irtiges 
_ PEER ee CPR ORES Tee 
No. 44, size 1, $12.00; Z ¥ 
Anti-frietion, Se are: 
i4, sizes 2% and 3 
$26. 008$37.00 
Volding Door B. R. Swivel No. 
135 o. 1 Tree 40 
tiety Underwriters F. DD. No 
201 Core eeesercccoeeseces nap 
lrolley B. D. No 20 
». No, 120 . Lis t Net 
No, 121 0+ 10% 
No, 150 7 List Net 
Prolley B, D. No, 2 es 15" 
Garment— 
Wire Goods Co.: 
Common, 17 in, No, O411, per 
Ry swag ene ee 4.25 


Tourists, fold’g nick’ ‘d, per doz. 85¢ 
Picture— 
Moore Push-Pin Co.: 

Moore's Push-less Hangers, per 
doz. packets, 80¢; per gross. $9.00 
Screen and Storm Sash— 

National Mfg. Co. 





Sereen and Storm Sash Hangers, 
No. 80, Jap. Automatic, 
doz. bed 
No. 80, Sherardized........ S5¢ 
4ASPS— 
Wrought Hasps and Staples... .604% 
Griffin's Security Hasp........30% 
McKinney's Safety No. BS20.List, net 
HATCHETS— 
Regular list, first am rey + 54 
Second quality ee 15% 
omnon — 204 
Pe Eire tie List + 25645 % 
HEATERS — Automobile and 
Carriage— 
Chicago Flexible 
Clark, Carbon 
Clark, No. 5B 





Tank— 
Ferris & Co.: 


Helm, 


Hunt 
Star 
Standard No, ‘- 
Standard No, 2 
Ilarvard No, 1 
Ilarvard No. 2. 
Black Jack No 





1 F’ 


each 
2 F'l't Grate 
each 


$7.00 
$8.75 
HINGES—Blind and Shutter— 

Wrought Steel Gravity Locking Blind: 


Black Jack No 











I) Sets wath Fastentngs, No 
1, $1.65 without Screws. 

Surface, No. 3, $0.90; No. 4 $1.25 

Parker Wire Goods Co 
Ilale «& Benjamin Automatic 

Blind Ast 4 

Stanley's Steel Gravity Blind 
No 1O4A744, PW doz. sets, with 
ont screws 2.50; with serew 
$5.25 

Westers Gate— 
With Latch doz., $2.40 
HWathout Latch doz., $1.70 

amb— 

Lawson Mfg. Co.: 

Steel cevccce ° .. 681, &10° 
Brass ee eevee of 
Miscellaneous— 

Griffin Mfg. Co.: 
Flenr de Lis Surface Hinges r 
dos. pra. .. $1.60@$1.90 
Lawson Mfg. Co 
Lavatory, brass 
Matehless Mortise Floor 
Screen Door, Steel . Qhk&: 
Surface Floor Nos noo ooo 
900 . 0k % 
Jamb “Nu Steel B&10° 
Jamb, ‘Nu’? Brass 33! 
M: Kinney Mfg. Co.: 
Small Surface Embossed. doz. 


hog £2.00 


prs 


vot— 
tfommer Bros *Pivet Ball Bearing 
Spring— 15k % 
Holdback, Cast Tro . per gro.$12.60 
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»n-Floldback, 













































Cast Iron, 
per gy! 44) 
Aclith Prouty Co 
BOTOGR cc cvccscvcs @25 
Floor oC 
Rewer Bros 
Spring Butt Hinges. . 10% 
surtace Floor, Ball seat ‘ing, 
2OK5K2 
Mortise Floor, B Bearing. 15456 
Lavatory Llinges List 
eiagibe Lheuse Spring Hinges i 
Lateche 10K2) 
Nou-lieldba D 
AE eter eee ke 
Non - Loldbact sereen Dot 
liinges, No, 2100....., 16 
Noi ilo wek Screen Door 
Hlinges, No. 900 ° 
Holdback Sereen Door, No. 99g 
Chivage Spring Butt Coc: 
Triplex Spring Hinges... .20&10¢ 
Chicug Mie tane Floor (S000) 
20K7 WAS 
Chicago Relax Floor (oun) 
25H 10K 1042 2h, 
Chicago Premier (4000). 
Chicago Ajax (3000). 
Chicago Fire Station. . List hs “10 
Lavatory Door Hinges....... 20% 
Chicago Screen Door (2000) 
40&2 1), ° 
Chicago Screen Door (3000) 
635% 
Non - Holdback Screen Ps r 
MN 60.000 s00 0 6:8. 4047! 
Shelby Spring a 4 Co.: 
Buckeye All Steel , Holdback 
Screen Door ---.@ Br. $13.00 
No. 777, Sheet Steel "sition 
ms Creer ree $13.00 
No, 888, Non-Holdback, # gr.$13.00 
Chief Ball Bearing Floor Hinge 
65 
Spring Butt Hinges. . re as ’o 
Adjustable Sc. Door llinges . .60% 
Superior spring Hinge Co.: 

Superior Floor Hinge... 10K 10% 
Superior Door Hlolders wie 
Wrought tron— 

Strap and T Hinges, &¢ 
Light Strap ... L0&7 244 
EPCOVY SEED onc occccis 25¢72 446 
tS eee List + 54 
1 ere eee List + 454 
Batre Haguy T 0. ccccscess . 204 
FIGEDE FLOORS 6 ocivecvncenvé + 65% 
Cor. Heavy Strap........... is 
Cer. Ex. Heavy < Per teerace 104 
4, ee re 
Hook ee 10% 
PEOOOY TNE sccccconbsuce 14¢ per Ib 
HODS—Coal— 
Net , fener 
: Inch... 16 17 18 
Galv., funnel... PY i 9.28 10.01 10.8. 
Jap., open 4.74 5.27 5.88 
Galv., open.... 7.50 8.10 8&8 
Masons, Etc.— 
Cleveland Wire Spring Co.: 
Steel, Brick, No. 162.........25% 
Steel. Mortur, No. 158 z 
HOES—Eye— 
Scovil and Oval Pat........ .. 4% 
Grub, list Feb. 23, 1899....40 & 104 
HOIST AND STRETCHER— 
Hall Jumbo Hoist and Stretcher, 
2 ES ee me . 2 $16.92 
HOLDERS—Door— 
Richards-Wilcox Mfg. Co. : 
Nos. 118, 119, Sure Grip..., ..5% 
File and Tool— 
Nicholson File Llolders aud File 
i ree 10% 


Sanitary Tooth Brush— 


Safety Wire Gas Globe....... 

Per doz., $1.75; per gro., $19.50 
Watch— 

Mealy Mfg. Co.: 

Warrior Belt Wateh, per doz. $5.50 

HOOKS—Beit— 

Rs WO es 6 «400 Waslacke.ae-oew cas 45% 

Bush— 
Light, doz., $8.75; medium, $10.00, 
PE cs ccenecemacensaen nes $15.78 
Ceiling— 
Atlas Mfg. Co. ye thay 
Shelby Spring Hinge Co oo 
Coat and Hat— 

Atlas Mfg. Co Mads 

Morgan Spring Co : oo 

Varker Wire toads Co 
King, No. 10, Steet, HOT 

No, 10, Brass. . in 
No. 11, Steel.... HOKTOR1O 
No, 11, Brass GOK 10 

Shelby Spring Hinge Co H0 

Wire Goods Co 
(Crown, 45% 3 Chief, 410% 

Chieftain, 40%. 
Corn— 

North Wayne Tool Co tb os 
trooks $4.50 
Earles ‘ $4.50 

Grass— : 

Bent shank, per doz $5.00 

North Wayne ‘Toot Ceo gt 08 
Little Giant 5.00 
Lawn 4) eee : 23 
Nolin’s Concave 6.0 
Komet Pep sia 4.75 
Little Giant, adjustable 5.08 
Junior 2 3.50 
Quick Clerk ass'tm’t 5.00 

Wall, etc.— 

C. T. Williamson Wire Novelty Co.: 

Wall, Pieture, Thumb, Moulding 
eres 30% 
De TE kv cenccenncee 30% 
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is simply an excellent product 
for repairing leaky radiators. 





It is far more than that! 


It is true that “X” is a scientific process 
of REPAIRING leaks quickly, and FOR 
ALL TIME. It is true that “X” 
LIQUID seals leaks everywhere in the 
cooling system—in the radiator, pump, 
motor head gaskets, connections, etc. 


It is also an every-day fact that “X”’ 
will repair a cracked cylinder so that it 
will withstand an explosive pressure of 
over 2,000 pounds! 


* * x 


But “X” LIQUID is much more than 
a good cure for leaky cooling systems— 
“xX” isa preventive of cooling system 
trouble. 


Many of these troubles originate from 
rust and scale. 


When “X” LIQUID is in the water, it 
loosens the oxide of iron (rust) that is 
present in every cooling system. It also 


HARDWARE AGE 99 


‘TJhe Sales “Possibilities on 
“X” LIQUID are even 
pasnicpeingcet inale! 



























ater 


loosens the scale that clings to the metal 
and so long as “X” LIQUID is kept in 
the water no rust or scale can ever form. 


In this way “X” LIQUID keeps the 
water passage absolutely free from rust 
and scale. THIS IMPROVES COOL- 
ING. 

*k * x 

So in “X”’ LIQUID dealers have found 
a product that is not limited to sales for 
leaky radiators. In fact, every owner of 
a water-cooled car isa possible purchaser. 
Owners of NEW cars buy “X” LIQUID 
to keep the cooling system in good work- 
ing condition. “X”’ is needed constantly 
—and at least two cans a season can be 
sold to every car owner. 


Bear in mind that “X” Liquid is not a 
radiator cement. Do not be misled by 
powders or flaxseed meals in liquid form. 
Imitations of the genuine ‘‘X’’ endanger 
the cooling system. 

“X” is one product for three uses—it 
REPAIRS LEAKS — PREVENTS 
RUST—ELIMINATES SCALE. This 
means that you need less capital invest- 
ment—and have a wider field for sales. 










Display i Aa As a Starter—Stock this Special Assortment! 
Stand 5 T HIS Special Assortment of “X" LIQUID has proved to be a 
and one . MONEY MAKER. Thousands of dealers turn it over from 
six to twelve times a year. 
1.5 
$ 0 Can The assortment consists of six large size cans and twelve Ford 
FREE ! sizes. As an introductory offer we include one 





$1.50 can free! Assortment costs the dealer 
$12. Sells for $19.50. Attractive poster, literature 
and handsome mahogany display stand—FREE. 


Get this special assortment from your 
jobber. Or write us today. 














“*X’? LABORATORIES, 634 Washington Street, BOSTON, MASS. 
PACIFIC COAST BRANCH, 433 prc clnenc Bldg., SAN FRANCISCO 


‘Xx’ LIQUID a 
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‘ 8 in.. per doz CE Ice _— $12.19 46 orthwestern UP. seeses oseph Dixo arpente P 

Expert, 5 it per doz Py hee Jenni utting— $13.34 coos o00ees +. 30% No. 997, n Crucibl pa 
- ~<a 4 - per doz 3 Ls Co. : a ee Bevel, : in., Red Company : 

NOBS— , % in., a al * ; ew list. . ras. No. yer gro h Bik. 
Base. 2¥a-inch hi “S19 “oo om aanina— ar 50% Proved He ro. $0.70 2. 24% 3-11 neaaees 7 in. "$6.8 
— er eie, Manta , ~* Double 1 = * oe. — 0 1.43 PICK Dixon's 

ame Vaple of — D z er , eve 
| Paras and Oak ner in. De “a 21 sed Power, -_ Plate, = bee Sisterers'— . 50% | Rail KS ANG MAT Sees reer + 

sor, Mineral 4é ° Mod Double Tab E "$50.4 <a toate Nie ees ] C road ... ATTOCKS-— 6.38 
Roo) P. 1D vesenees 0 Doxt el 2E » Electric .oo| Turner ee . List plus 204 Contractors’ ag sesceees s— 

D or. Jap’d .. doz + pd ie add ‘Wn na oe N Stante List pl INS— Picks CRE oso ? 

oor, Po Oy Gecenss , $1.70 rnise nd. Mode 7H. ails, Ft m Co. : plus 104|B Esc see ++ 0 
GLASS— Nickel “a — ’ $1.80 | Dexter D Vi aconms _— ‘ ese Nails, nl ee es rass .. —< 354 
Moore Pt oz., $4.50 ext: uchese, M and Power 1 5 ated h eather ..List + 20% oeenee rite 

. ish P - : er, Cl odel 3E 13.50 pated in aees a a dale eer F 

Push Krew Co. : Duchess, ios aap $57.50 NUTS Biank che Beit List + ‘ Moore Push-P ui hea List vet 
L gre Knobs, % in x Duchexs haf r. 3 a Punched €or Tapped } ae Moore ic Co. : 

‘ . per eagle Woo ectric, BE exagon > oe os et, 80¢; ins, 

ADDERS—S vee 88.20 fivara ‘Water 'P Co.: Square CTS. aa 5; PIPE—V per I al doz. pack 
Bicycle Ste tore, &c.— rrabe ee Power. Hot Presse 4: T.& R. , 7 + $1.00 Standard itrified an $9.00 

Ladders p Ladder Com Simplex ren Washer en $12.50 Square : ++ Last + $1.00 .0.b : if ipe and ana wie 

Track each Sy Be nar dik Auto, Boiler », 3 Hexag Ro pee arcork a 3 A . N ew Taek ittings: 

Myers’ a ft 9 O&S15, 00 Maytag Co ae Type eres ae 2 List + $1.00 7 : 26 in... k points, carl 
M scless Store ooo 30¢ Hand Power i $15.00 le List +- $1.00|_ 33 a os TEI tS a a wads 
Rollin Mfg. Cx New lists, 837 lel ge ~— $1 Steel, Copp yt $0 hese eeeeeeeeeevenes vie 
4 83.4 ectr ‘ 3 arn a 1 , 
$1 17,00 Step Ladde » To Multi ch Se dene canara - 50 | ( hace, Br er Plated W EIRONS-  —> Ost 
L 10: Track rs. each $8.¢ Bue a i ator, Beate 32.00 Chars 2 SEP CONhero soc |P ood Bench — 

ADLES—M s, per ft. 25 ne to » Minute Mf oo 62 00] Rail Sac Plat opper.. 604 | PLANES Wood- 

. « @ eco 5 to 35¢ : . 5 AALS ( ompans 62.00 Railra vad, coppe oe “ Ree 10% Bench, first Wood— .List Net 

a ’ a i > oar y (i ae iis 2 3 ‘ fe s 
and Plumbers’ o.'s list, Melting No. ie ndoA ete aus Hand, P wi fall Bong Miia Sees. 204 rt nch, sec heed Par 
rR NTERNS—T aur a : as aa Renoh Oo re Supply renee G54 Molding at qual, ri st + 20 

a Dietz Co ubular— et] No. 15 Flec aiiver Saiear Gee”. x " 1B a ee + 20 

ao Short G! P v tric Bench W $3.00 Marble’ BONN ais 5 oaxiccet -» + 80% utton, fair, List + 20 

Attle Wiz: Globe. er dow o. °T Twin " asher Marble'’s Ni HOK10¢ ; Inch quailty, p 

Large b cir Short Glot 1 Peg D in Tub Bench W $67.00 2 o7 oye Solvent ( ‘ er dos. 

Victor Hot Wizard, No ot olly, 1 Var 1 Washer, 6 o7.. per doz.. gun ofl, Gas PB $4 67 as 10 6 1” 

Monarch I Blast _- No. 37 vum Dasher OILsS— per doz. j $2 5 i trner, far $5.44 P 98 . 

Junior fot Blast Was Rig » Tub Electri $54.00 Crew “i a 37:9 Gas Pips 9 6 gery; per 

tuckeve Tr tenes eta a a : Dashe , peg doll ie Renel OPEN c Co om Sj P > 2 doz 

N ’ yal or No xno y, 1 Vac , ERS—Box— , 9 

No. 2 fizeara. Lampe. 040 Oe hag sets we Chas. Sensi a 20% Pexto No (oe 5.2? 5.94 ” 12 in 

Octo Bites dan Lamps... No Act Swingin Single T » No. 1, Doz 7 5 . 80 per doz: 643 840 

, " 3 ( g Wring ub, + $2 $13.1. 

Union ae Lamps Electric yne Min ingle $232.50 Fletche Can— 3 AAD, 14.41 m | g 

— Davies pte te Vou B , swinging — 4 Can TR swe Co. : bas easton an Co.: 88 20.40 BS . 

stoy H Amps Voss Bros. M : chat ers Vau d Eyel ad : 20.52 

Pionee fand Lam Ov0ean Afg. ©or $6 z Mfg. © : -_ ghan & EB et, per d 

5K Banat 100| Sonshine. i npany: een | fam Hut fompnig? |" No Vek Ba Tne 
en. 5&8 act . Hand P ¢ ier gram... $8.80] eee, ge vut ad 
A) Sere ee ee * nolan puis éparccc 
n, No. G4 r 1 7514 CKING— ee | Champion 8 i "8 
rr eeeees 24 75|Asbestos, P: : Heavy 8 park Ping © Lots 
ee ay cons Racks & i a Co.: 10¢ 
- any quantity ick and Ove eee agg ea ‘0 108 
so cccseeees be Ford me & Mets ap nent ch Tee 
Li i Serre 2 
ross eees -  2¢ 
man Mf eer Me 
Mfg. Corp.:  ¢ Oe 
- # 
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No. 2, 
American 
Marksmen Series, 
Painted for 
Remington UMC G&S 


by F, X. Leyendecker a 





Your Full Share of This Trade 


Every forward-looking dealer knows the value of the “boy market” for 
firearms and ammunition. More than ever, interest in shooting for the boy 
is centering in the rifle club of the community, the school and the college 
where rifle practice is taught under careful supervision and competent in- 


struction. 
emine¢elo 
REMY GEN 


Remington UMC Service will provide the right information on how to start or revive 
a rifle club, how to get it recognized by the National Rifle Association, and how to 
keep it going. 


Let the Service Department of this company co-operate with you so that you may 
obtain your full share of the small bore rifle and metallic cartridge business in your 
community. A supply of Remington UMC Right-from-the-Start booklets will be sent 
you upon application. 





ASK YOUR JOBBER ABOUT REMINGTON UMC PRODUCTS 


The Remington Arms Union Metallic Cartridge Company, Inc. 
Woolworth Building - New York City 
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Red Head— Ea. Sash— 
Standard Vitristone (Ford). 44¢|Common Frame; Square or Round 
Standard Vitristune .......- bse End, barrel lots, per doz....-+. 
Standard, Mica 67¢ Small lots, per doz. ...ccceee IF 
Truck and ‘Tractor .......... 80¢] Ningara Fails Metal stamping Workes 
Big Moy Vitristone, ea.......- 6T¢ Niagara .....- ceconeneoceuee 
Bie Moy, BMic@.ocsccccccnes -S7¢1 Polley Blocks Ses "Blo ks. 
OO ae are rer re ri 87¢] PUMPS— 
Cabinet No. 50, with plugs, e@.. | Cistern, Irom ....+0+ esasnenned 204 
on 86 1 . 20% 
West of Mississippi River. $29.86] ,,- ae Reale tga egg FA NS alae 
Cavinet No. sud; wich alien: : de ig ie 5 ae old list... me 
61.68 : e+y OID WSb. ss eeneerevneeet 
t N iver.$61.68| Barnes Mfg. Company: eee 
T BP AS ies Biver.961.¢ a itcher Spout ....ceecsvscose 45% 
teguiar Plugs, doz, lots, ea 45¢ ean he 606 set ——, 65 50 
ie B0te. OR. .2 6x 66:5.0 6009s ee gg See. ee ne eee ee ee . r 
Hleavy Duty, doz. lots, ea.. 62 bo. ‘ — a. Reade hae List + 10% 
) < s — a ee ee ee 5 1 c4 ot od . 

1 Rta Bier ede re bs a Ba Acting Thresher ‘Tank, 
Hartford Machine rew €o $12.25 
Master Calorite, Lots of 12 sock: oes Diaphragm No, 3, Side Suction, 

eS 2 ere ° $21.42 
Lots of .00 and over foe Spraying Fig. 1129 and Whitt 
Ex. on styles Model F take 5¢ thts: a $5.75 
nt . er these prices Th Sell caet Ohba Fecha “ths os 
= \ Lift and Force Pump Standards ; 
Morgan Mfg. Co. : 40% Force Pump Heads; Packing 
: : Box Head Cylinders (lron); 
— Iron Rotaries 20% 
oo0e D. Force ¢ hallenge :  Dia- 
% in long, % In, long, ea $1 00 brain Suction ..... ‘ee 6 
hy in. and % in, ex. long, ea. 1.25 a ‘ Sar Cony we 
Waeneilbe . 5 ccc, 45065 oc . 60¢ — Comb. F Un pg lid oe 
Motorcycle, Mica or Mica Stone All Double Acting Force. Pumps ; 
Md atpnete Cy plain Cog Gear and Windmill; 
ig \ 3 2 All Three-way und W indimill 
“ Saar ‘ Regulator Pumps; all House 
1 % in. long, metric, ea.85¢ 
Ps 4 “a ~ Ay rh “ne wa nes 7 ae ry Pumps and Hydro-lneumatie 
pene oe Soe eee. | ae eee Pumps and all Cylinders, New 
% In. ex, long, eu Bs $1.10 lists ? ° 4 P 
Superior, Ford Special oe a an Ss nae ae , 
: Ve suvius Display Stand. $21.60 All, Set a — pueke Pao ing 
Silve ‘ ‘ , : 
Rethle he m, 1 point... .list ea...75¢ Pg n= Ret Be r Pumps meee 
Regular, % In. standard and %& Working Head New Jists.33!4 % 
7 . - os 5 By ists .oe /0 
in 5. A. E., Se #:4'9'0 80 9: AE All Hand ‘and Power Spray 
Pord type, % in., ae $1 00 Pumps, Net lists. 33 | 
oe oN a mica, bs é $1 00 All Thresher Tank P umps, “Myers 
-ericigaigpige’ hesaad deat” Faas atta ; Century and = general purpose 
Mica Pore, Insul. 4% in. - at 00 Low Down Plain and Cog 
Extra Cores ...... .en. BOM@S0¢ Gear Pumps, New lists..... 25% 
PLUMBS AND LEVELS— Cylinders— 
Athol Machine Oo. : I’, E. Myers & Bro. : 
Carpenters’ and Machinists’ Tron Myers Polished Iron, Brass and 
List, net brass Lined Working Barrels, 
Plumbers’, Pocket ......List, net ee reer - 384% % 


rOoiNTSs —Glazierse— 


Per. Doz. 
Bulk and 1-16, papers.cceceess $2.90 
bh, papers 
h. papers 
POKERS— 
Morgan Spring Oo. 
Nickel Plated, traight or Bent, 
¥% x 20 in., @ gro....... $10.00 
POLISH—Auto and Furniture— 
Am. Automobile Accessories Co. : 
Dri-Kleanit ... ovccee BO 


O-So-Ezy Products Company : 

O-So Ezy cedar oll polish 40% 
tove— 

Jox. Dixor Crucible Co.: ® er. 
Zone TMROR ack ccccacevsts 6.66 
FECES. bas s0.0 dsb eee we'ss 43 50 
Gem wrePrPTeT Te TT. 4.00 
Sn an Meee $3.50 
Jot Black ....cccceseces $6.66 
Dixon's Plumbago........ wM™m 12¢ 


Liquid Veneer, Regular— 
Ruffalo Specialty Co. : 





4 on. 12 os. qte. 
Per doz. . $2.00 4.00 8.40 
gal. gal. 
Fach — ooemaae 2.10 
For Automobiles— 
L-V Sprayer, per doz. .$12.00 
1 gal. Veneer and Sprayer, en .82.10 
POPPE RS—Corn— 
| we Square . $1.15; gro., $15.00 
1 yt. Square.d $1.50; gre., $19.00 
; . Square..doz. $1.75; gro., $24.00 
POTS—Glue- — 
PMOMEIEE | 6 £9:3:02 08085068 List + 254 
Tinned and Turned 20% 
American Electrical Heater Co. : 
Am, beauty, e@......-- ecrces _—- 
PRESSES— 
Athol Mnecbine Co.s 
Tbomestic ....6. éaesen ee Ldst, net 
Enterpowse Mfg. Co Fruit, Wine 
ond Jelly 20% 
lord Presses aod Sansage ” stofr 
ers 25 Q@2&TG% 
Lead ‘Seal— 
Chas, Morrill: 
’ 1 per GOS. cs ccereevvess $36.00 
“Pocket”? ..sccosscscceoecess 27.00 
PRIMERS— 
All Nos. 100 in box, new list...25% 
PROTECTORS— 


Mealy Mfg. Co.: 


Wrist Watch, Duo, per gro. $18.00 
Warrior Wrist Watch, per gro 
$15.00 
Cross Wrist Watch, per gro.$12.00 
Eagle Shield, per gro $12.00 
Ee Ge ae-es : $12.00 
PULLERS—Nall. ‘Ete.— 
Millers Falla No, 3, per dos. .$18.67 
No. 46, per doz $16.67 
Chas, Morrill 
No. 1 Nail Puller, # doz., $26.00 
10% 
Pearson Cyclone - ike Pulier 
Sneed, BICAO vsisnaneseccsacs 20% 
PULLEYS—Singie Wheel— 
Awning or Tackle, Pap’d 254 
Anning or Ta le Gal : 254 
Hay Fork, Swivel or Solid Fye 
254 
Hot Honse ore, 
Side rr 





Brass Body: Brass Lined and all 
Brass Cylinders and Poeumatic 
oe New lists..... 83 '5 % 

Pump Leathers— 
Plunger Leather, Crimped, per dos.: 
Cylinder Diam. 


Inch 2% 2% 2% 
$1. 45 a. 20 $1.59 $1.95 Pe 10 
4 
33. 31 $3.84 


Not Crimped: 
Inch 2 2% 2% 2% 
72¢ ei¢ V3¢ ad 
314 
$1.05 $7... 33 gi-o2 
teat Leather: 


Inch 2% 2% Mw 3 
90¢ 96¢ $1.20 m: 29 - 80 
Pi 40 3 06 

PUNCHES— 

Saddlers’ or Drive, good full polish. 
per dos. 
EO ARBs eeccccccees $1.43 
FG Pescee’ eoccccces TeTiry Ts $1.70 

Mw 00 I2.5 Torre rr $2. 
Half polish Ce eereveeeeesces 10¢ less 

ug, single tube, good qual 
fp RE ORT ON rer $4.70 
Rez ol ing (4 tubes)...... doz ; $10 00 
Revolving (6 tubes)...... doz. $13.00 
hiss: Morrill No, 1, Doz $24.00 
40% 
Hercules, 1 die, each, $9.00. .40% 
PUSH PLATES— 
oo, ES rr ree 20K10% 
PONG. ccncwreresuaeesava ven 20% 
RACKS—Whip 
John hh, Best & Sons: 

Portable Revolving Whip Display. 
each; No. 1, with Display Shelf, 
$15.00 No. 2, without Display 
Shelf, $12.50. 

Rair— 


e Track, Barn Door, &c. 


RASPS—Horse— 
Livingston-Cooper Corp. : 
Ww L Cooper's Star, 18 In. 





plain, slim, per doz., 
£6.50@7.00 net 
+ i nat 50 net 
14 in, tanged, slim, pers do 
: LO@S6 00 
Delta, all when hand punched, adv, 
2 in. on list. 
Heller Bros., 


GCOKIOK IO MOOR 1NK1N& 10% 
Me Caffrey, Am. Standard 60&10% 
Black Diamond ........... 10K7T1G 
Nicholson 4&7 % 


RECTIFIER— 
France Mfg, Co.: 
Magnetic Rectifler, ea...... 


. $24.00 


Current Rectifler, ea........ 24.00 
REELS—Hose— 
Specialty Mfg. shi 
Detachable ; ceive eels 
Handy . 20% 
Handy Hose Rack and Carrier, 
O&25 % 
REFRIGERATORS— 
Traverse City Refrigerator Co.: 


Economy, Fibre, No. 9, ea. . $16.50 
Economy, Fibre, No. 1, en.. 21.00 
Economy, Fibre, No. 3, ea.. 25.00 
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REGISTERS— 
Japanned, Ne and 
ee Oe eT ee ee .. 30% 
Solid Brass or Bronze —— 
List + 10% 
REPAIR GUM— 
Adamson Mfg. Co., per Ib......$1.40 
REVOLVERS— 
Iver Johnson Safety Automatic Ham- 
mer, $12.00; Hammerless, $13.00; 
1 Model 1900 Double Action, 
$5.00. 
RHEOSTAT— 


France Mfg. Co.: 
D. C. Charging Rheostat, ea.$24.00 


RINGS AND RINGERS— 
Bull ‘wees 174 
2! 


3 inch. 
reer aeate ‘  * 75 0.80 0.85 doz, 
ee eee $1.40 2.40 2.65 doz. 
Aluminum. ...e.e.006 $1.50 
Hog Rings and Ringers— 
GS FOE: occ nws . 25% 


Gray Iron, *doz., 
$1.25 


fiilis angers, 


Malleable Iron, 

doz., 75a 85¢ 
.Per gro., $5.00@$5.50 
.per doz., 657d¢ 


Hill’s Ringers, 


Blair’s Rings. . 
Blaw's Ringers... 





RINGS AND HOLDERS— 
Cc. T. Williamson Wire Novelty Co. : 
Key Rings and Holders, No, O02 
@ gro., $12,00........+. «+ 225% 
RIVETS— : 

Copper and Burrs....... List + 15% 
Zinners’ and Miscellaneous 40% 
Bifurcated— 
issorted en Ll’astebvard Boxes. 
Per dozen boxes, 50 counts...... ] 

100 COUNE occ reeesereeseeeres &5¢ 
Cop’d, Clinch, Asst. 91¢, Solid. . .25% 
ROADLIGHTER— 

Ford size, 8% in. and smaller, 

DOP ME. wp sssceccveesorevece oF 
All larger sizes. ver pr 
Carton, 10 pr. single #© ass'd sizes, 

83 ‘su % 


ROLLERS—Stay— 
Myers’ ....... 
National Mfg. Co.: 
Barn beat” ‘Stays, No. 18, # dos., 
$1.40 





Richards-Wilcox Mfg. 


Co. 
Hiandy Adj. and Reversible No. 





errr TTT. 
O. K. Adj. and Keversible No. 
— Pre 15% 
Lag Screw, Nos. 55 and 57...15% 
Underwriters’, Nos, 58, 60....15°% 
Favorite, No. SeRCh 240d 008% 15% 
ROOFING— 
Rubber, 108 sq. ft. rolls, 32 in. wide 
per roll: 
First uality: 
1 ply—35 Ib. rolls. cecceccee $l.45 
2 ply—45 Ub. rolls. ceccseeees 1.75 
3 ply—55 Ib. volls..cccceeees 2.05 
Second Quakty: 
1 ply—35 Ib. rolls....... ovespleae 
2 ply—45 Ib. rolls. .cecsesees 1.60 
3 ply—55 Ib. rolls..ceseeeses 1.90 
ROPE— 
Eastern Retail Trade, Per lb. 
Manila, % in. diam. and larger: 
Highest Grade weccsceccevese 29¢ 
Second Grade wcscorvoesere st SC 
Hardware Grade ....... cee 
Sisal, ; in, diam, and larger: 
Sinhest GYORE scence eevee veal 23 
Second Gragde .ccccvevevcceved 00 
Sisal, Hlay, llide and Bale Ropes, 
\fedisumn and Coarse: 
First. quality .osccccccveese AE ALG 
Second Quality .wecccsvcccres 20 Va4 
Sisal, larred, Medium Lath Yarn 
Pirst quality .cccccceccvess 23¢ 
Second quality sscccccccceescd 4 
Cotton Rope 
Best 5-16-in, and larger..... 5(Mes 
Medium, 5-l6-n. and larger Wwe 
Common, 5-l6-in, and larger. .46¢ 
Jute 
No. 1, %-in. and Up..ceeee 18a 
No, 2, %-in. and Up..ecee- Wwe 
No. 3, “%-in. and up.....6-s 162g 
ae 
Galvanised cccvccess 1744 
Special Brands ..ccccoccccceces 154 
Plow Stees ..cscece ee 30% 
Bright [10m wscccccccccccsess List 
RULES— 
Lufkin Rule Co.: 
Steel Board PUTT TTT ITTT . 
Hickory Lumber ......- +004 + 20% 


Sash Operator— 
Monarch Metal Weather Strip Co.: 
Monarch, ea, $1. 


Saws- 


E. ©. Atkins & Co.: 
Circular (Scroll)...cceeeees 10% 
Be err ° Tist + 10% 
Buteher ..... dacheo0n'ees tae 
Cross Cuts ...ceccceeees List, net 
One-Man Cross Cut...... List, net 
Narrow Cross Cut......-. List, net 
Hiand, Rip and .Panel....List, net 
Miter Rox and Compass. .List, net 
Mulay, Mill and one tees .. 5% 
Wood Saws . 7 20% 

Cc. W. Je ere & CX 
Back ¥ Tist net 
Rutecher ... Tist net 


Compass and Key Flole.. List, net 
Hand ° List. net 
Wood Saw “Bindes, Oo” 


Combination Sets 16% % 








Millers Falls Company: 
Butcher Saw Besse: 
14 18 
Per gro. $14.22 $14: ‘2 $15.43 
2¢ 2 24 26 in, 
$16.40 $177 “36 $18.27 $19.12 
Simonds Mfg. Co. 
Butcher «++ List, net 
Circular .. ++ List, net 
MME ncccvccccccccccces List, net 
| are eeecevere 9% 
Bu 
Red, St'd Brace ~ r sar en $8.00 
Red, D’ble Brace, per dos..... $8.50 
Plain F rame, per dos........50¢ less 


Hack Saw Blades and Frames— 
Crescent Co.: 
Orescent .... 


_ Orient eocccecce ee eeee ee AO% 
ki. Jennings & Co. : - 
Frames, Nos, 175, 180....... 25% 
Saws, Nos. 175, 180, complete, 
259 
Head Blades. - List, net 


Arrow 
Millers Fails Co. ; 
i 





Inch € 7 8 

Per gro..$5. _ $5.63 $6.00 $67 16 

Inch .... 1 

Per gro.. “g7'50 $8.25 80. “00 
Scroll— 


Millers Falls Co. : 
Rogers, complete, each, 
$7.15 and $8.25 

SCALES— 

Jolin Chatillon & Son: 
Sra 
Favorite ee evcccccecceces 20° 
Grocers’ Trip eeenanaaes . List, net 

Jacobs Bros. : 
Counter .... 


-List, net 


serene 


sere eeerneeeses AO 


DOR veccvccuscdsnevecesees EEG 
SCciISSORS— 

See Shears, 
SCRAPERS—Foot— 
= Mfg. Co., per doz.: 

No 1, Self C leaner, $1.10; 

62, Upright, $1.10. ° ives 
Richards-Wileox Mfg. Co....... 15% 
Safety Wire Gas Globe Oo.: 

Simplicity, per dos., $1.10; per 

Bs “seceees iaerbearens aD 

SIDE WALK— 

Conron-McNeal Co.: 
Cleaner or scraper, per doz. . .$6.25 
In six doz. lots, per doz..... 6.00 


SCREWS—Bench and Hand— 
Bench, Iron, per doz 
1, $6.82; 16, $7.87; 1%, $9.45; 11% 
R tn, EN. 4. 
enc 00 errr 25¢ 
TIGRE, WO0d ooo cs ccccecess: ’ 454 
Coach, Laq and Hand Rail— 
Lag, Cone Point........ Seuesee 3m 
Coach, Gimlet Point..........5. 304 
ack Screws— 
Standard is me peer reer 
+ al 
Cut Thread, Iro 
Flat Head or Reced Head... .504% 
Pete OOD cascecirresyecce 40% 
Brass: 
Flat Head or Round Head..... 04 
Polister f1608 cecvccceeccesccdt 
Rolled Thread Iron: 
FR 2 Pern, 754 
Preiser TEGGE cco vtcsscoess 704 
Rolled Thread Brass: 
Pe De OF Ms Hic cesveceves 504 
POT FONE occcccccsvvndes 10% 
Set and neni 
Sab (dn) seccses <n aee 
Set (Steel) net advance * over 
POR coc tin eedwens ec eeesers 254 
Se. Ha. COD, vccciccvenvesenes 15% 
Pas. TEA, COO. oc ciceccesenvivess 154 
Filister Hd. Cap..... eeaNeeKweee 25% 
Wood— 
List July 23, 1903 
Flat Head, Iron......... ZOE 20€ 104 
Round Head, Tron,..... .65ér20€7 104 
Flat Head, Brass... .. .42%.&r20¢7 104 
Round Head, Brass.. 10E&r 20E% 104 
Flat Head, Bronze... .37'4¢r20 t 
Round Head, Bronze... .35¢r20ér 10% 
Sheet Metal— 
Parker Supply ovcces kent, M6 
SCRIBERS— 
F. Brais & Company: 
Improved Gem, per gro... .$26.00 
SCYTHES— 
Per doa. 
Plain. Grass, Cutting Fdae Pol 
RT err $14.00 $14.50 
Solid Steel, Cutting Ry dae 
Only Polished ......$ M4 sna $15 m 


Rush, Weed and Bre ime 


$14.25 $14.75 


Grain, Cutting Edge Pol 
ishec ore eeeee . 16 50° wt? 00 
North Wavwne Tool "Co. : dos 


Little Giant Grass. .$16. 00@$16.50 
Little Giant Bush and Weed, 
$168.25@F10.75 
Be Ve Re & Puritan 
Same as Tittle Giant 
Black Diamond, Grass 
$15. 00@S15.50 
Black Diamond Rush and Weed 
S15. 25a@Msi5 


Aroostock, 


Swift Cutter. 
Same as Black Diamond 


SEEDERS—Chorry— 


Enterprise 


Ralsin— 
Enterprise ......... coe es  2530% 
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LUXURIOUS RIDING EASE 
— ‘NO LIKELIHOOD OF BREAKAGE 


Every desirable automotive Replacement 
Spring quality is to be positively had in the 



























HIGGINS Quality Spring style of construction. 
There are no undesirable features. There are 
no imperfections—but rather every needed im 
provement—every insurance of long, safe, satisfac 
tory wear. 
X 
a 










Pras, Kore ahl ‘ 
SENGER cans ANO TR 






yew? 


are virtually indestructible. The wonderful toughness 
and pliancy attained only through our improved method f 
of heat treatment with the new no center hole, bolt o1 

hump form of design guarantee the extreme of riding 
comfort—the limit of load capacity and elimination of : 
breakage. 


f 
SRO Be ES oP RS 


Dealers in Replacement Springs find many decided 


¥ trade advantages in the Higgins line. 
. 
4 
Catalog listing, picturing and describing Replacement 
td Springs for practically all makes of motor-drawn vehicles 
upon request. Send for it. 
i a | a 8) ‘ r ’ 1 
HIGGINS SPRING & AXLE CO. 
4 


Dept. 223 RACINE, WIS. 
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SETS— 
Millers Palle and Toot— i) 
Tool | oaDgggee ogy gp Bey eed Mfg. Co.: 

1 , per doz.: noo antilever, nb 
. $12.89 $15-98 sedis 8 Bn. per pata wenn - 3-88 Ricker Plated —S 

. 22. ne sec «sc ene ate —— 
4 Cellar Wind is | ay: Horse, Mule 5.00) Rosewood 6, 9a and Iron..Net Coens, Core, 
wae oer Mfg. Co ow— yews fingg es ag » Etc.— I T-Bevels Try Squeres and OB, we2+.+-- 5D 
Japanned, r , r teel. pe ’ ron H - eree 61 
_citaaiaaa eto pare apne SHOT ber keg. $6.25 bese ey Try Squares and i 55614, Nahed. "oe of 7/30) in. % in. 
onal Mf aro ++ $28. 67 , A BR At ra umb 
No. 70 Gaivani 00) Drop, up to 25-Ib. bag po Machine Co. : palpate 7 ah, No. 5 Display hog 
zed, # dos. $1 Drop, B | See ine in P mbination No. 24 asstmt............. $ 
eee ee 2 eesti 20] pee Me siti set"iods: 38 
~tha i ( ie SORES ee eters % ° per i 7 ov 
Swan's, Knurled, # gro. --doz. $1.00 DUE canidecnvcnacsenieke 2.95 ee, ™ TAeeTe—thoney i iil 
PRET Be Pe ood P. . — ring— 

ie  Rivet— $8.40] SHOVELS 2.95 sh aanesal Lined: Pe —— Asses’ Ske, 
Regular List . SPADES MEAP «++ veveee r Ie atent L in..List 

SD. caacscscsss0e seen SsCcooPs— AND Good grade.. » vas seen ola aeaee eather + 1634% 
stcaieians shi . Gi Plain Back ee ee nn oo A + 54 

as. Morrill, Ine.: First and second Low Grade . sses’ on Co. : + 20% 

aw Por Das Third grade nd grate. O98 net Or aad Rage soessee Metallic ie res ‘ 

No. 1 ee scoees $18.00 woes grade CEEOL ist net Phi ie aides: —. i 20% 

No. 95, hand. panes 22.50 [= , ow Back and Back Strap . List net ST , Porcelain Lined SPR GIs $2.40 oe.” Diimciedrta ste mae + 10%, 

_ aa cana... let: 24.00 2 Svinte oo Paar ap yf Ete - he gg errr woes A zene tee eeeee “ease 10% 

Nos, 3 and 4, C cin atin a Second grade ........... List net arles H. B lil +-+-List, ne 

No. 5 Timber. . ross Cut. gtd B — and fourth ana 1 T4¢ 7 ist net Woodlife, pon oe od, —e 8 Ntetailtc N het 

v4 en hg ES 54.00 ack Strap Eastern | des. .List+5% cans, per gal 1 gal. ° : No. 34L, 
McKinney Mtg. Co. = Pattern compar and Western STALLS— analy ves + 90@$1.25 Chesterman's ‘Steel, ye + 60% 
apanued per gross sets. tg and second gvede Hunt-Hel Cattle— RES IF ed a: List i. s 

Plated $29.00@ $32.00 Jo and fourth pascny oe “sees tar, ete Co. : TAPS— 1% 
sould vee ee eeee $32.00@ $36.00 rl Hig Bert Works es.. List net] STANCHIO coccccvecccccees ea See Stocks, Dies and Ta 
Hy tiel NERS—Razor B Dollar I No. 2 Black Hunt, H NS—Cattle— THERM - 

5 1 Mfg. Com lade— Pi Brand, per doz elm, Ferris & C OMETERS— 

Hatfield E. Comener': Pinna onyge eh on doz... .$16.00 Me ccs eakes ae Co. : iim Case, Catines, Fi 
it Soon alk ook ee oe Sabot | LES— sete eens 20% Siscamaeaatpaascaalel Deiry, 
Enterprise Mfg. Co.. 25 "AM per dug.s cll) Tas “Gelb Bright, $3.80: TIPS AND mami ew list, 208 

i? ee vee Te. vant El e 
oe ES—Spoke— 80% |) ong Pay Shevele— Poultry =, ” oh See “ _ Sar tones 

OW nese neers eres , steel blade...... ¢ : ib., $6. ge ment *gossees oe 
WwW od, doz., 2% in., PP er ad $1.98) SIEVES $10.50] STEELS—Butchers’— $6.90 ie lead EDGER ESET. $12.00 
Malte rs Falls Co.: 5; 3 in., $6.00 | /1unter’s es. SIFTERS— ~ Chatillon & Pt Buripers, 1, 55¢; 2 2 ase: 3. Nos, 
. 08. 1, $9.52; 2, $17.44 net Hunter's Som ty per gro. . $20.00 aiflion's. .ldst Jane 80 4 45¢.°2 &r0., ‘Nos. 3 B5¢ 

HEARS—Cast Iron aie S! ene ie gro... .$23.00 Foster B de Woo ‘Ve ‘Tips pF 5 

Best $3.58 8 Yin bla ys and Steei— : 1917 neg --List June 80.” sisted " steteom Tips. vie om 

Best ...$188 395 4aS'don| na ampany stetevanog— | gb Keren Tips, "per gro. ‘So, 

Ch $3. 3.75 A . and nted, 20 x eck, Stow & $3. ot ye Nos 
St eap . .$1.50 1.75 4.25 dos Cast — Fipebieks ik ” Wilcox Co., niies 234, $3 we ae. 

: Boe Jrimmers, &e 215 dos. and ike painted, 20 ae net STOCK List + 20&10% 7 ~ Chair Te, s dc 30% 
est Quality Jap—_— Lal Breer <0 tesee a Sets S, DIES AND T J RS ae “s line 
a. 7 8 allance & Grosjean: + sst+5% rand Taps, 6 aps— |TIRES AND TUBES— v0 + 0% 

P: ¥ ar og he ike a 4 
$5.00 5.75 6.50 an cee ieee Tae aan gage ee +oes oie oe D TUBES— 
ici Quality ee i 10.00 - en thee Pt aided s rape, —. than % in, = McGraw “* | noe Oe. 3 
7 ‘onron-McNe < M. S. Taper Taps Nos, 2 74, tH. 40% Pullma rie due Impe 
$6.40 7.25 104 E Neal Com ' os, 2 to 12 Gis Te tee ee 
"95 rm “teh yompany : aibe. 2 inc. “<< S00nie 30x3 an 
Tailors’ Shear 8.50 13.00 Men “er Rocker, Hockey: M. S. Taper Ta 056754 34 x 30x3%_in., $20.5 pane 
Aa 40& 10% eee pair: STOPS—B ps, larger......50% Maguew Tobe’ Rea, “hi me ees 
wai olished ......- - — 4 e . 
ey Mts. Co. : ° PP ar gencoo- and plated.......- i ¥ 00 | Chas i.” _, ea. ; "sons' 30 x 3 in, 
077 Pruners, Nos. 1 iris’ and Ladies SEER, 1.50 | N0S- : Cor x4 in., $6.8: Se $4.85 00.3 
: acne , 3. 4 and Polished . per pair: Per doz $1800 ombination, Red i ; 
Y Siem Ae ainda” eet ” ” P , is Ee Ot ata Ag “ P , ’ x3 
ree Pruners, Nos. 308 a eae Sodaeban ee $1.10 STRAPS—-BOX 40% | Sta ea. x3 in., $4.30 
wi, Ai Cutlery Co.: Se ee ae List net pair o Bobs or A i Cen yee | canal eae 
e. 5400, gyre Mit pet] Roller— ‘ “ ‘ary’s Universal, cases-..... List, n Star Tire 
¢ » per do a, .... a 3 : i ses. et res 
5401, per ane oe $26.40; No. Self ¢ Roller— 5¢ | Stanley Twinrold, case 2..L List, net} 30 x Star i 
ner dos Hoz., 3 2300. No. Dv s Contained s..List + 5% 3: 21° Ribbed 
aos., 98. $20.00; No. 5406 si per pair » B.B. No. 200 STRETCHERS— ; 34 x a. Sere 
6 act is, Gat: ee ee Salt Gantaties. DMs. _ | Hunt, He i Wire Fence- Pe 44.00 
é ft. in 00 per doz ntained, B.B : . $1.60 . Helm, Fer 35 x 
penttt ne ey, S407. per Goa..| PAP PRN one eon ees- wg i300|  Blwood oa, ‘No. 191, ‘pe 30.80 
oe... No. "y ; , wi -$1.70 ’ . , per doz ia Cord Ti 60.60 
edhe B "70, per eins : s PS—Harn - . Tievoo y : f ** es 34 x 4%.. Ires 

R 85, sonic. No. 60, $9 4-183 sacenttoniy mere sae List + vidoe. sheen OEY — 7 : ite Reenes a iy +4 $71.20 
Tinners’ -| Niagara Falls Me aadiarstes gox| Little Giant, 'Sr., per doz. : nonin toe es aN 92.00 87.40 
Steel Blades re Snips— P Niagara meeauee Stamping Works: na No. 482. rs, per dow: 89.7% TOO! «+. 98.50 88.80 
mod tor ee & 581SNA sevcceece i 0, 482, Roll 1g.$14.45 -o— 

Bectiett Mie WEES scceons 1&5 , THS— er Bearing Cem 
° ose 7 = Vm Ss. ‘he e po 
Compounds Beit nai bd se po ge me per dos sie # ‘Townsend: $15.30 8. Cheney & Son. -_ 
ench, Nos. 20 Snips........ 5% SN, pey GOZ...+6 seeeeee f10.53 ownsend'’s Wir » iiNet aaa 15% 
“ae Giritin ‘Mfg. Co."«. 6 net | SNIPS pase ppvacienmnptecnion eg lg se 
Be ie 0.'8 6% See S —Tinners— STUFSE rere I . Heim, Ferris & Co.: 
Pp. aa 1819 Original. as list,15% ee Shears. Ent = ERS—Sausage— g ed and ate 

. 8. & W. Sams st + 10 erprise Mfg. Co. : Carriers .. erless Hi 
Smith & 5 ae ve eeseeees 10% |SOAP—Auto Gtaters and’ Lard Track, ‘Track Hangers and B B34 

wie Devil” y Co., Ine. : A. W. Harris =. — ae gine sees spectuslgeanle Brac ‘k- 

iking, each osecrrecece 30% Harris M ee SWEEPER 25 @25&7 4 % ngs, Forks, Pulleys, etc... 
revrer sr D . 8 oto P — > ae » Fu 3 
SHELLS—Brass ties os .$18.00 i gg oa, bbls., one My S—Carpet and Vac- ‘ Hay a, & ee ete... ‘one, 
temington A [pe pty— °5 Ib. tins ad er Jb 266 asell € — A ork Uni eee 
wert - gi Union Metallic tins. $8.00 hag ms 25 5 10 Ib, Sj Am. ree it Per Doz ee ae y yer 
first Quality 7 $1.60. Sib, tins, ea |e Tewal aa Nic. . .$43.00 ag over Leaf and I ngle 

"Pp fat sae” Ee SOLDER Elite, © ‘yeo oo 30,00 audios. om oe tn 

acim 25% | Halt re ; Grand, Cyco B.B, ze 48.00 Sling Unl ..--New lists, 33! 
Peters Cartrit mpty— als and Half. Grand. Cyco ree 52.0 G nloaders; | Myers" 3315 

‘phd - al 3 z ‘i ees f vee cabuee era 470 " ane nod sags J ap oe pe o ; Clover Leaf oe am 

League, 16 and 20 gauge...... 25% Se eT ee eee ania hte 420 ie: es yeo B.B. Steel es! Coe .New iets engl 

Target and High fause reaiisa 25 % eianitnmtateee pars 6¢ Guene “Rapids, reas as 40,00 tures. . and Steel ‘Track Vi +% 
nesea! Fas —: raha 25% spiTToone— i e.. 2 Rie yoo B.B ANY Myare Works. ew lists, ant sy 

1m P ° : ; se eeere ees , ~ 0 Ue 

“ec Agog - Unton “sictaig” _—T per doz to ie eannerapate Vacuum Swpr. a0:08 Nellis & — Harpoon, 
Arrow, 10, 12" 16 Lop gepagenrioa rite: $25.00 (2 nbaie iat geaneee 74.00 All Myers P New lists, 33! (% 
. 16 and 20 gauge ONE onaeen ro eee 19.20 0° Jap. ain “SWDF.. Nellie and. Wall Harpoon, — 

Nitro Club, 10 ze, Fe ee rts it tak Ce 17.30 Parlor Queen, ie boy cnn OOOO all Slin ‘ Walker Forks. 

" gauge ...... , 12, 16 and 20 | SPOONS AND Fringe ss, Cyco ‘A B RR Nie. 46.00 BS... .--. New lists. oF « 

yaad RR AE ly 25% ‘ FORKS— Standurd, Nickeled sa i‘ 41.00 | gin : ities , = 

ew Club, 14, 16 uge... %1G Silver Plated 8 andard, Japanned ittings.. 36.00 nonds’ Crescent: 

and 20 gauge. Food Quality .. — Superba Vacuum S Fittings. 31.00 Nos. 340 and 842 

B Loaded— 25% senetatenne, coeees Vt ~ niversal, Cyco B rei Nie, 88.00 Hammers .............. ooo 80% 
Black Picataog Cheap scellaneous— —. Cyco Be aring ped aa 0 80% 
ni te tangy OO pag? Oe a asa1G ce ersereeeee abise wt ect 10 aring Jap. 33.0 — 
Ss grade .. aeepetie medium aon NR. oo airs 5a ae ‘ss SWINGS— = allowances. ) Griffin's: Barn Door, &c.— 
Pin Mla toe Sed ae * ta 2541 Tea Tinned tron— : Myers Low > eee and Porch— —. Manger, ® 
—— apgt*. igh oo Ag aancecetsistet per gr . wn sg Bent i ; 16 in 38. 50. ft.,. 1% 

Seel wp ttetse eater nace ees Tpielarhcenishaneameds: A $3.30] Myers Pore iw tate, int, Helm, Fe 

or re. Powder, 410 25% nants eoeee fer gro., $6.60 yers Porch Swing, sts, 3814% 20th lelm, Berrie & Co. 

— Scout Shot, case 31 Ib: 25% | « ee aoa ian. T ee Se, Se a Flexo. per 100 ft., 
yal Co $.$4.90 aan aa Co. : ge one Bi 288 Mckinney "Mtg. C = a ee 
a “ed <} pe cdlle i) Re Spo Saeed Bauer’ Track, ene 

materes, os _—— i ah ce 25% cer —_ agen 100092 Sin Dandy’ bere ne Co. : is Hanger Track, wR ft 

a Auesielee? A lalla hy %o Supply Co: se oo| 1X 16. Track 

hi — liigh Gun, PR na ince Peres Tacks— t, per doz. .$6.00 nd 3-16 ee apeereae 300% 
HORS wee eee ne re! Sp te eeeeeeeeee Qn&H r lie gM ee 
wine and Premier ........-- 25% 0 a Co. : &5 % pet, Bill-posters, etc Myers Steyn T sete tense eens qt 

tent Asaa< wien. Muu 25% nm eta List +- $8.80. base Way. Gi n ‘Track, Mye 0% 

woetttttae, Co. nlon’ "Metaitle | yx {5 and a Le pega Finishin ‘etn pen ee —ts. Hereuten, Tub. 

lew Club Black 4 in. and larger: . Etc.— Cop lai g Nalis— ‘| Faultless self-cleaning New lists, 257 

Nitro Club, ick Powders. esa | Black ...... mee Per 100 Ib Copper  ee4 i idle mh. san mealies cuadiemase 

Arrow, 8 nae BE MOE ca seceassiaced eal Trunk Noils, etc.......- per a Een eS ae en Se 
sH , Smokeless Powders 2 pote tala $10.00 ‘ist + ne Braced Rail, per 1 
1ELD _.. 28% peeseseteeancate $11.50 See also {8 80, base, per 100 Ib. a -Proof Rail, - ft..... $8.50 
— Supply Co.: Painted § Wagon Seat— Sounte ewire. Pa Wilcox Mf te. Ce ft.$26.00 

ag Screw Shield 1% eat Sprin Double Pointed T oilnted— 2 OE ie ‘ 
sHock 7 ane. _ eaten x 2 © 24 in. nee: ae F we Tacks List + 204 Special Hinged ii Gate 50) 

lvex Co., South — 14, a Re ES. 7 ; M humb— 2061 og Vcr r et seeces 0 

= 2 ++. Per pa oore P Pp oor Sicaey Malt. Mo. oc... 

Bethlehem Pneu. plage = Pa.: SPRIN r 28.......+. er pair 1.15 Brass “— Pin Co, : Gauge Tro Rail, No. 65... 0. . 5 

Cars, list set pes., for Ford Enter er 1.6£ » Nos...., 81 32 © o. 31 rolley Track, # ft +s 

ae Mikchanha Gumbiinia. $25.00 | Stube rprine Saget Rs Pp % in. % in 83 No. 32 ss : 

’ acs, & Kuck Co.: ++ 283@230% N er doz., 60¢ gin. % In N 3 wer 

Per do : ickeled : O5e 5 No. 33 
Z. Nos. 1& Steel Th¢ N 
4, $6.45; 2 & Moe, 45+. ox. 61, $6.65; 62. $6. 
sees ne 53 $7.75: 64 . $8 5G $6.85; 63. 
oi ee ne 
dj. " 

j. Track, No. 20% 


list set. _ Pleree. 


Arrow, etc., 





5, $4.95: 3 & 6, $3.10. 





Per doz., 


% i 
4 7/1 in. My 


B5¢ 





4n¢ 


Adst * om 
Justable Track Tanden Trolley 





Fe 
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The Hit of 1918— 
a Sure Winner for 1919! 


“| HE Skudder Car has proved its popularity by the phe- 
nomenal sales record it has piled up. It’s what the 
‘kids’ from 3 to 12 years old want. And what they want, 
they’re pretty likely to get. 


There will be more Skudder Cars sold in 1919 than ever before. Thou- 
sands of dealers will make good profits selling this wonderful little vehicle. 
Why not be one of them? 


i. , ykudder 


no-dead-center { @ yr 


BALL BEARING 


It has just enough mechanism to fascinate a 
boy. Shifting the weight of the body from one 
foot to the other on the tilting board operates 
the direct double ratchet drive on the one-piece 
ball bearing axle and drives the car ten to 
twelve miles an hour. Built almost entirely of 
steel—no cast iron in its construction. Made 
for hard service, and extremely durable. A 
wonderful coaster. 

















Every boy from 3 to 12 years is a prospect for 
the Skudder Car—every boy who sees it wants 
one. Write for full particulars of our profit- 
making proposition to dealers for 1tg1g and of 
the remarkable selling campaign which will keep 
the Skudder Cars rolling off your floor just as 
fast as you can put them on. 










The Janesville Coaster 


You never saw a coaster wagon like this. It has 
already proved the fastest selling coaster wagon ever 
built, because it has all the features that appeal to 
boys—ball bearings, auto type wheels—steers as easily 
as an automobile. Write for complete information 
about the Janesville Line which also includes the 
\ famous Jiffy Scoot and the Spee Dee Hand Car. 






l'wenty-five years of 
Vehicle Building experience 
we back of the Janesville Line 


) Janesville Products Co. 


Department 23 3 Janesville, Wisconsin 
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ack, No. 16 
Royal Adjustable ‘Track No. 
TRAPS—Fly— 


Balloon, 
Harper, 


Acme, . $15.00 

or Paragon, 
gro., $21.00 

Bafety Wire Gas Globe Company: 


Columbus Sanitary...per doa. $1.00 
per gross $10.80 


Globe or 
Champion 


gro 


Game— 
Metal Stamping Works: 
% off list 
0% off list 


Niagara Falls M 
Lightning 
Clincher 

Oneida Community 
Victor 


Ltd. : 

Per doz. 
With Without 
Cc ers Chains 
40 $1.07 
" Oo 1.23 
No 4 . . 2.48 1.98 
No, ’ : 3.46 2.96 
No é 1.80 1.10 
No, 7 ».16 
No 1.89 
No 2.81 


Size 
No. 
No. 


doz. 
Without 
Chains 
$1 HG 


Oneida Jump 
Size 
No 
No 
No 
No 
No 
No 
No 
No 


Chains 


91 
v1 
Per doz. 
With Chains 
$ 3.28 


Newhouse 
Size 
No. © 
No 1 
No. &1 
No. 91 

1% 


3.85 
4.48 
4.8 KS 


100.00 
227.81 


Mouse and Rat— 


Mouse, Wood, Choker, gro. holes, 


Mouse, Round or Square Wire, 
doz., 80¢ 
Lovell Mfg. Co.: Per dos. 
Erie Rat 
Star Rat 
Sure Catch 
Sure Catch Mouse. . oat 
Wood Chokers, 4 hole. > ‘ ‘ 
Niagara Falls Metal Stamping 
Works: Enticer Rat... .15°% off list 
Oneida Community Ltd.: 
Net per gr. 
Victor Mouse . $2.60 
Victor Rat 
Holdfast Mouse 
Holdfast Rat 
Official Mouse er . 4.00 
Official Rat ..... ears 66's ae 
Out o’ Sight Mouse.. P 8.00 
Out o’ Sight Rut 15.00 
Wood Choker, 4 hole .11.00 
Out o° Sight Mok 100.00 
No. 44 Pocket Gopher 20.00 
End 0° Mice, 1000 x 10.00 
Bushel Baskets-—Net per basket. 
2% gr. V. or H. Mouse $6.00 
With tripod 6.20 
$14, doz. V. or H. Rat . 4.00 
With tripod . . ‘: #.20 
Combination Bushel 5.50 
With tripod 5.70 


2.60 


11.00 


TROWELS— 
Wm. Rose & Bros.: 
Phil. Pat. Wd. 
$11.35 11.8 3.00 
10 ri i % in 
Heel, W 
75 


111% in. 
-80% 
&c.— 


each, net 
$19.50; 


r. C. Atkins & Co.: 
Plastering .....--- 


TRUCKS—Warehouse, 
McKinney Mfg. Co. 

No. 1, $21.50; 
No. 8, $16.50. 


TUBS—Wash— 
Vos. F 2 
$14.40 $16.20 $19.00 


No. 2, 


. 2 
per do 4 
Cypress— 
Eagle Woodenware Mfg. Co. : 
Nos. 1 2 . 
$13.50 $12.00 $10.50 


TURNBUCKLES— 
National Mfg. Co. 
No. 195, Japn’d, 


TWiNE—Miscellaneous— 
14-lb Ba!ls: 


Gal., 


List +5% 


Screen Door, 
per dozen. $1.20 


( “otton Seine, 
Soft Laid thread 
lavrarr 


Medium Laid threa 


67 26; 

larger 

Hard Laid thread 
69¢; 15 to 42, 66 

Staging, 2 to 4 oz. 
rels, 65¢; in 5-lb, sacks 65¢ 

Trot Line, in balls, #2 to 3 ib., 
in barrels, Nos. 1, 2 and 3 ib., 
a eee 65¢ 

ottun Ihrapping. white, balis 
to lb.: 

Common 

Goi 


7 ; 
2¢; larger, 66¢ 
balls, in bar- 


5 balls to 
American 
Y-lb. 
American 3-Ply Hemp, 1-lb 
nidta 3. P] llewmys /! 
(Spring Twine) in 

India, 3 Dark Hem 
India, 3 y Lignt Heng 
# and Jute, I 


4-lb. Balis 


Commn 
\ } ittvess, “% and 
Balls, according to qualit: 
85¢@ $1.25 
A ee 
71l¢; B, 68¢ 
.16¢ 


Cable laid Italian, 
[talun, 
Wool, 


No. 
my eee... 
Varnnisnes— 

Moll 


Schumann Co 


ol : 
Hilo Fiat Finish, per. gal., } 
$4.00 


Hilo Floor Finish, per gal., J 
$4.25 


Montauk Paint Mfg. Co.: 
Di “se ine Furniture Varnish; 

\% pints, per gro $16.80 

Di-me ine Varnish 
% pints, per gro 


>|} VENTILATORS—Sanitary— 
Cloth Window 
Continental Co. : 


$16.80 


Per doz, 
Continental No, 92, 9 in. high 
adjustable, 15 in. to 26 in. $4.00 

Continental No. 93, 9 in. high 
udjustable, 23 tu 37 in. 
wide . 

( ‘ontinental ‘No. 
adjustable, 31 
wide . 

Continental 
adjustable, 
wide 

Continental > 5 
high, adjustable, 

37 in. 

Continental > 
high, adjustable, 

49 in. wide 6. 
Portable Vise Stand & Pipe sender 
Hi. P. Martin & Sons: 

Complete, each. 

Without legs but with vise, 

Without vise but with legs.. 

Without vise or 


VISES— 


hig sh, 
49 in. 


o4, 
in. 


0 in 
to 


9 in 
to 


96, 
in. 


No. igh, 
34 ; 


Hand— 
Athol Machine Co.: 
Hand Vises 
Parallel— 
Athol Machine Co.; 
Simpson 
Standard 
Starrett, Improved 
Vise Attachments, 
600 Line, Stationary 


Taper... .40% 
Jaw, 


600 Line, Swivel Jaw, 


List 
Pattern, 


3 3% 
0 $2.80 $2.5 


— Falls Oval Slide 


2 
Ea. $1.94 $2.3 
Parker's: 
Eclipse 
Regular 


Athol Machine 
Combination 
Parker's Combination: 
87 Series 
J. We. Williams & 
Vulean Chain Pipe 
Wood Workers— 
Athol Machine Co.: 
Simpson 
Standard 


VULCANIZERS— 

Adamson Mfg. Co.: 
Adamson, Model F, 

ae Model T, 

- Model U, 

ng Model 8S F 

Shaler Company: 

$1.50; In doz 


C, A 
5- Minute, lots. .30% 

aT t } 

Ford—Tube—Kit $1.75 | 


Electric Mh ated 
. $12.50 p 


less 


Model 
WarF_Le 1RONS— 
Wagner Mfg. Co 
WAGONS—Coaster— 


Ilunt. Helm, Ferris & (Co.: 
Overland and Btar 


WARE— 


List, net 


Enameled— 


Lalance & Grosjean Mfa. Co.: 





Agate Nickel Steel Ware.. 


Size 





El-an-ge 
All white 
Vollrath Co.: List June 1, 1f = 
New Idea Kettles, Cast Iron. .10% 
Imperial Hollow Ware, Cast Trou, 
C 
White 
Special 


Steel, 
10% ; 


Enameled Ware, 
and White, 


Iron and Aluminum— 
Wagner Mfg. Co.: 
Iron, Hollow 
Cast Aluminum.......+-+. L ist, 
WASH BENCHES— 
Eagle Woodenware Co.: 
Folding Wash Benches, per doz., 


$17.00 
WASHERS—Bibb— 
Durst Mfg. Co.: 
Dumaco, all sizes, per 100. 
Cast— 


bbl. lots, 


“net 


60¢ 


100 


per 
$8.00 
tren or _—— 
bolt. 16 % 4 
Washers. $B. 40 12. 50 1h 40 11.20 11.10 
Per 100 lb, 
Usual extras for less than 
Leather, Axle— 
ee bells ate Che eee heehee 75% 
- 804 


full kegs. 


Solid 
Patent 
Coil 7% 1 1'g 1% incl 

22¢ «= 25¢ Ss S¢ 34¢ oer box 
WASHING MACHINES— 

See Machines— Washing 
WASTE—Cotton— 

Wate per lh. Colored per lb. 
No. 1 13%,@14¢ No. 1 .....9@10¢ 
N 2 12Ya 13¢ 
No. 3 12¢ 
ee 
KF, Kees Mfg. Co.: 

. 727 Calf, per doz bee eee ms 
‘alf, per doz 
WEDGES— 
Oil Finish 


WEIGHTS—Sash— 
Per ton, $65.00, F.O.B, 


b., 11Ya¢ 
| he 
WHEELS—Well— 

Bi 80°88 Bs 0 inaeine oews 


WHIPS— 
Featherbone 
Drop Top ** 


15% 


Whip Co.: 
Featherbone’’ per doz. 
$2.50@$6.00 

Straight Featherbone, buggy. 
2.35@$6.50 

“*Anti-Whaleboue’’, 

$9.00@$14.00 
$8.75 @ $9.50 


WHITE LEAD AND OXIDES— 

National Lead Co.: 

lure White Lead, 
Oil 


Straight 
buggy 
Rubber Bone 


Ory and in 
Ww » 


Kegs 12% Ib. 25 


Cans 


Dry, Red Lead and er: 
100 Ib. kegs 
and 50 Ib. 
4 Ib. kegs 
Red Lead in Oil 
In 100 Ib. kegs. 
In : and 50 Ib. 
, in 6 Ib. kegs.. 
Tots of 500 Ib, 
than 1 ton..... 
- Lots of 1 ton or more 


kegs 


kegs 


or more, 


10& 2% % 


WIRE—Barb— 
See Market Report. 


Fence— 

Market 100 Ib. Bundies— 
See Market Report. 
Bright and Annealed 

6 and 9 l.c.l. 1000 
and over to retailer .base $3.80 
Smaller sizes take fence 
extras: for smaller 

gee viz.; to 999 

b. and 100 to 499 Ib 

extras are charged. 
Galvanized, subject to same 

conditions 
Coppered, subject to same 
conditions 
Tinned, subject 
conditions 


Per 100 lb. 


basz2 $4.40 
an se $4.20 


— $4.70 


to 


Less than car loads to retailers. 
Rright and Annealed 


Nos. 16 177 18 19 20 
Per 100 1b.,$7.20 $7.50 $7.95 $8.45 $9.00 
Spooled— 


Annealed and Tinned 

Rrass 

Cepper mae cae 

Retai 1ssortments r,. $6.50 

Ee. H. Tate Mop & Cordage 
Copper Snool Wire. 30-10% 
Rrass Spool Wire 20.45% 
Black and Tinned 

Wire 


} , 
ers 


discount 

disconnt 

Annealed Spool 
50-5% discount 


“VIRE GOONsS— 
Steel Wire Goods 


80& 10 1014 
Rvass Wire Goods . 





Cup and Shoulder Hooks... eet” 


385% | wire Goods Co. : 
o 


Bright Wire Goods... eprcume 
Brass Wire Goods 5% 
Cup and Shoulder Hooks 10% 


WIRE CLOTH AND _ NET. 
TING— 


List Sept. 1, 1917 
Galvanized | ouitry Netting: 
Before Weaving 
After Weaving 
Screen Cloth, 12 
ft.; Painted 
oe $2.80; 
$10.0 
saeeee Galv, 
100-{t. rolls, 


No. 
No. 
No. 
No. 
No. 
No. 
No. 
No. 8 
American Wire Fabrics Co.: 
Galvanoid Electro, Zincked after 
weaving, per 100 sq. ft.: 12 
mesh, $b. 5; 14 mesh, $3.20; 
16 mesh, $3.70; 18 mesh. .$4.50 
Gilbert & Bennett Mfg. Co.: 
100 


Mesh, 
Black, 
14 


Per joo” fo 
$2.40; Gai- 
Mesh, Bronze, 


Hardware 
24 to 48 in, 


Gr ades; 
wide, 


Regular ‘‘Pearl,’’ net, per 
r per 
BQ. ft. weoeee 
New York Wire Cloth 
Screen Cloth galy., per 
Zine Coated, 
> 14 mesh, 


100 si. ft. 
12 mesh, 


$3.20; 


Reynolds Wire Co.: 

AluminA Rustproof Electro Zinc 
coated after weary ber 100 sq. 
ft., 12 mesh, 2.75 14 mesh, 
$3.20; 16 ro $3. 70; 18 mesh, 

4.6 


Sun-Red Edge Biock, 
2.25; 14 mesh, $2.7 
$3.15. 
WRENCHES— 
Agricultural . ; 
Alligator or Crocodile i eceeenae 50% 
Drop Forged S 
Stillson pattern 
Genuine Walworth, 
Athol Machine Co,: 
Rapid Transit 
Art Metal Works, 
Ronson, per doz... 
Per ero. 
Bemis «& 
‘Adjustabie s° 15%; Adjustable 
Ss Pipe, 15%; Str’t Hd’le Auto. 
15% ; Briggs Pattern, 10%; 
Combination Bright, 15%. 
Steel Handle N 
Combination Black 
Merrick Pattern 
Motor No. 


12. mesh, 
5; 16 mesh, 


Stillson .50& 10% 


oaret 


.- List, net 


$6.60 
$66.00 


- -15&5 


. 15% 
-10% 
10% 
- List, net 
. List, net 
- List, net 


Wood 
Coes’ 
Coes’ 
Coes’ 


No. 25 
Agricultural 
Pexto, Stillson Patn 
Keystone Mfg, Co.: 
Keystone Ratchets 
Westcott “S” 
Lakeside Forge Co.: 
Drop Forged 
Adjustable 
Frank Mossberg Company: 
Sterling No. 1, N. P., ea.... 
No. 7 Socket, Set $3.50; 
10, $8.00; No. 14, $13 
No. 20, 20. 00. 
Niagara Fails Metal pars Nagy 
Single and Double Vestpokit...Net 
Prismolite Co, 
Universal Grease Cup, per doz.$6 
Richards-Wileox Mfg. Co. : 
Shark Adjustable Pipe.... 
Wizard Adjustable Ratchet 
Whitman & Barnes Mfg. 
Agricultural 
Alligator Pattern, Bull 
Machinist, K. H., case 
Less than case lots 
Railroad Special, 
Less than case lots 
il. Williams & Cc 
Agrippa Chain Pipe and Fittings, 
25&10% 
Vulcan Improved Chain Pipe. 25 


Handle 
Genuine Knife 
Genuine Steel 
Genuine Key 


Screw 
Hdl.. 

EG... 

Model. . 


List + 5&2 14‘ 


No. 
.00; 


oOo 


60% 
HOG 


ae 50 
lot. ..71 
} L ist 


cause 


Net List 


WRINGERS—Mop— 


Mfg 
Wringer 


Kagle Woodenware 
Eagle Mop 
Combined: 
Domestic 10 qt., 
Standard 14 qt., per doz.... 18 
Janitors 22 qt., per doz.... 21 
White Mop Wringer Co.: 
Household per doz. : 
No. 2 Small Size, 


Company: 
and Bucket 


per doz... .$16. 


Wood, 

$21.00 
$: a 00 
$32.00 


No. 3 Family Size 
No. 4 Fam. Size.... 
Janitors’, per doz. : 
No, 0 Extra Large 
No. 00 Extra Large 
No. 1 Hotel Size. 
No, 8 Ilotel. 

No. 5 Round Mop. 


WRISTLETS— 
Méaly Mf 


Warrior, 


$40.00 
848.00 
33.00 


Co.: 
Watch, 12. size, per 
$6.00 


C08, x paihaitd 
Joffre Watch, 6 size, 





per dor. 4.50 





